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WANTED: Stations with Snap and Sparkle 
For How to Get and Keep Them, See P. 46 





How to put HD into 
premium lubricants 


Short-trip, stop-and-go driving, the kind 

of driving most passenger cars get, results in 
(1) dirty engines and (2) high engine wear. 
These, in turn, result in several poor- 
performance factors easily recognized by 
motorists —- high oil consumption, hydraulic 
valve lifter sticking, general shortening 

of engine life. 


Monsanto Santolube 382 and Santolube 388 
will help give your oils the performance 
demanded by today’s passenger cars. 

These heavy-duty, detergent-inhibitor type 
additives help keep engines clean, help 
reduce engine wear. 


For technical information on these 
efficient Santolubes, write 
MONSANTO CHEMICAL COMPANY, 
Organic Chemicals Division, 

1700 South Second Street, 

St. Louis 4, Missouri. 


Santolube: Reg. U. S. Pat. Off. 


SANTOLUBE 


MONSANTO 


CHEMICALS ~ PLASTICS 


SERVING INDUSTRY...WHICH SERVES MANKIND 


Upper photo shows diesel and passenger car pistons after engine 
tests with a good grade of motor lubricating oils. Bottom 

picture shows results of tests on the same oils, plus Monsanto 
detergent-inhibitor additives. 





















step “ 2 Daily Efficiency 





.--@ Trailmobile Tank is 


equipped to do your hauling in 
less time, with less cost! 








Speed your daily operations... reduce your operat- 
ing costs with a tank that is designed to do your 
particular job best! Trailmobile “custom” fitting 
of the tank to the job results in lower operating 











costs, bigger operating profits—no matter what 





you haul. : 

Trailmobile Tanks also give you the guarantee : 
you never want to collect! The only one year guarantee : 
of its kind ... it pays you $50 a day for every day : 









a new Trailmobile Tank is out of service due to 
shell leakage. These tanks are bui/t to require less 
“time out” expense. Get all the facts about these 


quality tank trailers by writing on your company 
letterhead today. 
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The Trend Heavy Duty 2 
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to TRAILMOBILE 


TRAILMOBILE inc. 
Subsidiary of Pullman Incorporated 


Cincinnati 9, Ohio Berkeley 10, Calif. 
Friendly Sales and Service from Coast to Coast 
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WINNING TEAM 


in the Midwest 


... where more and more motorists are discovering 
they can get more ROAD POWER", save money, too 
.-. with Marathon “CAT” Gasoline 


“More road power—by actual test. Marathon engineers put 
special test equipment in cars like your own...take them out on 
the road, month after month, to measure the octane rating of 
Marathon “Cat” Gasoline under actual driving conditions. 


And here on the road—where it counts— Marathon “Cat” 
proves its extra road power with an octane rating even higher 
than it shows in the laboratory. For similar tests reveal that the 
average gasoline falls two points short of its laboratory rating 
when measured on the road. 


MARATHON 247 Gasoline 


The OHIO Oil COMPANY « Findlay, Ohio + Producers of Petroleum since 1887 
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To serve better the men 


making miracles through Petrochemistry... 


PLASTICS 
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Petroleum Processing introduces a new monthly section 


Petrochemical Processing 


to report authentically and completely the amazing 
progress of America’s fastest-growing industry 
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From test tubes of the petrochemical industry have come 
wonderful new materials, made from petroleum and natural gas, 
for an ever-increasing number of products in both peacetime 
and defense classifications. 

Plant investment for petrochemical development doubled in 
the ten years up to 1949. It has multiplied ten times since 
World War II. Personnel has spiraled, with thousands of 
technicians in various allied fields turning to specialization in 
this dramatic new area of chemistry. 

And now, in its new Petrochemical Processing section, Petroleum 
Processing offers the most complete editorial coverage ever devoted 
by any oil or chemical publication to this fast-growing industry. 

Oil company development of large-scale, continuous-processing 
operations led the oil industry into the field of petrochemicals. 

It was a natural evolution. Just as naturally, Petroleum Processing 
now expands its coverage of this new field. Through the years, 
it has reported all major applications of continuous-process 
technique to petrochemistry. Its new, specialized Petrochemical 
Processing section is another indication of alert, progressive 
editorial approach. 

Through timely and thorough reporting . . . through devotion 
of more editorial space than ever before . . . through expanding 
controlled circulation . . . Petroleum Processing keeps pace with 


the men who are making miracles through petrochemistry. 
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CLOSURES 


performance 
gets top profection 


THE CALIFORNIA OIL COMPANY 


protects its drums with 77/-Sure Closures 


ITH its carefully processed RPM DELO 
Lubricating Oils and new RPM Motor 

Oil, The California Oil Company has made 
““RPM” a hallmark of top-level performance. 
To protect the performance of these oils— 
to make sure that the quality they produce 
is delivered —'The California Oil Company 
equips every drum with Tri-Sure* Closures. 


Leading shippers have learned that only 
fully dependable protection is good enough 
for their products and their investments in 
them. Losses from leakage, contamination or 
pilferage can be costly. Eliminate these risks 
by giving your drums the proven security of 
the Tri-Sure flange, plug and seal. When you 
order drums, specify ‘“Tri-Sure Closures’’. 


*The ‘‘Tri-Sure” Trademark is a mark of reliability backed by 29 years 
serving industry. It tells your customers that genuine Tri-Sure Flanges 
(inserted with genuine Tri-Sure dies), Plugs and Seals have been used. 


*AMERICAN FLANGE & MANUFACTURING CO.INC.,30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
Tri-Sure Products Limited, St. Catharines, Ontario, Canada 


T.M.“RPM DELO”,“RPM” Reg. U.S. Pat. Off. 
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AHEAD OF THE NEWS 





FASTER BOTTOM LOADING — Two oil equipment 
manufacturers are completing tests on a new bottom 
loading unit for tank trucks which is said to provide 
a loading speed of 300 gals. per minute and up. An- 
other feature provides automatic shutoff when truck 
tank is full. No extra venting is required with this 
equipment, the manufacturers state. The new unit 
is expected to be ready within a month to six weeks. 
This equipment should meet some of the objections 
which some West Coast oil men have raised on bot- 
tom loading. These include: (1) absence of precision 
check that would guarantee no overflow; (2) flow rate 
of 150 g.p.m. is slower than present 400 to 650 g.p.m.; 
(3) at cost of about $500 per loading valve, no sav- 
ings are seen that would pay out original cost. 


EVERYBODY IN THE TAX ACT—The new law in 
Michigan compelling distributors to pass on to dealers 
one-third of the 3% state gasoline tax allowance has 
dealer associations preparing to go after tax allow- 
ances in virtually every state in which dealers now 
get none. Some associations like the Michigan plan, 
others are interested in Georgia’s arrangement, 
whereby the state directly grants dealers a 2% al- 
lowance, while also giving a distributors’ allowance. 


BATTERY FREEZE—Batteries are now being placed 
in refrigerated storage by some oil companies as a 
means of eliminating self-discharge, which normally 
causes all warehouse battery stocks to need periodic 
recharging. Experiments have encouraged some bat- 
tery manufacturers to use and recommend the prac- 
tice, although others maintain that they cannot jus- 
tify the cost of cold storage as against recharging. 


TIRE PEAK—tTire volume at service stations, which 
usually follows the tire industry pattern of reaching 
its highest point in May, wil] be materially affected 
this year by promotion plans of the large tire com- 
panies, aimed at the traditional pre-Decoration Day 
(May 30) peak demand. With all rubber controls 
off, and with supply plentiful, some oil TBA men are 
wondering if present tire prices will hold, and in mak- 
ing their own plans are taking into account the pos- 
sibility that some people may go after tire business 
with price cuts. 
a o e 


BIG TEXAS TAX?—Marketers in Texas are keeping 
a close watch on a state campaign to raise additional 
highway maintenance funds. They believe a hike of 
2c to 4c per gal. in the state gasoline tax will be 
requested when the state legislature meets next 
January. The present state tax is 4c per gal. 
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ANTI-PRICE WAR BILL — Northwest Petroleum 
Assn. will sponsor a bill in the next Minnesota legis- 
lature aimed at eliminating “under the counter’’ price 
cutting, according to H. F. Horning, secretary. Meas- 
ure would require posting of low prices at both service 
station and bulk plant and would provide stiff penal- 
ties for anyone selling at a price below those postings. 
Mr. Horning said the bill is needed because of the 
increasingly serious problem of farmer discounts 
throughout the entire state. The situation has reached 
the point, he explained, where virtually every jobber 
must offer large discounts in order to retain his farm 
business. No one is profiting but the farmer, he 
asserted. 


TEXAS COST SURVEY—Petroleum Marketers Assn. 
of Texas will soon be sending out questionnaires sim- 
ilar to the National Oil Jobbers Council survey, which 
will give statistics broken down on the state level. 
Main purpose is to furnish members with a costs and 
profits picture at quarterly intervals, so they can 
compare their operations with others across the state 
and improve them accordingly. 


ATF MARKET DIP—Switch of automobile manufac- 
turers from 15,000 to 25,000-mile recommendation for 
changing fluid (ATF) in automatic transmissions and 
lower transmission production in 1951 are estimated 
to have reduced over-all demand for ATF fluid by 
about 60%. This is in spite of a 56% increase in the 
number of automatic transmission-equipped passenger 
cars in 1951 as compared with 1950. Figures com- 
piled by NPN from automobile manufacturers show 
that as of Dec. 31, 1951, there were 5,473,530 passen- 
ger car automatic transmissions in use, as compared 
with 3,509,753 at the end of 1950. Fluid consump- 
tion in 1950 is estimated at about 9,500,000 gals. 
(about 2.7 gals. per car per year) while for 1951 con- 
sumption is estimated at about 5,500,000 gals., or 
about 1.02 gals. per year. 


JOLT?—The Midwest floods might do more than 
sweep away perfectly good terminals and storage 
facilities. The impact of marketers and suppliers in 
the river-soaked areas might provide the necessary 
motivating force to pry loose bills now pending be- 
fore the House Ways and Means Committee to re- 
fund federal gasoline taxes when petroleum products 
are lost in disasters. Jobbers and terminal operators 
could help by sending congressmen documentary 
evidence of losses due to floods. 

















you get the engineering skill of a 
full-line container manufacturer 


The sleek, streamlined appearance of Continental 
steel containers tells you that they were designed 
by men with a packaging expert’s eye for good 
looks, as well as an engineer's interest in utility. 
And the way these containers take the battering 
and bouncing of transcontinental shipping is 
evidence of the solid durability that has been 
designed into them. 








YOU GET MORE- 
IN STEEL CONTAINERS MADE BY CONTINENTAL.. 


So even though you may never need to call upon 
our packaging engineers for help with a special 
packaging problem, you get the benefits of their 
designing and production skill in every Continen- 
tal steel container you use. 


Included in the Continental line are lug cover 
pails, utility cans, flaring pails, and closed head 
drums in light and heavy gauge. Chances are one 
of them is just right for your product. We'll be glad 
to talk over your packaging problem, and suggest 
a container exactly suited to your needs. 


CONTINENTAL © CAN COMPANY 


CONTINENTAL CAN BUILDING 
100 East 42nd Street New York 17, N. Y. 


Eastern Division: 100 E. 42nd St., New York 17 * Central Division: 135 So. Lo Salle St., Chicago 3 Pacific Division: Russ Building, Son Francisco 4 
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: HAUL BIG LOADS 
(0 pownds of profit... CONTROL THE LOAD 
ARE STRONG ALL OVER 
ARE ECONOMICAL 
MAKE MAN-HOURS PRODUCTIVE 


Autocars [) are dependable 


KEEP PACE WITH TRAFFIC 

ARE CUSTOM BUILT 

HAVE EXTRA POWER WHEN NEEDED 
ARE LONG-LIVED 


GASOLINE - DANGER 


Harmosa Oil Corporation, distributor for Gulf Oil Corporation, New York, 


make on-schedule deliveries with this dependable Autocar 6-wheeler. The 
Model C-9062 Autocar chassis carries a 3,000-galion tank of gasoline and 


conforms to New York's stringent fire regulations. 


Today's high costs demand trucks that are dependable—trucks Tru eke 
that will deliver their cargo on schedule for year after year of 

economical hauling. Veteran operators are turning more and more The Autocar Com pany 
to Autocars for that very reason. They know Autocars have a vital Ardmore. Pa 
margin of extra power and stamina that means utmost depend- Jee 
ability. It assures prompt deliveries, in spite of urgent schedules, for ESTABLISHED 1897 
the extra-long life of the truck. ey yh * a 
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Protect Your Products 
J&L 





in TRANSIT—in STORAGE 
with Jal STEEL PAILS and DRUMS Wid . 





/ 7 
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Left: Representative samples of J&L’s complete line of steel ship- 
ping pails showing (top to bottom) the ring seal, closed head and 
lug covers. 


The sturdy construction of J&L Steel 


tination in good condition—attractively 
Pails and Drums is your assurance of safe 


packaged to catch the customer's eye. 


shipment of your products. 

Lach container is carefully tested to 
detect any possible leak or defect. The 
result—your products arrive at their des- 


JONES & LAUGHLIN 


STEEL CORPORATION 
CONTAINER DIVISION 


CHRYSLER BUILDING 
NEW YORK 17, N. Y. 


PLANTS: Bayonne, N. J. * Cleveland, Ohio * Philadelphia, 
Pa. * New Orleans, La. * Kansas City, Kan. * Atlanta, 
Ga. * West Port Arthur, Texas ® Toledo, Ohio 


Write today for your copy of “It’s Safer 
to Ship in Steel,” the booklet that will 
give you further information on J&L 
Steel Pails and Drums. 


J&L Steel Barrel Company 
Chrysler Building 
New York 17, N.Y. 


Please send me a free copy of the booklet, 
“Tt’s Safer to Ship in Steel.” 
Name__ AGRE 


Company 


Address__ 
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DIRTY STATIONS 


ARE COSTING 
YOU MONEY 


Dirty service stations drive cus- 
tomers away. Dirty service sta- 
tions are less efficient and costlier 
to operate. Dirty stations are 





Oil Can Avoid Black Eye by Telling 
Public Facts About Water Pollution 
_. By Andrew R. Patla, Washington Editor 


The _ meeting 
this week here 
of government 

- health authorities 
with sanitary engineers from all of 


would exude an oil scum which would 
kill off the water life they were de- 
pendent upon. There was quite a 
struggle before permission for the 


the states should serve as a signal 
to the oil industry that now might 
be a good time to take a serious look 
at the job it is doing to control two 
evils attendant upon oil operations— 
water and air pollution. 

Obviously, inferior performance in 
dealing with either of these two prob- 
lems not only makes for harsh rela- 
tions with the public the industry 
is serving, but also begs for restric- 
tive legislation—both federal and lo- 
cal. 

Despite its great significance—as 
witness the furor caused by the 
“smog” problem on the West Coast— 
air pollution is something that only 
a limited portion of the industry is 
directly concerned with. It is a high- 
ly technjcal question that the refin- 
ing people have been going at full 
blast, and with good results, Equally 
as important, the industry also seems 
to have done a fine job in making 
its efforts known to the authorities 
and the public concerned.” 

With water pollution, however, 
there is a problem that touches on 
virtually every branch of the industry, 
although the emphasis is on refining, 
primarily, and then transportation. 

Officials of the U. S. Public Health 
Service concede that in assisting in 
keeping our streams, rivers, lakes 
and ocean waters as clean as pos- 
sible the oil industry “very definitely 
is on the right track.” But they raise 
the question if it is doing enough 
“horn blowing” to follow up its ac- 
complishments. 

What with the vacation season com- 
ing on, now would be a very propi- 
tious time for the industry to make 
certain that the public knows, for 
example, that the oil industry is di- 
rectly responsible for only a minor 
part of the oil pollution in water, or 
that the industry consistently has 
been doing a better job than munici- 
palities in trying to reduce water 
pollution. 

The value of such public relations 
work was well demonstrated in this 
area a while back when a local mar- 
keter sought to expand operations 
through construction of a new deep 
water terminal on the bank of the 
lower reaches of the Potomac River. 
Fisherman and oyster gatherers were 
up in arms for fear the terminal 
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terminal finally was granted. 

The American Petroleum Institute 
has been doing a yeoman’s job in 
carrying its end of the load for the 
industry, but there is a limit to what 
API can do. Working through com- 
mittees, it can come up with recom- 
mendations on controlling oil pollu- 
tion. Obviously, however, it depends 
on co-operation of the individual op- 
erator as to how effective the job 
is now and whether the public is 
made to appreciate these efforts. 

Here are some of the things that 
most people don’t realize: 

Oily harbor waters don’t result 
from haphazard oil tanker operations. 
The parties chiefly responsible are 
vessels, especially foreign, that wait 
until they get close inshore before 
performing such chores as cleaning 
fuel tanks and dumping the refuse 
overboard. 

During World War II, U. S. house- 
wives salvaged for the government 
about three billions Ibs. of grease» 
annually. Today, with no such pro- 
gram going on, waste grease is find- 
ing its way into water systems and 
contributing to oily scums. 

The use of small boats is increas- 
ing, and so is the vacationers’ con- 
tribution to water pollution. 

Refineries have gone to great pains 
to install oil separators for screening 
harmful emulsions from. waste waters 
and efforts continue to improve these 
units. 

These are the types of things that 
can and should be told by the indus- 
try. 

There is also a related tale that 
probably not too many people in the 
industry itself are familiar with. This 
deals with the constant check being 
maintained on all of the oil tankers 
sunk off the U. S. coast during the 
war, so that the industry can come 
up with explanations for otherwise 
mysterious oil slicks that may de- 
velop. These vessels often go down 
with at least some compartments in- 
tact, and there is no way of knowing 
when storms or corrosion break a 
hatch loose and send several thou- 
sands of barrels of oil floating to the 
surface. 

The British discovered, for example, 
that some tankers sunk during World 
War I were still discharging oil as 
late as World War II. 





eye-sores and, as such, are bad 


public relations. 


There’s an easy, practical way 
to keep your stations clean and 
efficient and this Spring is a good 


time to put it to use. 


We're talking about National 
Petroleum News’ Housekeeping 
Inspection Form . . . a pocket-size 
booklet with separate pages de- 
voted to each part of the service 
station layout: Signs and Lighting, 
Driveways and Lawns, Building 
Exterior, Pump Islands, Restrooms, 
Lubritorium, Sales Room and Per- 
sonnel. Each form provides for 


two complete inspections 


BEFORE, in which you check what 
needs doing and, (2) AFTER, In 
which you check to see that it’s 


been done. 


There is no secret formula in the 
Inspection Housekeeping Form. It 
merely provides an instrument for 
systematizing your cleaning pro- 
gram. It’s simple, thorough, ef- 


fective and inexpensive. 


These Forms are available for 
immediate shipment ct very reo- 
sonable prices. We will be happy 
to send a sample copy for your 


study. 


Quantity rates are as follows: 


25 copies 
50 copies 
100 copies 
200 copies 
500 copies 
1000 copies 


{Ohie purchasers please odd 3% soles tox.) 
Prices for larger quantities on request. 


$ 5.50 
10.00 
18.00 
32.00 
70.00 

130.00 


Mail your orders today to: 


NATIONAL PETROLEUM NEWS 


1213 West Third Street 
Cleveland 13, Ohio 
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@ vistrict oFFices 
@ sates AND SERVICE 


MB service 


ToxHem sales and service facilities 
cover the United States and many foreign 
countries. They are deliberately located to 

_ give Tokheim customers the fast, thorough 

. Pattontion that petroleum marketing requires. 
Whether your problem concerns plans for a 
new station, new pumps for an existing sta- 
tion, or the maintenance of present equip- 
ment, you will find a Tokheim representative 
near — well trained, experienced and eager 
to serve you. Tokheim service, like Tokheim 
pumps, cannot be easily surpassed. 
TOKHEIM OIL TANK AND PUMP CO. 


DESIGNERS AND BUILDERS OF SUPERIOR EQUIPMENT 
FORT WAYNE 1 - SINCE 1901 INDIANA 


OKHEIM 


4-SEASON PUMPS 




















- ardmore POWER REELS 


Turn Problems into Profits 


Safe, Compact, Powerful 


Explosion-proof, Underwriters’ Approved motor 
and micro-switch—for all electrical systems. Motor 
is of exclusive design—compact, powerful, effi- 
cient—consumes only 75 amps. Sealed solenoid 
and vapor-proof junction box. Push-button con- 
trol. Smooth, positive gear-to-gear drive. 


Channel steel frames, end-welded and angle braced 
—extra strong, yet flexible enough to absorb road 
shocks. Drum dises of cold-rolled steel with smooth 
rolled edges. Removable hose adapters in three 
sizes for easier connections to 1", 1144", or 14%" 
hose. Needle. bearings reduce friction. Free-run- 
ning, non-leaking swing joint. Right or left hand 
drive. 


38 Models, Value-Priced 


A size and type for every size cabinet and bucket 
box. Capacities to 200 feet of 1” hose, 150 feet of 
14” hose, 125 feet of 114” hose. 

Power Reels with explosion-proof motor and 
switch in 10 models. 

Power Reels with 6 or 12-volt starter-motor in 14 
models. 

Hand Reels with anti-friction bearings in 14 
models. 

Also, a wide range of special reels, both hand and 
power, for industrial service. 

Complete catalog on request. 


Distributors 


Ardmore offers a better proposition to qualified 
equipment distributors. Inquiries invited. 


ARDMORE PRODUCTS, 2040 Carroll Ave., Chicago 12 


Division of Amco Corporation 
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Midwest Refineries Cut Product Flow 
To Ease Pressure on Swollen Storage 


Crude oil runs at refineries in the 
Midwest were cut back 70,000 b/d 
in the week ended April 12 compared 
with the previous week, as refiners 
began to “recognize” the fact that 
oil products inventories in District 2 
are high. 

It became known last week that 
Shell Oil was one of the first large 
refiners to take the oversupply of 
products into account in regulating 
its operations. Crude runs to stills at 
Shell’s Wood River, Ill, refinery were 
cut back by 7,000 to 10,000 b/d. This 
reduction amounted to about 6% of 
the plant’s rated output. Actually, 
Wood River has been running in ex- 
cess of its 125,000 b/d “capacity.” 

The Mid-Continent area of District 
2 was the only section that did not 
participate in the decrease. In the 
Oklahoma-Kansas-Missouri area, 
crude runs rose 2,000 b/d. District 2 
runs are shown comparatively for 
the two weeks in the following table: 


Midwest Crude Runs 
Week Ended Week Ended 
April 12 April 5 
(figures in bbis.) 
65,000 
1,284,000 
499,000 


1,848,000 


District 


Appalachian No. 2.... 
Ind. -Ill.-Ky. 
Okla.-Kans.-Mo 





Totals - 1,778,000 


As of early April, inventories of 
refined products in the Indiana-Illi- 
nois-Kentucky section of District 2 
totaled roughly 52,700,000 bbls., or 
17% above those of a year ago. Com- 
pared with a year ago, gasoline stocks 
are up about 13%, heating oils about 
15%. However, the largest stock gain 
in this area from early April, 1951, 
has been in residual fuels—4,775,000 
bbls. this year against 2,788,000 bbls. 
a year ago—up about 70%. 

Texas Allowable Cut — Meanwhile, 
ample oil stocks have led the Texas 
Railroad Commission to reduce crude 
allowables for May to 2,932,120 b/d. 
This is 168,892 b/d under April, and 
only about 37,000 b/d above the Jan- 
uary average. Reductions in Texas 
output since March now amount to 
about 300,000 b/d. 

Refinery runs throughout the U. S. 
showed a marked drop of 242,000 b/d 
in the week ended April 12 from the 
previous week, according to API's 


refineries was up from the previous 
week. Only major product to show a 
gain in inventories was kerosine. 

Production of crude oil and con- 
densate averaged 6,366,300 b/d in the 
week ended April 12, down 10,450 
b/d from the previous week. 


Pennsylvania Grade crude runs to 
stills averaged 40,539 b/d in the week 
ended April 12, down 7,311 b/d from 
the previous week, according to the 
National Petroleum Assn. Compara- 
tive figures follow (in b/d): 

Week Ended 
Apr. 12, 1952 
40,539 


Week Ended Week Ended 


Apr. 5, 1952 Apr. 14, 1951 
47,850 51,930 


Oil shales known to occur in Kan- 
sas could yield at least three billion 
bbls. of oil, according to a report is- 
sued by the State Geological Survey 
at the University of Kansas. 

This report said that the oil yield 
from black shales tested, which in- 
cluded samples from 37 locations in 
12 counties, ranged from a trace to 
a maximum of 22.8 gals. of oil per 
ton of shale. 

Total imports of crude oil and 
products averaged 790,800 b/d in the 
week ended April 12, according to 
API, a decline of 69,400 b/d from the 
preceding week. 

An NPN compilation of Census 
Bureau statistics showed imports in 
February averaged 942,000 b/d, a 
drop of more than 40,000 b/d from 
the January figure, but slightly 
higher than the average of 932,400 
b/d for February, 1951. 

Imports of crude oil alone in Feb- 
ruary were down to an average of 
485,600 b/d from the January aver- 
age of 513,200 b/d. Imports of resid- 
ual fuel oil declined to an average of 
416,500 b/d from 427,600 b/d in Jan- 
uary 


Exports of major oil products from 


the U. S. increased to an average of 
185,600 b/d during the week ended 
March 21 from 133,600 b/d in the 
preceding week, according PAD. 

Census Bureau statistics compiled 
by NPN showed exports in February 
dropped to an average of 357,100 b/d 
from 366,600 b/d in January. 


A new all-time high was estab- 
lished in February by Creole Petro- 
leum Corp. for its operated crude oil 
production and net production plus 
purchased royalty oil in Venezuela. 
Operated production averaged 759,991 
b/d, or 4,265 b/d higher than the pre- 
vious record, set in December 1951. 
Net production plus purchased roy- 
alty oil averaged 811,189 b/d, up 
5,144 b/d from the previous record 
set in January 1952. 

Arabian American Oil Co. reported 
crude oil production in Saudi Arabia 
averaged 821,397 b/d in March, down 
43,481 b/d from February, but 182,- 
459 b/d above March 1951. For the 
first three months of 1952, output 
averaged 846,251 b/d, compared with 
610,538 b/d in the same period last 
year. 

Diesel fuel use by Class I railroads 
in the U. S. totaled 2.4 billion gals. 
in 1951, compared with 1.9 billion 
gals. in 1950, according to the Assn. 
of American Railroads. Over the same 
period, the association noted, bitumi- 
nous coal use dropped from 64 mil- 
lion to 55 million tons. 

Bunker Fuel Tight—The world- 
wide bunker fuel situation, while 
somewhat improved since the critical 
days when the Abadan refinery was 
first shut down, is not “out of the 
woods yet,” Richard G. Coffin, man- 
ager of marine sales department of 
Socony-Vacuum, New York, said in 
talk prepared for delivery before Pro- 
peller Club of Genoa, Italy, April 18. 

“Our chief aim during spring and 
summer will be to build up depleted 
world-wide inventories for next win- 
ter when supplies may again become 
tight if Abadan refinery is still shut 
down,” he said. 


Summary of API Report on Refining Operations 
(0, 8S. Totals—B. of M. Basis) 


Production 


Week 
Ended 
April 12 


(figures in bbls.) 


Crude runs—daily avg. 
Foreign crude included 
Percent ra. ' 
Gasoline 


6,315,000 
428,000 


. 86.8 
21,542,000 


weekly statistical report. mers 

Withdrawal of 1,041,000 bbls. of <a eens 8'746 000 
gasoline from storage since the all- ee 
time high of 158,895,000 bbls. reached 157,781,000 
on March 29 indicated that the tour- . 17,017,000 
ist season was definitely under way. 48,494,000 

Despite reduced crude runs to stills, 35,880,000 
output of gasoline and kerosine at 
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World’s most modern antiknock compound plant. This addition to Ethyl’s manu- 


facturing facilities now assures refiners of an ample supply of “Ethyl” antiknock fluid 
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U.S. Wins Richfield ‘Exclusive Dealing Case 


WASHINGTON The Supreme 
Court, in one of the most peculiar 
decisions in all its history, this week 
affirmed a lower court ruling out- 
lawing any oral and also written 
“exclusive dealing” arrangements 
Richfield Oil Corp. has with operators 
of either leased-out or Independent 
dealer service stations. 


The vote was 7 to 0, yet four of 
the seven justices—a majority—were 
recorded, in effect, as thinking the 
decision should have been the other 
way around. 

Said the court: 

“The Court is of the opinion that 
the issues raised by this appeal are 
substantially the same as those de- 
cided in Standard Oil Co. v. United 
States, 337 U. S. 239 (1949). Accord- 
ingly the judgment of the District 
Court is affirmed. 


“The Chief Justice (Mr Vinson), 
Mr. Justice Douglas, Mr. Justice 
Jackson and Mr. Justice Burton, while 
adhering to their views expressed in 
Standard Oil Co. v. United States, 
supra, join in affirming the judg- 
ment of the District Court in this 
case.” 

In the California Standard case (see 
NPN June 15, 1949, p. 13), Messrs. 
Vinson, Douglas, Jackson and Burton 
had constituted the minority in a 5-4 
split decision by which the Supreme 
Court ruled out “exclusive dealing” 
arrangements written into contracts 
by the company. Thus, the net of the 
court’s affirmation of the Richfield 
decision is that had the four justices 
voted again according to their likes— 
which they didn’t—Richfield would 
have emerged the victor by a vote 
of 4 to 3. 


Actually, this week’s ruling against 
Richfield went further than that 
against Standard. There, the high 
court affirmed only the lower court’s 
decision that the company had vio- 
lated Section 3 of the Clayton Act 
by doing things that lessened com- 
petition. 

Judge Leon Yankwich, of the Dis- 
trict Court of Los Angeles, had held 
against Richfield, however, that the 
company was violating Section 1 of 
the Sherman Act—restraint of trade 
aspect—as well, and the Supreme 
Court’s ruling means that it agrees 
with him on both counts. 

Effect on Richfield—The result of 
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the 7 to 0 decision is that judgment 
will be entered against Richfield six 
months from the day formal notice 
of the court’s affirmation is received 
by the District Court. It will require 
Richfield to: 


1. Drop 24-hour termination 
clauses from contracts with 
leased-out operators and give 
them at least 30 days’ cancella- 
tion notice. 


2. Limit cancellation privilege 
to breach of written terms of 
lease and not to breach of any 
oral understanding. 


3. Notify the U. S. Attorney 
General’s office each time a lease 
is cancelled. 


Two Supreme Court justices did 
not participate in the Richfield ruling 
—Justices Frankfurter, who had 
missed the arguments, and Clark, 
who was attorney general at the 
time the case was initiated and so 
disqualified himself. 


Siding with the other four to af- 
firm were Justices Minton, Black and 
Reed. 


Industry reaction to the high court 
decision was slow in coming. 

Richfield itself said only that it 
had apparently been “unable to con- 
vince the court” that company’s rela- 
tionship with operators of stations 
owned or leased by it differed from 
what was involved in the Standard 
case. 


The general counsel for an eastern 
major saw the decision as another 
“distinct step in the government's 
campaign to tighten-up on the oil 
industry.” 

More outspoken was William C. 
Dixon, Pacific Coast chief of the 
Justice Department's Antitrust Divi- 
sion—the man who prosecuted the 
case in the District Court. He saw 
the decision as serving notice on other 
oil companies that they should modi- 
fy their marketing practices if they 
haven't done so already. 


‘Last Ditch’ Oil Wage Talks Started 
With Unions Set to Strike April 30 


NPN News Bureau 
WASHINGTON—For the first time 
since the oil wage disputes began 
developing last fall, there were hints 
of settlements this week. Nothing 
concrete so far, but at least some 
definite moves toward actual negotia- 
tions, with talks slated in many 
areas. 


There was urgency in the air, too, 
because oil unions had set a new 
strike deadline for April 30 and had 
announced grimly that this was their 
“last postponement.” 


Up to this week, there had been 
little indication of any concentrated 
effort by either party toward settle- 
ments. Each side had been sitting 
tight, apparently feeling the disputes 
would wind up in the government’: 
hands and any ground given prem- 
aturely would accomplish nothing 
more than to strengthen the other 
party’s position. 

But the 


government suddenly 


dumped the disputes right back to 
labor and management and told them 
to go back to bargaining on their 
own and to make an honest, “good 
faith” effort to produce-results. 


This move was made by the Wage 
Stabilization Board after its attempts 
to hold panel hearings had failed mis- 
erably (see April 16 NPN, p. 38). 


Behind WSB Action-—-There were 
two lines of speculation as to what 
prompted WSB to do this: 


1. WSB had gotten definite 
assurance from labor and man- 
agement that they felt they could 
make some headway negotiat- 
ing their own disputes. That is, 
that the companies might be 
willing to give a little ground, 
and that the unions might yield 
their fixed wage demand position. 


2. WSB simply couldn't think 
of anything else to do. Caught 
in a pincers movement between 
the unwillingness of the com- 
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Utah Refinery Struck 


SALT LAKE CITY—A strike 
has been called at Utah Oil 
Refining Co.’s 27,000 b/d refin- 
ery here, effective at noon 
Thursday, April 24, by local 286 
of Oil Workers International 
Union (CIO). The company 
started shutting down April 21. 

The strike came without ap- 
proval of OWIU, whose presi- 
dent, O. A. Knight, said permis- 
sion had neither been sought by 
the local, nor approved by the 
international union. 

Local 286 is asking a 20c per 
hour increase in wages, plus 
whatever increases the “united 
front” unions win nationally, 
plus about 16c in other bene- 
fits. (The 20c is to bring wages 
of Utah workers up to those of 
workers in other refineries, ac- 
cording to the local.) Thus, de- 
mands total 6l1c per hour, fig- 
uring in the 25c demand of 
united front unions. 











panies to permit lumping the dis- 

putes together for settlement and 

the unwillingness of the unions to 
go through unit-by-unit hearing, 

WSEB had few alternatives. It was 

a tough problem, and kept get- 

ting tougher day by day. 

Support of the first theory was giv- 
en by Nathan P. Feinsinger, WSB 
chairman, who said that each side 
had given WSB “strong indications” 
it was willing to negotiate further. 

Additional support was the fact 
companies have shown stubborn de- 
termination to avoid any sort of gov- 
ernment procedure which would tend 
toward establishing companywide bar- 
gaining in the oil industry. It ap- 
peared they might be willing to give 
in a little on the wage proposition if 
they could do it in plant-by-piant 
negotiations and thus preserve the 
industry’s traditional bargaining 
practices. 

Whatever the motive behind WSB’s 
action, it seemed apparent that com- 
panies and unions were going to 
make a real try at ending the long, 
sometimes bitter, disputes. 

The WSB decision obviously was 
prompted by the six industry mem- 
bers on the 18-man stabilization 
board. They felt that the matter 
was in a hopeless tangle and sug- 
gested first that WSB turn the whole 
thing back to President Truman. 

The six public members and the six 
labor members were opposed to this 
move, for they felt it would not ac- 
complish anything other than to force 
the President to set up some other 
fact-finding group. 

Industry-WSB Huddle — Although 
there was no confirmation from WSB, 


it appeared that the public members 
had a hand in swaying the industry 
members from this extreme move. 
At a meeting last week between the 
six industry members of the board 
and representatives of six oil com- 
panies who had been invited to the 
informal discussion on procedure, sev- 
eral public members of the board 
were invited to attend. It was at 
this meeting that it was decided to 
have another try at negotiations, 
rather than to continue the appar- 
ently fruitless task of trying to hold 
WSB hearings or to give up and 
send the disputes back to the White 
House. 

After the discussion session broke 
up, the board itself went into an ex- 
ecutive huddle and shortly thereafter 
announced the negotiation plan. 
There were 12 board members pres- 
ent and 10 of them—including the 
two CIO members—voted for the 
action. The two dissenting votes 
were by the AFL members of the 
board. 

The fact that the two CIO mem- 
bers voted for the plan seemed to 
indicate that the oil workers had in- 
dicated a willingness to negotiate, 
else the CIO members probably 
would have opposed the board’s ac- 
tion. 


Wage Ceiling Break?—There was 
a significant hint by WSB when it 
made its announcement. One line 
of the formal press release read: 
“The board promises to consider 





Finder Please Return 


WASHINGTON—Lost: In the 
vicinity of the Wage Stabiliza- 
tion Board in Washington—one 
request of the WSB to rule on 
an agreement calling for a 40- 
hour work week at Standard of 
California’s _company-operated 
stations submitted by Standard 
and Western States Service Sta- 
tion Employes Union. 

This request was last seen 
about Jan. 30 when the com- 
pany and the union, having 
agreed to the 40-hour work 
week, sent the request to WSB 
for its approval. 

WSB information office this 
week could not find the request 
at WSB, more than two months 
after it was sent there. 

When last seen, the request 
was in plain black and white, 
but it is expected that it is now 
wearing a cloak of government 
red tape. 

Owners (companies and 
unions) would appreciate any 
information leading to the re- 
turn of this request, since they 
are waiting to put the plan into 
effect if it gets WSB approval. 











promptly any agreements reached by 
the two parties.” 

Observers pointed out that WSB 
consideration of any agreement 
wouldn’t be necessary unless the 
agreements exceeded the cost-of-liv- 
ing wage increases and other fringe 
benefits previously approved by WSB. 

Was WSB hinting, then, that the 
companies could exceed the cost-of- 
living formula? It would seem so. 

Mediators Ready—-WSB asked Fed- 
eral Mediation and Conciliation Serv- 
ice to take a hand in helping with 
the negotiations where possible. 

FMCS immediately instructed its 

12 regional directors to give oil wage 
disputes top priority and to step in 
any place they felt they could do any 
good. 
It was felt likely that if no settle- 
ments are in sight by the end of the 
week, plant shutdowns probably will 
begin in order to have them ready 
to cease operations when the April 30 
strike deadline arrives. 

Meantime, there was reason to 
hope. One official, commenting on 
the possibility of quick settlements, 
said he figured it would be near the 
end of this week end before any break 
might occur. 

“It’s only natural that each side 
is apt to wait until the very last 
before yielding much ground, because 
it will keep hoping that the other 
side will give in,” he theorized. “It’s 
a waiting game most of the time, 
with each side waiting for the other 
side to crack under the pressure. For 
that reason, settlements usually don’t 
happen until the eve of a deadline.” 


NPC to Survey Storage, 
Bunker C Fuel Trends 


WASHINGTON—National Petrol- 
eum Council has agreed to bring up 
to date its October, 1950, petroleum 
storage capacity report to provide ad- 
ditional information on above-ground 
storage in U. 8. 

Meeting here April 22, the council 
also agreed to make a study of cer- 
tain aspects of the bunker C fuel oil 
situation. This type of fuel has been 
in short supply in coastal areas. 

Requests for both studies were 
made of NPC by’ Deputy PAD Bruce 
K. Brown. In asking for a current 
study of storage, Mr. Brown said the 
possibility of a recurrence of local or 
regional scarcity of supply made it 
necessary for PAD to have informa- 
tion available so it could cope with 
such problems. 

In agreeing to make a study of the 
Bunker C fuel oil situation, NPC said 
it would be willing to: 

1. Summarize trends of domes- 
tic manufacturing, importation 
and individual types of usage 
from 1946 through 1952. 

2. Give reasons for diminishing 
yield of bunker C fuel oil per bar- 
rel of crude since 1946. 
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EMERGENCY LOADING of transports of all companies was offered during flood by National Cooperative Refinery Assn. at its 
Irvington, Nebr., plant (four miles west of Omaha), Left to right are transports of Witt Oil Co., Skelly jobber at Pender, Nebr.; 
Transit, Inc., petroleum hauler of Omaha; and Farmers Union Cooperative Oil Assn. (see Midwest column p. 27.) 


Oil Bounces Back After Flood Blow 


OMAHA—Oil industry operations 
in the Omaha-Council Bluffs flood 
area were returning to normal April 
22 as crest of the rampaging Mis- 
souri River moved southward toward 
Kansas City. 


A crest of 29 feet was scheduled 
to hit Kansas City about noon April 
23, but industries were assured the 
dikes would hold, and there would be 
no repetition of last summer’s dis- 
astrous flood of the Kansas and 
Missouri Rivers. 


In the Omaha-Council Bluffs area, 
the only oil industry facility to be 
flooded was the 2,000 b/d refinery 
of Searle Petroleum Co. at East Car- 
ter Lake, Iowa. Closed during the 
emergency were the pipe line termin- 
als of Great Lakes Pipe Line Co., 
Socony-Vacuum and National Co-op- 
erative Refining Assn. Bulk plants 
shut down included those of Texaco, 


Sinclair, Socony-Vacuum, Phillips and 
Deep Rock in Omaha, and Skelly and 
Indiana Standard in Council Bluffs. 

Despite these shutdowns, the vari- 
ous companies co-operated to keep 
supplies flowing on schedule to all 
customers and no one ever ran out 
of product. Products moved to vir- 
tually all companies from an emerg- 
ency loading rack of the National 
Co-operative Refining Assn. at Irv- 
ington, Nebr., four miles west of 
Omaha, and emergency shipments 
were brought in by transport and 
tank car from Kansas City, Des 
Moines, Denver and numerous points 
in Kansas. Indiana Standard’s pipe 
line terminal south of Council Bluffs 
remained in operation most of the 
time. 

As the flood crest receded, all com- 
panies moved quickly to get back in- 
to operation. Most were functioning 
again by NPN press time. 


PAD Sees Pipe Line Boom This Year 


WASHINGTON — PAD is looking 
for the “greatest” oil pipe line con- 
struction activity in history to take 
place this year, with the agency’s 
Supply and Transportation division 
already having approved projects call- 
ing for the laying of more than 10,000 
miles of lines in 1952, including about 
6,500 miles of crude lines and 3,500 
miles of product lines. 

This good news was voiced on April 
21 by John E. Boice, a special as- 
sistant at PAD, before the American 
Petroleum Institute Conference on 
Products Pipe Line Technology at 
Fort Worth, Tex. 


Line laying expected this year will 
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far outstrip the total of 2,866 miles 
of principal lines (both crude and 
product) that were completed during 
1951 in the face of materials short- 
ages, particularly plate steel for mak- 
ing line pipe. Mr. Boice said he ex- 
pects the materials situation to ease 
in the third quarter, as the result of 
increased mill capacity and the 
spreading out of the preparedness 
program over a longer period than 
planned originally. 


Aside from a crude line from West 
Texas to California, Mr. Boice said 
he could not see the need for any 
more unusually large crude lines ex- 
cept possibly an outlet for the rapidly 


developing Williston Basin of North 
Dakota. (Defense Production Admin- 
istration has already approved PAD’s 
goal of 19,700 miles of new pipe line 
for the U.S. in the last half of this 
year and all of 1953.) 


New Pipe Lines OK’d—In two other 
developments this past week; 


1. PAD approved construction of a 
$69-million, 1,600-mile oil products 
line from Beaumont, Tex., to Cincin- 
nati, Ohio (16-inch), then on to 
Newark, N. J. (14-inch). Project, 
which is slated for 25% rapid tax 
amortization, is planned by United 
States Pipe Line Co., headed by Paul 
Ryan of New York. It will have a 
capacity of about 125,000 b/d. 


2. Approval also was given for con- 
struction by West Coast Pipe Line 
Co. of Dallas of a crude line from 
Wink in West Texas to the Los 
Angeles Basin. The company, headed 
by Burt Hull, must meet the same 
requirements as U.S. Pipe Line in 
order to get priorities assistance. It 
also will receive 25% fast tax write- 
off. The line will have an estimated 
cost of $75 million and capacity of 
upwards of 200,000 b/d. 


Construction Outlook — Elsewhere 
in the materials picture: 


2. Possibility loomed that further 
oil expansion may be considered by 
the Defense Production Administra- 
tion, in addition to the 18-month pro- 
gram already approved. Administra- 
tor Manly Fleischmann has indicated 
that, not only oil, but all key indus- 
tries will be included in the analysis 
he is having made of long-range 
needs for critical materials in event 
of all-out war. 


3. DPA revealed that PAD got a 
sizeable boost in structural steel for 
the third quarter—80,000 tons as 
against the 51,480 tons allocated for 
the second quarter. 
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OHI Told Broad-Scale Attack Needed 
On Service, Storage, Labor Problems 


By RAYMOND E. BJORKBACK 
Eastern Editor 


PHILADELPHIA—Ways to relieve 
oil heat’s persistent growing pains, in 
sales, service, supply and operations, 
were the center of interest at the 
Oil-Heat Institute of America’s April 
14-18 convention here. 


Chief needs, said C. M. Blickens- 
derfer, director of fuel oil sales for 
Sinclair Refining, are expanded sales 
power, efficient sales and distribution 
plans, upgrading in service and re- 
tail distribution, greater public con- 
fidence in product quality improve- 
ment, good teamwork “from telephone 
operator to driver,” and greater 
knowledge of costs and accounting. 


Also, he suggested that the more 
items which can be included in the 
product-service “package’’ for the 
consumer, “the greater the profit pos- 
sibilities.” It keeps the serviceman 
busy, and reduces customer turnover, 
thereby helping to meet the growing 
problem of the mounting cost of the 
package, Mr. Blickensderfer said. 


More Storage a ‘Must’—R. M. Bart- 
lett, Gulf Oil Corp. vice president, 
strongly urged the planning of tank- 
age construction by heating oil resell- 
ers over the next two years so that 
cargo buyers among them can store 
50% of their annual requirements, 
and others 40%. 


Large industrial accounts also 
should add to their storage facilities, 
and filling of all available storage 
“to the brim” this summer is “a 
must,” Mr. Bartlett suggested. 


“Don’t forget refineries had to cur- 
tail runs last year principally due to 
insufficient storage,” he reminded. He 
said the Petroleum Administration 
for Defense is “most anxious” to as- 
sist the industry in getting its share 
of steel, and “most co-operative” in 
connection with accelerated deprecia- 
tion, especially for erection of storage 
facilities along the Eastern Seaboard, 
as these reduce transportation loads 
during the winter months and contrib- 
ute to the defense program. 


Manpower—Real Problem— Lack of 
manpower for sales, equipment instal- 
lation and service came in for recur- 
ring mention all through the conven- 
tion. One result was that a proposal 
for a uniform educational program 
to attract and train new burner serv- 
ice men and mechanics, and upgrade 
present ones, is to be drafted in OHI's 
distribution division and submitted to 
its 26 chapters over the country. 


Service is the keystone of the suc- 
cessful oil heat business, said Leslie 
A. Falk, Wisconsin Ice and Fuel Co., 


Milwaukee, advising close attention 
to it, and to thoroughness in installa- 
tions. He advised also choosing as 
salesmen men who can tell a story, 
and said it’s a good idea, too, to have 
all new salesmen go through their 
sales paces before their fellows—that 
way they all get to telling the same 
sales story. 


Frank J. Boyce, Ray Heat and 
Power Co., Chicago, said many medi- 
um-size and smaller communities pre- 
sent attractive opportunities in com- 
mercial-industrial fuel oil accounts 
due to the trend to industrial de- 
centralization. 


This potential is untapped largely 
due to lack of fuel oil salesmen and 
industrial equipment salesmen, also 
because of the high investment re- 
quired, and in some areas because of 
some uncertainty of supply of No. 
5 and No. 6 oils, he said. 


But, he insisted, a man with the 
necessary capital, who is willing to 
“sit maybe a year,” should do well in 
setting up in business in any of a 
growing number of towns. 


OIC Rates Support — Joseph W. 
Butler, Butler Oil Corp., Philadelphia, 
urged Independents to take part in 
the Oil Industry Information Commit- 
tee program. It offers, he said, ““ma- 
terial for a sound business-building 
program,” and at the same time can 
be a redoubt against “creeping social- 
ism.” 

Mr. Butler called it “an extreme 
form of selfishness for Independents to 
refuse to take part in OIIC in the de- 
lusion that its purpose is only to ad- 
vance the interests of the major com- 
panies.” 


He said OIIC’s purpose is not to 
advance the interests of any one seg- 
ment of the industry, not to adjust 
marketing problems in the industry, 
and “definitely not a group to pull 
someone’s chestnuts out of the fire.” 
Its aim, he said, is to sell people on 
the advantage to them of a free, pri- 
vately managed industry. 


Gas Heat Competition — Mr. Bart- 
lett said natural gas fill continue to 
be a competitor of oil] heat. 


Its price at the wells is “on the 
way up,” and it costs “plenty of 
money to transmit it” to consumption 
points, so it isn’t a favored adversary 
by any means, he said. 

“Make no mistake about it, how- 
ever, We will all have to do a better 
selling job, render a superior service, 
and furnish the quality of product 
which will justify the householder’s 
preference,” Mr. Bartlett cautioned. 


He said oil burner manufacturers 


and dealers “better continue to ex- 
tend yourselves to keep your market 
attractive to refiners,” since they can 
crack distillate fuel to make gasoline 
if that gives them greater revenue. 


A Look Ahead—As to the outlook, 
in which his company sees demand for 
distillate fuels and kerosine up per- 
haps 10% nationally in the next heat- 
ing season over the 1951-52 period, 
and 12% to 15% greater in District 1 
(see April 16 NPN, p. 14), Mr. Bart- 
lett said also: 


1. We probably must look forward 
to relatively high tanker rates for at 
least two more years, with seasonal 
peaks and valleys. 


2. It is imperative that OPS either 
immediately decontrol distillates 
(which is the preferable and simplest 
solution) or else relieve the present 
costly price squeeze between the Gulf 
Coast and Eastern Seaboard by in- 
creasing present unrealistic ceilings 
enough to provide an incentive to oil 
companies to transport enough prod- 
uct to northern terminals. 

3. Only moderate increases in sup- 
ply of No. 4 and No. 5 oils are pre- 
dicted and there may be difficulty in 
meeting any additional demand unless 
“proper economic incentives” exist 





Crawford Still President 


PHILADELPHIA — OHI re- 
elected its officers, named seven 
new directors, and elected a 
new executive committee mem- 
ber, at its April 14-18 meetin’g! 
here. 

Officers are T. A. Crawford, 
Timken Silent Automatic Divi- 
sion, Timken-Detroit Axle Co., 
Detroit, president; and P. K. Ad- 
dams, Fitzgibbons Boiler Co., 
New York, and H. H. Wilkin- 
son, Herco Oil Burner Corp., 
Lancaster, Pa., vice presidents. 

New directors are: 

Manufacturer Division—Shel- 
don Coleman, The Coleman Co., 
Wichita, Kans.; and F. J. Van 
Poppelen, General Electric Co., 
Bloomfield, N. J.; J. Verne Re- 
sek, Cleaver-Brooks Co., Mil- 
waukee; and Russell C. West- 
over, Jr., Ray Oil Burner Co., 
San Francisco. 

Distribution Division—J. A. 
MacDougall, Electrical Assn. of 
Philadelphia, Philadelphia; R. D. 
Rankin, Sr., Missouri - Kansas 
Oil Heat Institute, Kansas City, 
Mo.; and T. R. Loizeaux, T. R. 
Loizeaux Fuel Co., Plainfield, 
N. J. 

New member of the executive 
committee is G. E. Hochstein, 
The Heil Co., Milwaukee. 
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for the manufacture of these mixed 
oils. 

4. Over half of the estimated 153 
million bbls. of additional storage 
needed in the U. S. is required for 
clean products at pipe lines, tank 
farms and terminals. The figure rep- 
resents a 14% increase over tankage 
estimated to be available on July 1 
this year. 

5. The outlook is good for construc- 
tion of tank cars, pipe lines, storage 
tanks and tankers. 

6. It is anticipated that by 1955, un- 
less unexpectedly large domestic 
fields are discovered in the meantime, 
the U. S. need for imports may be in- 
creased by about 50% over the 1951 
average of about 840,000 b/d. 


7. The industry’s 18-month $10 bil- 
lion expansion program illustrates the 
need for sizable profits. 

Earnings Vital—-In this latter con- 
nection, Mr. Bartlett said major oil 
companies often spend more for new 
plant than they realize in net income. 
Last year, he said, Gulf alone spent 
$36 million more for plant and re- 
lated assets than it realized in net 
income. 

“Without considering the so-called 
excess profits tax,” he pointed out, 
“large corporations, nowadays, have 
to earn nearly $2.25 in order to realize 
$1 net profit. Out of this dollar must 
come plant expansion, and any return 
to stockholders on their investments. 
It is therefore obvious that the badly 
needed reduction in the present onerous 
and debilitating tax rates would ben- 
efit the whole economy by making 
more capital available for plant ex- 
pansion, and in consequence more 
jobs for more people and more oil 
for us all.” 

Mr. Bartlett also stressed the im- 
portance of the present 27.5% de- 
pletion allowance. He declared dis- 
coveries like those in Scurry County 
and Spraberry Trend in West Texas 
and the Williston Basin in North Da- 
kota “might never have been made if 
the government had previously great- 
ly reduced or withdrawn entirely the 
current depletion allowance which 
helps producers recapture high drill- 
ing costs.” 


Detroit Case Delay Granted 


WASHINGTON—The deadline for 
filing its answer in the “Detroit case” 
has been extended for one month for 
Standard Oil Co. (Indiana)—-to May 
25—by Federal Trade Commission. 

FTC counsel then has until June 
21 to file reply brief. 

The Commission has set 2 p. m., 
June 26, for oral arguments at Fed- 
eral Trade Commission Building, 
Washington. 

Indiana Standard has requested an 
extension from the previous deadline 
of April 25. 
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Write for further information. 


Complete 
Remodeling 





Yes, you can modernize now with lifetime porcelain enamel... 
and ERIE’s Complete-Job Service provides everything you need 
from planning counsel to finished job. Besides design, manufac- 
ture and erection of the Porcelain Enamel, ERIE assumes complete 
responsibility for alterations to masonry, woodwork or glazing— 
inside and out—as well as wiring, plumbing and paving. 

Remodeling with ERIE Porcelain Enamel makes certain of 
advanced service station design and outstanding permanence and 
ease of maintenance. ERIE Porcelain Enamel is acid resisting and 
weather-proof . . . only corrosion-proof fastenings and rot- 
proofed, chemically treated furring are used in its installation. 
A written guarantee is your proof of quality. 

Whether remodeling or building, take advantage of ERIE’s 
Complete-Job Service. 


v Manufacture 

v Engineering 

v Erection 
ENAMELING COMPANY 
1403 W. 20'™ ST. ERIE, PENNA. 


ENGINEERS * MANUFACTURERS * ERECTORS 


Architectural Porcelain Ename 
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New Ethyl Plant in Houston 


To Boost TEL Output 30% 


HOUSTON—-Ethyl Corp. took the 
wraps off its new “ethyl” antiknock 
compound manufacturing plant here 
April 18, and E. L. Shea, president, 
said the completion of the plant 
means a major increase in the na- 
tion’s tetraethyl lead production ca- 
pacity. 

With its Baton Rouge, La., manu- 
facturing plant, Ethyl now has two 


separate plants completely integrated 
and independent of each other. 


“Completion of our new plant... 
means renewed assurance that the 
oil industry will be able to provide 
gasoline of adequate antiknock qual- 
ity for the nation’s needs in war or 
in peace,” Mr. Shea said. 

The Houston plant is expected to be 
in full operation within 90 days and 
will start some tetraethyl lead produc- 
tion operations about May 1. 

The new plant will boost Ethyl’s 


NEW TANK INSULATION TECHNIQUE 
-NICHOLSON & GALLOWAY METHOD- 





Q itank metal surface is divided into areas bounded vertically by channel Sections. 


rs Within these areas, insulation of any type or thickness is snugly installed. 


3) Insulation is therr protected for the life of the tank by an outer armor. This may be .024 
Corrugated Aluminum Sheathing, Asbestos Transite, Monel or Stainless Steel, etc. 


Flow-Meter Charts show 
80% saving in steam con- 


sumption after insulation 
of 300° Asphalt Tanks! 





August 10: 


Bare Tank 100,000 barreis 
Steam Consumption: 
13,500 pounds per hour 


September 14: 

Side Walls insulated 
Steam Consumption: 
9,800 pounds per hour 





Steam Consumption: 
3,300 pounds per hour 


TANK INSULATORS - INC. 


Please send me your booklet N -8 and details on cost toi 


TANK INSULABORS inc., 428 East 110 St., New York 29, N. Y. 





NAME 





(KIND AND SIZE OF TANK OR VESSEL) 
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tetraethyl lead capacity. about one- 
third, while corresponding production 
capacity increases in sodium, chlor- 
ine, hydrogen chloride, ethyl chloride 
and other chemical intermediates also 
will be obtained. 

Ethyl also is increasing its fleet of 
railroad tank cars to over 400 for 
shipment of antiknock compound, 
since all shipments from the plant will 
be by rail. Another 130 cars will be 
used for transporting sodium, chlor- 
ine and ethyl] chloride. 

Entire plant area covers approxi- 
mately 400 acres, with present build- 
ings embracing 80 acres. It is located 
on the Houston Ship Channel, about 
17 miles from downtown Houston. 


Frontier Expands Refinery 


BUFFALO—Frontier Oil Refining 
Corp. has started a $6,000,000 expan- 
sion and modernization program at 
its 17,000 b/d refinery at nearby 
Tonawanda, N. Y. The company, a 
subsidiary of Ashland Oil & Refining 
Co., will increase capacity to 25,000 
b/d and install a new 13,000 b/d Fluid 
catalytic cracking unit. 


Gasoline Pump Depreciation 
is Described in New Book 


NEW YORK—Gasoline Pump Man- 
ufacturers Assn. has available for 
marketers the third edition of its 
Gasoline Pump Blue Book, a guide in 
handling the problem of when to re- 
place pumps, and in calculating pump 
depreciation for tax purposes. 

The book lists manufacturing dates 
and serial numbers, by manufactur- 
ers and models, of electric meter gas- 
oline pumps dating back to the early 
1920’s, about 1,250,000 of which are 
estimated to be in operation. It also 
lists the same kind of data on other 
and older types of gasoline pumps, 
only a comparatively few units of 
which are still in use. 

It covers all current manufacturers 
in the U. S., and some no longer ac- 
tive in the gasoline pump field. 

Copies may be obtained from the * 
association, 420 Lexington Ave., New 
York 17, N. Y., at $2 per copy, post- 
age prepaid. 
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OPS Likely to Be Pushed ‘Off Fence’ 
Soon on Requests for Price Relief 


WASHINGTON—The favorite Of- 
fice of Price Stabilization excuse for 
failure to grant price relief in vari- 
ous segments of the petroleum in- 
dustry, including margin relief for 
jobbers—‘“there is nothing in the 
regulations to permit it’—may be in 
for some rough sledding soon. 

That attitude has been expressed 
to producers, certain refiners and in- 
numerable jobber representatives 
with increasing frequency during the 
past several months, But with pres- 
sure for relief growing more intense, 
it seemed this week as if OPS will 
soon be forced into a position of eith- 
er conceding that the regulations 
must be broadened or of giving a flat 
refusal, once and for all. 


Latest development in this picture 
was unfolding at press time with 
Robert G. Elmslie, managing director, 
Washington State Oil Heat Institute, 
urging tank wagon increases in the 
Washington State area of 0.8c and 
0.3c per gal. on No. 1 and No. 2 
heating oils—0.3c in the premium 
markets and 0.8c elsewhere (see NPN 
April 2, p. 50). 

Mr. Elmslie is insisting that OPS 
abandon that stand and write a pro- 
vision if one is needed—either in the 
form of an amendment to Ceiling 
Price Regulation 17 or as a General 
Overriding Regulation. 

OPS reportedly is impressed with 
the detailed documentation in the in- 
stitute’s case presentation. 


These developments highlighted 
the week on the Washington pricing 
front: 

—Price Stabilizer Arnall had some 
cogent comments on pricing in gen- 
eral this week, some of which might 
affect the oil industry. 

To begin with, in a public speech, 
he outlined the agency’s brand-new 
“suspension” of ceilings plan, under 
Which commodities selling far below 
ceilings would be exempted from re- 
porting and other stabilization pro- 
cedures. He said, however, that he 
has “reluctantly” come to believe 
that those seeking the removal of 
controls on items which are selling 
at, or just below, ceilings are moti- 
vated by desire to “pierce” the stabili- 
zation top and indicated that no such 
industry would get decontrol. That 
applies, apparently, to the petroleum 
industry. 

Later, in a press interview, Mr. 
Arnall indicated that OPS may, for 
first time, apply the Capehart 
Amendment to the Defense Produc- 
tion Act on an industrywide basis in 
the steel case. Such a development 
could point the way for the producing 
and refining elements of the oil in- 
dustry to seek relief via the Cape- 


APRIL 23, 1952 


hart route, although Mr. Arnall was 
hard to pin down on this. 


He also declined to say whether 


OPS will devote more attention to 
Petroleum Administration for De- 
fense 
hikes than the agency has in the 
past. 
the Pennsylvania Oil Products Com- 


recommendations for price 


OPS officials earlier had sent 


yatags ee Sat et ie ts 
apie eee ee E 


Fey cea 


mittee to PAD for a “certification” 
that an incentive boost was needed 
in its case. 

—The Empire State Petroleum 
Assn., which has fought for East 
Coast heating oils price increase, has 
formally asked OPS not to put any 
such boosts into effect in New York 
State before Oct. 1, to avoid up- 
setting marketing practices, and to 
apply any such adjustment percent- 
agewise to yard and tank wagon 
prices, rather than on a cents-per- 
unit basis. 
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DON'T 
HALF A 
COMPRESSOR! 


tf 4 


BUY AVES 


GET FULL-RATED GUARANTEED 


OUTPUT WITH WAYNE 


When you buy a Wayne two-stage Air Com- 
pressor, you are guaranteed actual, usable 
air output to meet your requirements, not 
just a theoretical displacement rating. 
Every Wayne two-stage compressor 


is checked before shipment 


for proper 


velumetric efficiency, and uninterrupted 


performance—guaranteed to the user. 
Wayne Com 


construction fea- 


pressor 
tures include larger flywheel—more cool- 


ing capacity ; two intake valves; dual 
moisture extractor and after cooler; 
improved lubrication system; auto- 
motive type pistons, and other 
refinements. 

Next time you buy a compressor, 
don’t buy half a compressor, buy 
Wayne, and get full-rated, guaran- 
teed air output. Every Wayne Com- 


- pressor is backed by a nationwide 


service organization. 


THE WAYNE PUMP COMPANY 


SALISBURY, MARYLAND 
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Oil from Shale, Not Coal, Feasible, 
National Petroleum Assn. Is Told 


By NPN Staff Writer 


CLEVELAND—tThe economic fal- 
lacy of building coal hydrogenation 
plants for the production of synthetic 
liquid fuels was brought out at the 
semi-annual meeting of the National 
Petroleum Assn. here last week. 


The oil men also were told that the 
Office of Price Stabilization does not 
want to increase the price of crude 
oil. 

A dim view was taken of the Bu- 
reau of Mines’ efforts to justify the 
erection of coal hydrogenation plants 
for the production of synthetic liquid 
fuels by L. C. Kemp, Jr., director of 
research for The Texas Co. 

In a comprehensive report on vari- 
ous methods of producing synthetic 
liquid fuels, Mr. Kemp said oil shale 
offered the greatest possibilities and 
thought its potentialities should be 
subject to continued study. 

Commercial retorting of shale for 
the recovery of oil in a number of 
foreign countries has not been self 
sustaining economically, Mr. Kemp 
said, and many such projects have 
been abandoned. 


However, gasoline costs indicated 
in the National Petroleum Council 
report of 16.2c and 14.7c respectively 
for single and multiplant operations 
indicates that further consideration 
must be given to the desirabiilty of 
establishing commercial operations 
for the production of shale oil, Mr. 
Kemp said. Had the shale deposits 
occurred nearer major consuming 
areas or if the quality of crude shale 
oil were better, it is likely there al- 
ready would be considerable activity 
in commercial exploitation of the 
material, he added. 

Coal Hydrogenation Costly — On 
coal hydrogenation, Mr. Kemp said 
the NPC report arrived at a cost of 
41.4c and 43.5c per gal. for gasoline 
for single and multi-plant operations 
respectively. This compared with 
llc arrived at by the Bureau of 
Mines, but he pointed to many items 
which the bureau failed to include in 
its cost study. 

Mr. Kemp also commented briefly 
on the Ebasco Services, Inc., report 
on synthetic liquid fuels made by 
coal hydrogenation (see NPN April 
16, p. 52), which he said he had been 
able to give only a cursory review 
since it was issued. (Ebasco was re- 
tained by the Bureau of Mines to 
make the study.) 

The situation with respect to gaso- 
line costs is confused, Mr. Kemp said, 
since Bureau of Mines and Ebasco 
calculations were developed by as- 
signing a value of lic per gal. for 
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gasoline and various figures for by- 
products. Profit was then calculat- 
ed, he noted. 

“As pointed out by Ebasco,” Mr. 
Kemp continued, “the resulting profit 
on equity capital of 4.26%, even with 
60% borrowed money, is wholly in- 
adequate. Ebasco goes on to say 
that some 16% earnings after taxes 
with only 50% borrowed capital 
would be needed to attract private 
capital. A quick check indicates that 
this would require a gasoline cost of 
28.5c per gal. Such a figure pro- 
vides full allowance for by-product 
credits as set up by Ebasco and the 
bureau and is based on the lower 
investment costs developed by the 
bureau.” 

Do-It-Now Advocates — He said 
proponents of the do-it-now school 
for erection of a 30,000 b/d coal hy- 
drogenation capacity contend that: 

1. Production of petroleum will be 
unable to meet demand in a relative- 
ly short time; 

2. More liquid fuel production ca* 
pacity is needed to meet military 
emergency; 

3. Coal hydrogenation operation 
could produce chemicals sufficient to 
cut gasoline cost to be comparative 
with products from petroleum. 

Mr. Kemp refuted these assertions 
by saying NPC studies show it will 
be possible to produce crude oil to 
meet increases in oil demands for 
years to come. 

Large manpower requirements and 
lengthy time for construction of coal 
hydrogenation plants make them un- 
favorable projects during military 
emergencies, Mr. Kemp said. Some 
rationing and a higher emergency 
production rate of crude oil could fill 
demands during any interval needed 
to get required additional oil produc- 
tion and refining capacity into opera- 
tion, he added. 

Extensive coal mining would be re- 
quired for coal hydrogenation—13,000 
tons daily for a single plant capable 
of producing less than one-half of 
1% of present petroleum consump- 
tion, Mr. Kemp stated. 

As to chemicals output by coal hy- 
drogenation, Mr. Kemp said these 
products could be produced from pe- 
troleum and other sources at a low- 
er cost. 

No Crude Price Hike.—‘“We hope 
it will not be necessary to make any 
over-all increase in the price of crude 
petroleum, although we are keeping 
an open mind, particularly in areas 
where high operation costs are un- 
avoidable,” Arthur W. Phelps, branch 
counsel, Petroleum Branch of Office 


of Price Stabilization, told the NPA 
members. 

However, any substantial increase 
in basic levels of crude oil prices nat- 
urally will be reflected in the prices 
of refined products, he asserted. 

In discussing the request of East 
Coast terminal marketers for a 0.5c 
boost in the price of No. 2 fuel oil 
during the heating season just con- 
cluded, he said the implication was 
that the increase was necessary in 
order to secure adequate supply. He 
reiterated that OPS has no authority 
over the direction of movement or 
supply since this rests with the Pe- 
troleum Administration for Defense 
“with whom OPS co-operates and en- 
joys a fine working relation.” 

“However, it is our desire to have 
an adjusted East Coast ceiling price 
for this product available for indus- 
try use before the beginning of the 
next contractual season,” Mr. Phelps 
said. 

“A proposed increase in ceiling 
prices of No. 2 fuel oil based on 
shortage of supply is, in my opinion, 
a dead issue,” he declared. 

Turning to Navy Special fuel oil, 
Mr. Phelps said the problem of a 
fair and equitable price for the prod- 
uct is continually being discussed by 
the experts in OPS and, as in every 
case, the agency is ready and willing 
to make any adjustment if it can be 
shown that the presently established 
ceiling price is not fair and equitable. 

Price problems have resulted from 
increased transportation rates since 
the freeze date in January, 1951, Mr. 
Phelps said. Pass-through of these 
increases is permitted but, since the 
pass-through is confined td the prod- 
uct that has incurred these higher 
costs, certain sellers with more than 
one source of supply for a particular 
point have had trouble in effecting 
the pass-through, he said. 

“We are now working on proposals 
for amending the regulations to do 
away with the difficulties,” Mr. 
Phelps said. 


Plantation Pipe Line Is 


Ready for New Expansion 

ATLANTA, Ga. — Plantation Pipe 
Line Co. anticipates it will be pump- 
ing about 215,000 b/d of products in- 
to its system at Baton Rouge by the 
end of 1952, compared with the pres- 
ent 167,000 b/d. 

President Charles R. Younts says 
his company is now set to enter new 
expansion program which includes 
construction of booster stations to 
increase capacities on three lateral 
lines: from Bremen, Ga., to Macon 
and Columbus, Ga.; from Helena to 
Montgomery, Ala., and from Bremen, 
Ga., to Chattanooga and Knoxville, 
Tenn. 

Plans also call for immediate ex- 
pansion of the Gastonia, N. C., sta- 
tion on the main line system. 
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EDITORIALLY SPEAKING 





Shades of A Missouri Haberdasher’s Failure 


Possibly about the time this editorial is printed you, 
the reader, will have word that all things made of 
steel will cost more, as well as will all other things, 
including your payroll. And you also may have word 
that control of your business has been taken away 
from you by those operating through the “Friendly 
Man in the White House.” 

So in place of a slam-bang editorial against these 
catastrophes we submit the following which we wrote 
this fine sunny Sunday, on where all this beneficence 
from Harry Truman will leave you. What we wrote 
sounds so good that we have come back and written 
this introduction so that you will see how the first 
editorial effort really ties into your strike troubles. 

Then we came back a second time and wrote the 
little “flicker” at the end, the “Editorial Note”, 
thinking that it may help to make comrades in misery 
of us all, and so that Harry won’t feel that we left 
him out, 


Here is the main editorial— 


it Will Cost More Than You Think 
To Replace Present Facilities 


Despite the talk of how replacement costs are higher 
than the original cost of the facilities and how miserly 
is the government with its depreciation allowance, one 
wonders if the average man, even owner of the business, 
appreciates what difficulties he will be faced with when 
he has to replace the equipment and facilities he is using 
today? 

Does the average owner realize how few dollars to- 
day’s smal] depreciation fund .has provided, from a cost 
set by much lower wages of past years, for the purchase 
of new equipment made with the higher wages of today 
and the probably much higher wages of tomorrow? 

Does the average working man realize that all of yes- 
terday’s and today’s increased wages increase the burden 
of getting the new facilities with which he makes his 
living, facilities not owned by him but only used by him 
and without rent? 

Chairman Charles Z. Hardwick of the Oil Industry In- 
formation Committee and a vice president of the Ohio 
Oil Co. of Findlay, Ohio, remarked the other day after 
attending a 13-week course in top business management 
at Harvard School of Business Administration, that he 
was appalled at the lack of knowledge and business un- 
derstanding of the oil industry by the high business execu- 
tives he was there associated with, But, worse than that, 
when he got back home he was actually stunned that so 
many of his own company people did not know what the 
crude oil depletion allowance is—for instance—-and how 
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fair and essential it is to the life and development of 
the industry and to their jobs. 


It is only human nature not to be conscious of the 
things which do not seem to be a part of one’s daily 
activities so it ig quite probable that neither Chairman 
Hardwick nor the other members of the API's public 
relations group, nor their predecessors, were conscious 
of how ignorant not only outsiders but people in the 
industry are of some of the essential facts of the indus- 
try, until they were charged with the task of finding out 
and correcting, if they can, this faulty thinking. 


The big thing that the API public relations group has to 
put over, as well as industry in general, is the fact that 
the facilities that keep industry going, that make it more 
and more efficient and that keep the price of the products 
down so the general public can buy them—that these fa- 
cilities all cost money, hard dollars that must be had from 
somewhere. If those dollars are not to be had from the 
business itself then the people who make and maintain 
and operate all] these facilities simply will not have any 
jobs, no matter how much the Murrays, Lewis’s and 
phoney statesmen like Truman bellow and declaim. With- 
out money to pay the workmen who build the new equip- 
ment, lathes, boilers, stills, etc., those workmen just 
won't have any work to do. How can you continue em- 
ployment without continuing business operation and the 
production of suitable “depreciation” funds and profit? 

It is like the nonsense that Autoworkers President Wal- 
ter Reuther and his foolish associates preach which is, in 
effect, that the man who makes enough money to buy an 
expensive Cadillac or Lincoln or Chrysler car makes 
too much and is an enemy to society. If these labor 
leaders are correct, then the sooner the Cadillac plants 
are shut down and for good, the better. Maybe Truman 
and the labor bosses are closer to this accomplishment 
than we think, closer to their redistribution of wealth. 

It takes large sums these days, seemingly, te make 
even a slight impression on the mind, so here are figures 
right to the point from the now billion-dollar Humble 
Oil and Refining Co. of Houston, Texas. The annual re- 
port for 1951 by President Hines Baker and Chairman 
L. T. Barrow says that to replace present plant and equip- 
ment alone would cost the company today $24,000,000 
more than the government tax regulations permit them 
to set aside for depreciation. In other words, that the 
company really did not make $169,480,000 last year but 
only $145,480,000 if the company were allowed by the 
government to write its balance sheet so as to be honest 
with its stockholders and the public. However, despite 
the government’s censorship, the company tells the facts 
anyway. 

One may pooh-pooh the $24,000,000 as being little (7) 
compared with the profit, but the profit isn’t so much 
when considered against a billion dollars of investment 
and a capital budget expenditure of $245,000,000 which 
must be made this year—1952—in order for the com- 
pany to keep up with its competitors and its customers 
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comments on its editorials, since they are written 
to stimulate discussion. Please write Warren C. 
Platt, Editor, 1213 West 3rd St., Cleveland 13. 











and stockholders’ requirements. Consider this also against 
a total capital expenditure for new facilities and enlarge- 
ment of $722,991,000 since World War II. 

And consider also that even the rich Humble, producing 
and refining affiliate of the still greater Standard Oil 
Co. of New Jersey, with $40,000,000 cash in the bank, 
according to its statement, and $36,500,000 government 
securities on hand, still owes the banks some $51,000,000 
—also hard money. Then, despite its cash position, the 
company also owes more than $80,000,000 in current 
liabilities and $54,000,000 estimated income taxes. 

A casual bystander might be pardoned in observing 
that perhaps Hines Baker and his crew will have to 
visit a couple of banks pretty soon or call up “the big 
boys” in New York and see if they have a little spare 
cash lying around in order that the wages of the steel 
workers, machinists, railroad brotherhood members and 
all the rest of those who make or handle oil industry 
equipment, get paid. 

If Hines waits until it really gets to be hot there in 
Houston this summer and he is late at the bank from a 
heat stroke or the bankers may not feel disposed to trust 
him, he will probably not only lose his job but also the 
government will grab all the Humble’s cash regardless 
of the claims of the “poor workers’, and then the eternal 
“angels” (or perhaps they should be called “fall guys” or 
just plain “suckers’”) who have put up the money all 
these years and thought they owned the business, will 
be out of luck. 

A further light on this hard luck is the fact, that 
should be well known but generally is not, that after 
Hines has gone in hock for this $245,000,000 of new equip- 
ment this year he can’t move and refine as many barrels 
of crude, nor market as much gasoline as he did for the 
same money, a few years ago. 

Then on top of that the struggling Mr. Baker, high in 


the ranks of prominent and seemingly well-to-do oil men, 
will undoubtedly have to borrow the family silver because 
long before the sun’s rays start melting those asphalt 
streets of Houston between the Humble Building and the 
bank, Mr. Truman and Mr. Murray will not only have 
most materially raised the cost of all that steel stuff he 
wants to get but also the wages of his men who are go- 
ing to use it. And if some reports are correct, Messrs. 
Truman and Murray will not let Mr. Baker collect any 
more money from the public for his future products. 

So you, the Dear Reader, had better sit down now 
and figure just how soon your equipment will have to 
be junked and just how much hard money will it cost 
you to get new equipment whose prices will undoubtedly 
be higher, then get together the biggest oil mob ever 
and storm the War Stabilization Board for higher prices 
or get busy and impeach Harry and his crew. 

Otherwise you won’t have the money to pay the fol- 
lowers of those bally-hoo artists—Murray, Green, Ruether 
and Truman et al.—who are hoisting your costs and may 
even now have physical possession of your business and 
bank account. 


When you the reader, and Hines Baker, mosey down 
to the bank you can recall, if you would go back that 
far in history, that some 30 years ago, a certain young 
Haberdasher was moseying down the street in Kansas 
City, or he should have been—well, or maybe it was so 
hopeless that he never started—at all events he neither 
had nor got the money so the members of the cloak and 
suit makers unions got stuck. However, more recent 
report has it, that some members of the old Pendergast 
Union at Kansas City passed the hat to effect settlement 
at something like ten cents on the dollar of the Haber- 
dasher’s debts. 

Even if that small amount of the original indebtedness 
finally got to the union boys, we can all be quite certain 
that Harry and Phil would be quite peeved if that was 
all the percentage that they collected for their boys in 
their present saunter down main street. In fact they 
are aiming to get the whole business like the late Mr. 
Hitler and the present Mr. Stalin, 





Defense Orders for the Oil Industry 


Office of Price Stabilization 


MANUFACTURERS REDUCTION IN VOL- 
UME—GOR 10, Amdt, 4, effective Apr. 19, 


(Issued Apr. 15-21, inclusive.) 

This description of oil defense orders pro- 
vides a weekly summary of government regu- 
lations that may affect NPN readers, We will 
appreciate our readers letting us know when 
they think that we have omitted a regulation. 

Complete copies of the official text of these 
orders can be obtained from Platt’s OIL-Law- 
GRAM Reports, 1213 West Third St., Cleveland 
13, Ohio, a publication which reproduces and 
mails out the orders on oil upon issuance. 
Minimum charge for single copies, $1.00, 
postage paid. One year’s service, $100. Less 
than one year’s service, pro rata plus $5.00 
for handling. 

CODE: NPA-—National Production Author- 
ity; ESA — Economic Stabilization Agency; 
PAD—Petroleum Administration for Defense; 
ODM—Office of Defense Mobilization; DPA— 
Defense Production Administration; DTA — 
Defense Transport Administration; WSB — 
Wage Stabilization Board; OPS — Office of 
Price Stabilization. 


List of Orders 


SSB—NSalary Stabilization Board 

Int. 5, Adjustments under GSO 6, as amend- 
ed. 
WSB—Wace Stabilization Board 


GWR 13, Rev., Fringe benefiits. 

PS—Office of Price Stabilization 

GOR 10, Amdt. 4, Manufacturers price ad- 
justments. 
NPA—National Production Authority 

CMP Reg. 1, . 10 and 10A Revoked, 
Steel Embargo. 

Press Release, Supplemental allotments of 
controlled materials. 


What Orders Do 
Salary Stabilization Board 


SALARY ADJUSTMENTS — Interpretation 
No. 5, a question and answer document deals 
with authorized adjustments in salaries and 
other compensation under GSO 6, as amended. 
Interpretation deals with computation of au- 
thorized percentage increases and distribution 
of authorized increases. 


Wage Stabilization Board 


FRINGE BENEFITS—Revision of GWR 13 
includes all fringe benefits except those cov- 
ered by other regulations. Revised regulation 
covers paid vacations, paid holidays, premium 
pay relative to days and hours of work, shift 
differentials, call-in pay, and other fringes 
as sick leave and severance pay. 


permits manufacturer to apply for upward 
adjustment of ceilings providing he suffers over 
all losses caused by reduced volume of pro- 
duction. Ceilings must be in line with ceil- 
ings for sellers of similar commodities. 


National Production Authority 


CONTROLLED MATERIALS—Joint release 
with Small Defense Pants Administration 
announced criteria for obtaining supple- 
mental allotments of controlled materials from 
Small Business Hardship Account have been 
liberalized for the third quarter of 1952. 
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Co-op Earns Thanks of Oil Industry 
For Sharing Product in Flood Crisis 


By Leonard Castle, Midwest Editor 


At the request 
of private enter- 
prise oil men in 
Omaha and Coun- 

cil Bluffs, we take this opportunity 
to pay high tribute to the splendid 
spirit of co-operation displayed last 
week during the Missouri River flood 
threat by the National Co-operative 
Refining Assn. 

Many times in the past this col- 
umn has criticized the co-ops’ unfair 
tax advantage, and no doubt we'll 
criticize it frequently in the future, 
but the men of National Co-operative 
Refining Assn. proved themselves to 
be oil men in the true tradition of 
the industry when they opened up an 
emergency loading rack at Irvington, 
Nebr., and helped the industry gen- 
erally to keep sorely-needed products 
rolling to the public. 

With most other terminals and bulk 
plants evacuated, NCRA’s Irvington 
pump station was an important 
source of supply from April 15 to 
April 20 for many companies in the 
area. NCRA operates a refinery at 
McPherson, Kans., and a pipe line 
from McPherson to its terminal in 
Council Bluffs. A short line from 
Council Bluffs hooks into the Great 
Lakes Pipe Line Co. system at Irving- 
ton, four miles west of Omaha, out- 
side the flood area. 

One prominent major company ex- 
ecutive in Omaha, commenting on the 
aid given by NCRA, said: 

“Sometimes we haven't thought too 
highly of the co-ops because of that 
tax situation, but you certainly have 
to give credit to the boys at NCRA. 
Without their co-operation I don’t 
know what we would have done dur- 
ing the flood. They turned out to be 
real oil men, real representatives of 
our industry. Anything we needed, 
they tried to provide. Because of their 
help, not a station ran out of product 
and all of the industry’s customers 
were suplied.” 


* * * 


Principally responsible for setting 
up the emergency station at Irvington 
were Victor Cleary, superintendent of 
the NCRA pipe line terminal at 
Council Bluffs, and Roy Beeman, 
manager of sales and distribution at 
McPherson. The Irvington station con- 
sists of four 37,500 bbl. storage tanks, 
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two for gasoline and two for heating 
oils. 


The station already was equipped 
with one loading spout and a small 
motor, but when the flood threat 
arose, and Mr. Cleary and Mr. Bee- 
man decided they could help serve 
the industry from Irvington, they re- 
alized that the equipment was insuf- 
ficient to do the job. So they rushed 
a crew of men with two additional 
15 hp. pumps to Irvington. Within 
a matter of six hours the extra pumps 
were in operation, and the capacity 
of the rack increased to enable three 
5,500-gal. transports to be loaded each 
hour. A crew of seven NCRA men 
headed by Mr. Cleary operated the 
loading rack on an around-the-clock 
basis. 

The Irvington station functioned 24 
hours per day from 4 p.m. April 15 
until 4 p.m. April 20. During this 
period it distributed some 690,000 
gals. of regular grade gasoline, the 
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only product dispensed, for an average 
of 138,000 gals. per day. About 80% 
of the volume went to competing pri- 
vate enterprise companies, Mr. Cleary 
reported. 


Every oil man in the Omaha-Coun- 
cil Bluffs area deserves credit for a 
magnificent job in getting products 
to the consumer. Everyone co-oper- 
ated whole-heartedly with an inform- 
al and unofficial committee which as- 
sumed the task of seeing that prod- 
ucts were distributed equitably and 
that no customer suffered. Members 
of this committee were Dale Smart, 
division manager of Skelly, John Dur- 
fee, division manager of Socony-Vac- 
uum, and Manley F. Ousley, division 
manager of Phillips and Nebraska 
chairman of the Oil Industry Infor- 
mation Committee. 


Their task was complicated by the 
fact that hundreds of military vehicles 
and earth moving machines, pressed 
into flood service, greatly increased 
the normal demand for petroleum 
products. Another serious complica- 
tion was the fact that the flood hit 
at the very time when seasonal farm 
demand was at the highest. But, just 
as it did during the great flood at 
Kansas City last summer, the pe- 
troleum industry succeeded in getting 
the supplies where they were needed 
when they were needed. 





APi Research Team Pool Know-How 
For Common Good of Oil Industry 


By Raymond E. Bjorkback, Eastern Editor 


If the American 

Petroleum Insti- 

tute doesn’t be- 

come better 

known for its services and benefits 

to the industry during the board 

chairmanship of L. S. Wescoat, it 
won't be Mr. Wescoat’s fault. 


The Pure Oil Co.’s president is 
as sold on the good the API does 
as anyone we've ever encountered. 
And he exhibits a feeling that many 
in the industry don’t realize just how 
much the API actually does, and has 
been doing, for the industry. 

An incident in point was a re- 
cent informal meeting in API head- 
quarters in New York between key 
members of the headquarters staff and 
Mr. Wescoat. He thought they ought 
to get well acquainted, and he was 


taking the first opportunity he'd had 
since becoming chairman last Jan. 1. 

Mr. Wescoat’s enthusiasm over API 
services came out quickly, centering 
on the API’s fundamental research 
program and its work in standardiza- 
tion of oil field drilling and produc- 
tion equipment. 

Of course, better known are the 
API's long-standing services in the 
supply-demand statistical and fire 
prevention and safety fields, and its 
marketing division activities the 
product loss control booklets, current 
studies preparatory to an evaporation 
loss control symposium, and the man- 
ual for training marketing employes. 

The research program is extremely 
technical and fundamental, and the 
standardization program affects only 
production men directly, yet every- 
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body in the industry gains—from pro- 
ducer to retailer of products, Mr. 
Wescoat observed. 

Also, because the programs are co- 
operatively financed, their cost is 
relatively small even to the company 
making direct special contributions of 
funds, he said. 

For example, there's the research 
study of “physical and chemical prop- 
erties of hydrocarbons and sulfur 
compounds”; its aim, better control 
of manufacturing processes through 
a better understanding of what goes 
on in the processes. From this, said 
Mr. Wescoat, come increased quantity 
and quality of products, also greater 
uniformity of products. 

Then there’s the research into 
“occurrence and flow of oil within 
reservoirs.” The results: better drill- 
ing and recovery methods—and in- 
creased supplies of oil, and more con- 
stant supply of products. 


Currently, the API is supporting 13 
research projects at 11 different local- 
ities, through schools and universities. 
The work is carried out under rigidly 
controlled conditions, and reports on 
it constitute the most authoritative 
word available in the respective fields 
of activity. Cost of this program is 
understood to be about $600,000. 


A company which just couldn’t af- 
ford to sponsor such activity alone, 
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can participate directly in it through 


* a relatively small contribution when 


a number of companies chip in, Mr. 
Wescoat pointed out. What’s more, 
he said, the information resulting 
from it becomes available to anyone 
interested. 

Prior to the API’s standardization 
program, there was practically no 
uniformity in pipe specifications, and 
much chaos. One company would 
order tubular goods with eight 
threads to the inch, the next company 
would call for 10 threads to the inch. 
The buyer of couplings was practically 
forced to go to the same manufac- 
turer for them each time. Even then 
he often would have little, if any, 
assurance that they’d fit. 


Now, equipment is interchangeable, 
and the economies substantial, wheth- 
er new or used items are being 
bought. Many foreign manufacturers 
are turning out equipment according 
to API specifications, so that even 
the producer who hag to look outside 
the U. S. for equipment can import 
it as if it were made in the next town. 


Money and time are saved, and 
the industry has greater flexibility 
in its operations, from producing down 
through refining, transportation and 
distribution. 

Mr. Wescoat’s is a readily under- 
standable enthusiasm. 





Station Employe Union Won't Try 
To Sign Lessees—It's Too Costly 


By Frank Breese, Pacific Coast Editor 


The Western 

States Service 

Station Employes 

Union, which 

negotiated a 40-hour week for its 

members, entertains no ambitions 

of organizing other service station 

chains. Its membership is drawn 

entirely from Standard Stations, Inc., 
company-operated units. 

William R. Forgy, vice chairman 
of the union, told NPN the organiza- 
tion has 5,500 members from about 
1,000 stations. Standard of Califor- 
nia agreed to the 40-hour week, but 
Wage Stabilization Board authoriza- 
tion is still pending. 

Asked if the union will now seek 
to extend its membership to other 
chains, Mr. Forgy replied, “No, be- 
cause it’s not practical. The other 
companies have only a few company- 
operated stations. The rest are 
lessee operations, and it would take 
so much time and money to try to 
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organize them individually, it wouldn’t 
be worth it.” 

The union’s executive council is 
meeting in Salt Lake City, Utah, this 
week to look thinks over and elect 
officers. 

The Western States Union started 
out in 1934 as the Standard Sta- 
tions Employes Union, took its pres- 
ent name in 1947. 

Mr. Forgy said the union notes 
heaviest turnover among station em- 
ployes in metropolitan areas. The 
union, he said, estimates 100% turn- 
over a year at metropolitan stations, 
about 20% in country areas. 

In some sections, it is barely notice- 
able. In Salt Lake City, turnover 
averages six men a month, the union 
noted. 

Both company and union will be 
watching effects of the 40-hour week 
closely to see whether it reduces 
turnover. By trimming turnover, 
there would be two benefits: greater 


personne] stability, making for more 
efficiency, and a savings on the train- 
ing programs. Offsetting that, of 
course, will be the payroll bill for 
an added work force of about 1,000 
men for the stations. 

* * * 

Richfield Oil Corp.’s_ post-war 
career is taking on spectacular pro- 
portions. 

Within a period of less than four 
years, it has to its credit one new, 
abundant oil field and another which 
may be even more so: Cuyama in 
1948 and Wheeler Ridge in 1952. 
Once a big crude buyer, Richfield 
may approach self-sufficiency if 
Wheeler Ridge pans out, according 
to Los Angeles speculation. 

Some scouts already claim the new 
discovery is bigger than Cuyama 
Valley and opine that it may be the 
biggest thing since the lush Coalinga 
Nose discovery in San Joaquin Valley 
15 years ago. 

It was 15 years ago, in 1937, that 
Richfield was taken over by new 
management which runs it today. 

Some comparative figures reflect 
what has been happening to Richfield 
in 15 years: 

1937 1951 


. $43,045,818 $186,460,591 
$ 2,590,693 $ 28,218,281 


Gross income ..... 
Net income 
Crude production— 
net bDbis. ......... 
Refinery throughput . 
Income and other di- 
rect taxes 
Dividends per share . 
Payroll and retire- 

ment benefits $ 7,195,387 $ 23,438,609 
Number of employes. 3,234 4,592 

Among the seven West Coast 
“majors,” Richfield is fourth in gaso- 
line volume, after Standard, General 
Petroleum and Union Oil. In Janu- 
ary, it sold 55,552,578 gals. compared 
to Union's 56,106,235, according to 
Board of Equalization figures. 

* * + 

Part of General Petroleum’s Lés 
Angeles-Sun Valley “economy run” 
promotion is exploitation of perfor- 
mances as fast as possible after the 
event ends. 

The day after results were an- 
nounced, 24-sheet posters along the 
Pacific Coast and A-boards at the 
stations ballyhooed the mileage—22 
m.p.g. average by 25 cars. 

This year the parent company, 
Socony Vacuum, took an active in- 
terest in the event and will exploit 
the results outside GP’s marketing 
territory. 


5,633,000 
46,089 b/d 


21,401,000 
101,756 b/d 


$ 1,840,101 $ 32,710,120 
$.46 $3.50 


* * * 


Union Oil reported it turned in 13 
million pounds of scrap and other 
surplus materials in the first six 
months of its continuing campaign to 
help overcome the steel scrap short- 
age. 

Principal source has been obsolete 
field facilities, used pipe, tank plate, 
refinery and marketing equipment. 
Yield for a year may reach 30 mil- 
lion pounds, the company said. 
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Truman Steel Seizure —Is This 


President Truman's seizure of the steel mills raises one of the 
great issues of American history. The decision on whether he was 
right or wrong will profoundly affect not only steel, but also oil and 


all other industries. 


To inform readers on a question that could well decide how they 
will run their businesses tomorrow, NPN assigned a staff member 
to get the facts—on both sides. This is his report. 


+ 


By GLENN M. GREEN, Jr. 
NPN Staff Writer 


WASHINGTON—On April 8, Presi- 
dent Truman, relying on his “inherent 
powers” under the Constitution as 
Chief Executive and Commander-in- 
Chief of the Armed Forces, issued 
Executive Order 10340 seizing the 
stee] mills and. placing them under 
government direction. 

That action will undoubtedly be- 
come one of the burning issues of 
our times, with implications and re- 
sults completely beyond the power of 
men living today to predict. 

Was it legal? 

What happened as a result of the 
wage dispute between the steel com- 
panies and the United Steelworkers of 
America (CIO) could conceivably hap- 
pen to the oil companies tomorrow. 

The petroleum industry today is 
engaged in a wage dispute and the 
matter has been drawn to the atten- 
tion of the Wage Stabilization Board. 
It was this defense-created agency 
which came up with wage and the 
union shop recommendations which 
the steel companies refused to accept. 
That refusal, and the consequent 
threat of a strike, culminated in the 
seizure. 

The steel companies contend that it 
was unlawful because it exceeded the 
scope of the applicable statutes; it is 
beyond the President’s constitutional 
authority and deprives the companies 
of liberty and property without due 
process of law; and it would sub- 
stitute rule by men and decree, for 
government by law. 

The government maintains that the 
President has a “residuum of powers” 
under the Constitution which he did 
not exceed, the only limitation being 
that the government shall pay the 
companies for any damages they suf- 
fer—but they must sue in the courts 
for these damages. 

What Seizure Did—The immediate 
results of the seizure are these: 

1. Commerce Secretary Sawyer has 
taken over the mills with full power 
to direct their activities, even to the 
point of granting the steelworkers the 
wage increases and the union shop 
recommended by WSB. 

2. Five of the companies—U. S. 
Steel, Republic, Youngstown, Jones 
& Laughlin and Bethlehem — have 
filed suit in the Federal District 
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Court in Washington, seeking a tem- 
porary injunction against the seizure, 
followed later by a permanent injunc- 
tion. Inland Steel has filed a similar 
suit in Hammond, Ind. The case al- 
most certainly will wind up in the 
Supreme Court. 

3. A resolution calling for a probe 
by the Senate Judiciary Committee 
of the legality of the move has been 
introduced by Senator Bridges (R., 
N. H.) and an amendment to a pend- 
ing appropriations bill forbidding ex- 
penditures of money to enforce the 
seizure has been introduced by Sena- 
tor Ferguson (R., Mich.). Senator 
Morse (R., Oreg.) has introduced a 
bill which would return the mills to 
the companies, provided they accept 
the WSB recommendations unless 
modified by bargaining. Another 
Morse bill would legalize seizure un- 
der certain circumstances. 


The Senate has already expressed its 
displeasure with the President's action 
by voting 44-31 to bar use of funds in a 
relatively minor supplementary ap- 
propriations bill for enforcement or 
administration connected with the 
seizure. If Congress as a whole de- 
cided to vote the same rider into ev- 
ery appropriation bill—most of them 
yet to come up for final action this 
session—it could seriously embarrass 
the Administration, but such a con- 
tingency is not considered very likely. 


The outcome of all this probably 





Oil Not Immune 


PHILADELPHIA If the 
government can get away with 
seizing the steel industry as a 
result of the steel wage dis- 
putes, it can seize the oil in- 
dustry, too, Joseph N. Pew, Jr., 
Sun Oil Co. board chairman, told 
Sun stockholders at an annual 
meeting here. 

“What happened to steel can 
happen to anyone,” Mr. Pew 
said. “Any pretext will do when 
there is a desire on the part 
of the government to control 
business.” 

He said it was obvious the 
government has no intention 
of lessening the weight of its 
“dead hand” in business affairs. 











Dictatorship ? 


will have an effect on every American, 
in one way or another, Again, was it 
legal? Only the Supreme Court can 
finally settle this issue, and informed 
betting in Washington is that the 
high tribunal will not render a clear- 
cut decision in this case, if it ever 
does rule at all. 

Here are the chief arguments of 
both sides, 


The Company Protest 


The companies made their argu- 
ments brief and simple in applying 
for injunctive relief, although there 
will be considerable elaboration dur- 
ing ora] presentation of the case. In- 
dividual briefs vary in minor details, 
but in general follow the same pat- 
tern. 

Both the Selective Service Act (Sec. 
18) and the Defense Production Act 
(Sec. 201) carry specific legislative 
authorization for the President to 
take possession of plants in order to 
assure adequate production of articles 
vital to the national defense. 

The argument here falls into two 
categories: (1) There is at least a 
question as to whether the govern- 
ment has placed orders with the com- 
panies under the acts, plus the fact 
that some 80% of the production has 
nothing to do with defense, being 
destined for civilian uses and (2) the 
President did not avail himself of 
the power granted in either of the 
acts, in the first place. 

Congress, in approving the Taft- 
Hartley Labor Act, provided “specific 
and adequate machinery” for settling 
such a labor dispute, and the Presi- 
dent ignored it. Furthermore, the leg- 
islative history surrounding enact- 
ment of this law shows conclusively 
that Congress rejected seizure as a 
device for handling such emergencies. 

The President failed to use the 
Taft-Hartley measure, the _ third 
statute which Congress provided for 
lawful handling of such disputes. 


Act ‘Unconstitutional’—The action 
constitutes “a usurpation by the 
President of the powers placed by the 
Constitution in the Congress” and ex- 
ceeded his constitutional authority by 
violating other sections of this basic 
law, particularly the Fifth Amend- 
ment. 

By evading the fifth Amendment, 
Mr. Truman is depriving the com- 
panies of liberty and property with- 
out due process of law and is taking 
property without just compensation. 

In the last analysis, the seizure 
did definitely, irrefutably grow out of 
a labor dispute—all arguments about 
the national defense to the contrary. 

The seizure will “irreparably in- 
jure” the companies because they are 
subjected to governmental coercion 
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in bargaining with their employes and 
as to the future conditions of em- 
ployment; the WSB recommendations 
would greatly increase the cost of 
production, and the government has 
refused to permit the companies to 
recoup these costs by increasing price 
ceilings sufficiently; the government 
can disrupt normal customer relation- 
ships and obtain confidential infor- 
mation and trade secrets; the man- 
agement can make no decisions be- 
cause they might be vetoed by the 
government, and no one knows how 
long the seizure will last; damage 
suits would be “burdensome” and the 
companies have no assurance that it 
will receive full and adequate com- 
pensation from the government. 


The Government Position 


In filing its 69-page brief the gov- 
ment, for the first time, collected 
in one document, the official view on 
the “inherent powers” of the Presi- 
dent. 

The government’s case can be said 
to rest on one supremely vital point, 
one central argument on which all 
the rest of its supports must either 
stand or crumble. 


Therefore, it opened its brief by 
stating emphatically, “The sole rea- 
son for and object of the Presidential 
action... was not... to settle a 
labor dispute, but to insure the un- 
interrupted production of steel during 
this period of national emergency.” 


Precedents Listed—The government 
then cites case after case, running 
the gamut from seizure of private 
wagons to the taking over of com- 
munications lines, as precedents. As 
might be expected, there were 12 such 
seizures by President Franklin D. 
Roosevelt. 

Mr. Roosevelt seized, all told, three 
plants before the U. S. entry into 
World War II. Other precedents going 
back to the Revolutionary War and 
War of 1812, and involving actions 
by Presidents Wilson, Lincoln and 
other chief executives, were noted. 


Although a large volume of such 
precedents is cited, no case exactly 
paralleling the steel seizure, and 
which finally received a court ruling, is 
given. Those which the courts did 
rule on and which seem to affirm 
“inherent powers” in the President 
concerned other types of action. Those 
directly bearing on seizure which the 
courts considered clearly occurred 
during actual war or the overwhelm- 
ing imminence of actual war. 

Necessary for Defense—In this con- 
nection, the government contends that 
the Korean conflict places this coun- 
try in actual combat, although it does 
not say specifically that the country 
is therefore at war. 

Summing up all the precedents: 

“The executive power was frequent- 











What Congress Can Do 


President Truman’s seizure of 
steel companies presents Con- 
gress with the problem of what 
to do about it. Congress has 
three courses of action open: 

1. It can legislate, overturn- 
ing the President’s act by a 
specific law. 

2. It can deny permanently 
funds for enforcing the seizure. 

3. It can impeach the Presi- 
dent. 











ly used and never stricken down. We 
know of no case which denies the 
existence of this power nor any in- 
stance in which a responsible majority 
of either House of Congress has ques- 
tioned its existence .. . It has always 
been recognized that the executive 
does have the power, and controversy 
has arisen only over the question 
whether a right to just compensation 
flowed from the circumstances sur- 
rounding the taking.” 

Support of Constitution—The Presi- 
dent’s constitutional powers in the 
present case spring primarily from 
Sec. 1, Art. II of the Constitution, 
which says that “the executive power 
shall be vested in a President of the 
United States,” the Commander-in- 
Chief clause, and Sec. 3, Art. I, 
which states that the President “shall 
take care that the laws be faithfully 
executed.” 


Thus followed the argument: 

“It should be noted that we do not 
contend that the President has a 
residuum of powers outside of the 
Constitution inherent in his position 
as Chief of State ... We contend 
only that he has such powers under 
the Constitution and concede that his 
actions are subject to constitutional 
limitations. In the instant (steel) 
case, the applicable limitation is that 
just compensation be paid for the 
taking of . . . properties in accordance 
with the mandate of the Fifth Amend- 
ment.” 

Over and over, the government said, 
simply that nothing compels payment 
in advance and that the companies 
have full recourse to the courts to 
recover damages. It branded company 
fears of managerial interference and 
interference in management-employe 
relationships as “imaginary” and said 
the government would take them over 
only if the companies fail in their 
duty of helping in “warding off a 
national disaster.” 

As for the Selective Service and 
Defense Producton Acts, it was ar- 
gued: 

“Discussion of the relative merits of 
alternative procedures should not ob- 
scure the fact that the end result by 
either course is a seizure and that 


the courts will award adequate dam- 
ages therefor.” 

Power to Act a ‘Must’—On the 
matter of Taft-Hartley, Congress 
could not have meant that this act 
constitutes an “exclusive remedy,” for 
it “can hardly have meant the gov- 
ernment to be entirely powerless to 
act in emergencies—like the present— 
not suitable for Taft-Hartley proced- 
ures,” 

As to whether the president’s fail- 
ure to use Taft-Hartley actually 
brought on the emergency itself, “This 
would amount to holding that the 
President is powerless to alter his 
own policy and would lead to the un- 
tenable conclusion that the duty and 
power to deal with an actually exist- 
ing emergency is dependent on a 
showing that reasonable foresight or 
some other action might have averted 
the emergency... 

“But it is clear that nothing the 
President did or failed to do under 
the Taft-Hartley Act has had an ap- 
preciable effect upon the present dis- 
pute because . . . all the results which 
could have been achieved by applying 
for an injunction under the act have 
been achieved by voluntary action on 
the part of both parties.” 

This act itself implies that seizure 
is permissible at the expiration of the 
80-day waiting period; therefore, the 
“only issue is whether proper means 
have been used” in the actual seizure. 


Shutdown Averted—tThe end result 
would have been the same, with one 
notable difference—under Taft-Hart- 
ley, there would have been a mill 
shutdown, because it would have re- 
quired time to form a fact-finding 
board and obtain a report, both nec- 
essary prior to the seeking of an in- 
junction. 

By resorting to his inherent powers, 
the President assured an uninterrup- 
ted flow of steel for mobilization. 


Reaction in Congress 


The debate of the seizure has been 
lengthy in both Houses and will con- 
tinue, whether there is a committee 
investigation or not. Senator Taft 
seemed to sound the keynote for all 
congressional critics of the seizure 
by declaring: 

“This vague theory that the Presi- 
dent has inherent power by virtue of 
his office to meet a national emer- 
gency has no support in judicial de- 
cisions and runs counter to the sound 
and established principle that the 
President’s authority comes simply 
from the provisions of the Constitu- 
tion and the laws passed by Congress. 

“The executive power does not in- 
clude the power to seize people’s prop- 
erty without any authority of law... 
Any Commander-in-Chief . . . cannot 
because of that position go around 
the country seizing the people’s prop- 
erty and thereby committing us to a 
complete military dictatorship.” 
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Big New Ad Push On 
RICHFIELD 


ea 


GASOLINE 


Sensational MILEAGE Story in 
Eye-catching Ads Brings’’em in 
Today, more than ever, car own- 
ers want long mileage that can 
save them money! That's why 
Richfield's timely new campaign 
on 101 Gasoline is winning so 
many new customers for Rich- 
field. Eye-catching ads in hun- 
dreds of newspapers are telling 
motorists how Richfield 101 Gas- 
oline is enriched with over 101 
different hydrocarbons for TOP 
MILEAGE to save them money. 


Aggressive Advertising Supports Independent Distributors 


Richfield offers Independent Dis- _ out dictation. If you are an Indepen- 
tributors “big company" advantages = dent Marketer in an eastern state, get 
— aggressive advertising support... the facts on a Richfield franchise. 
skilled marketing assistance...with- | Phone or write us today. 


RICHFIELD 


OIL CORPORATION OF NEW YORK 


542 FIFTH AVENUE, NEW YORK 36, N. Y. 


Serving the Eastern Seaboard from Maine through the Carolinas 
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Safer... Inside 


Buittin Strength... Built-in Quality... B 


@ High-Tensile Steel Throughout! 

© Wheel Wells for Exceptionally Low 
Mounting of Tank 

© Deep Sumps for Complete Drainage 

@ Strong Reinforcement on All 
Load-Carrying Bulkheads and 
Baffleheads 

© Emergency Valves 

© Safety Tread Walkway with Drains 
Through Tank 

@ Gradually Sloped Transition Sheet 

@ Deep-Dished Bulkheads and 
Baffleheads 

© Oven-Baked Finish 











“We've Won Seven National Safety 
Awards With Our Fruehaufs” 


“THE DUGAN difference is safety 
—we specialize in it. Our units 
travel more than 40,000 miles a 
day, and we employ five full-time 
Driver Trainers who help our 
drivers become uniformly safety- 
conscious, correct and alert — 
every mile they drive,” says Dan 
Dugan, owner. “Dugan driving pan puGAN, Owner 
means highway courtesy in the an Dvgen Oil 


Transport Co. 
area we serve. Sioux Falls, South Dakota 


“Our fleet is just about 100% Fruehauf — be- 
cause we found long ago that Fruehauf builds an 
extra margin of safety into its Tank-Trailers. 

“Fruehauf’s Gravity Tandem Suspension is espe- 
cially popular with us. Our drivers like the way 
GT-equipped Fruehaufs hug the road on curves. 
We're mighty jealous of our fine safety record— 
and insist on the type of equipment that helps us 
maintain it.” 


“ENGINEERED TRANSPORTATION” 
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it In Safety! 


SAFETY MANHOLES 
EMERGENCY PROTECT AGAINST FIRE! 
VALVES All manholes are 
equipped with safety 
compartment fire screens, fusible safe- 
tlets prevent ty plugs and overturn 
of load if check valves ... plus 
pelines are two-way pressure and 
6 vacuum relief valves. 


‘e Factory Service 
thes Coast to Coast 
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GRAVITY-TANDEM 
INCREASES SAFETY! 


GT provides lower center of 
gravity, easier handling on 
curves—makes brakes more 
efficient. Independent wheel 
suspension eliminates brake 
hop and chatter. 





_ | ae 


GASOLINE TRANSPORT BUNKER-C TRANSPORT 


PROPANE 
AND BUTANE 
TRAILER 


TRUCK-TANK FUEL OIL TRAILER 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 


DETROIT 32, MICHIGAN 


F * i, 


eee 


FRUTHRUT x 
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CROWN'S POR-RITE SPOUT 














\‘ p é ; 
sPouT rostigs IN. 
SHIPPING AND STORING 

















Now AVAILABLE ON. 5 GALLON PAILS AND DRUMS 
Swe Hite PLUS Pealtires and. MORE ¢ 


y Crown's POR-RITE SPOUT hooks on to opening yY Crown’s POR-RITE SPOUT provides dual pur- 


into which contents are poured . . . extends to pose pail or drum-type container with controlled 
edge of its container to eliminate container pouring assured. 
interference. 

Y Crown’s POR-RITE SPOUT is re hersible gee Vv Crown’s POR-RITE SPOUT is rustproof . 





permits stacking . . . saves in we available in various colors to designate different 
larger nozzle permits faster filling .\_. tamper- products. 
proof over-cap protection. 





‘ CROWN coRk ‘ SEAL COMPANY 


PLANTS AT PHILADELPHIA, CHICAGO, ORLANDO © BRANCH OFFICES; NEW YORK, BALTIMORE, PITTSBURGH, ST. LOUIS 
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J. P. Mosher, t Market Editor 
Other OILGRAM News Bureaus: 
7-5901 « Washington (4), 1046 National 


NPN and Platt’s OILGRAM Price Service, 50 Wi 
Cleveland (13) 1213 | ‘West. 3rd St., Sif © Houmen (2) ae Dire, 


COLumbus 5-1695 


est 50th .. ton La x. (20), 
2), 320 First ‘National Bank Bidg., ATwood 0412 





Demand Heavy, But Mid-U.S. Surplus Continues 


Sufficient supplies to meet the nation’s requirements 
for products were available in most refining and market- 
ing districts the past week. In the Midwest and the 
Mid-Continent, the gradual trend toward a buyer’s mar- 
ket continued. On the Eastern Seaboard, new offerings, 
as a result of lower tanker rates from the Gulf, were be- 
ginning to make their appearance. At the Gulf, the 
anomalous spring situation of heating oils being harder 
to find in spot quantities than gasoline was reported 
by refiners and cargo traders. 


Rains and flood conditions in the north central states 
tended to cut down demands for gasoline. However, a 
number of jobbers at widely separated points in the Mid- 
west reported that their sales of gasoline for the first 
half of April were up approximately 5% over the same 
period a year ago. On the other hand, their fuel oil 
gallonage from the heating season was down as much 
as 10% below the 1950-51 winter. 


Flood conditions at Omaha and other points along the 
west leg of the Great Lakes Pipe Line and at the Twin 
Cities terminus on the east leg brought about the closing 
of both extensions of the line north of Kansas City, ac- 
cording to trade sources. This situation will make for 
an accumulation of demand, principally for gasoline, 
when high waters subside, sources said. 


Offerings of heavy fuel at lower prices in three states 
of the Mid-Continent and the Chicago District, and lower 
prices for gasoline in Central Michigan, covered most 
of the price changes reported by refiners. At the re- 
tail level, a price war on gasoline broke out in Luzerne 
County in Pennsylvania. 

Heavy fuel prices generally were 5c per bbl. lower in 
Oklahoma, Arkansas and Kansas. For Group 3 basis 
shipments, refiners reported quotations for No. 6 fuel 
ranging upward from $1.35 per bbl. In Arkansas, one 
refiner lowered his quotations for residuals 5c to $2.15 
for No. 4 fuel, $1.95 for No. 5, and $1.80 for No. 6, and 
a refiner in Kansas made a similar reduction in his prices 
for $1.85 for No. 5 fuel and $1.45 for No. 6. 

In the Chicago District, truck transport lots of low- 
sulfur No. 6 fuel oil were available at prices ranging 
upward from 6.75c per gal., which compared with 6.875c 
the previous week. 

Prices for premium and regular-grade gasoline also 
ranged lower in Central Michigan when one refiner made 
reductions of 0.5c per gal. Premium gasoline, 90 oct., 
was reported by refiners in the district at prices rang- 
ing upward from 13.25c, off 0.5c, and 84 oct. regular- 
grade from 12.25c, down 0.25c. 

A surplus of almost all principal products still was 
indicated in Midwestern and Mid-Continent refining dis- 
tricts. Refiners and tank car marketers for the most 
part declared that demand for light fuel oils was “dor- 
mant,” and spot quantities still were reported available 
at “discounts” (off published prices) ranging from 0.625 
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to 0.75c per gal. Heavy fuel trading in the Mid-Continent 
was featured by a report that offerings of No. 6 were 
available in Oklahoma as low as $1.00 per bbl. for re- 
sale to northern buyers. 


A Chicago tank car marketer disclosed the sale of 20 
cars of 82 oct. refined regular-grade gasoline at 9.5c, 
Group 3; quotations reported by refiners for the same 
grade ranged from 10 to 10.5c. Sales of cycled regu- 
lar-grade gasoline also were disclosed at 9.25c. 


While there were many evidences of ample supplies, 
large demands also were indicated. 


The Armed Services Petroleum Purchasing Agency is 
in the market for more than 25,000,000 bbls. of aviation 
gasoline (Grade 91/96) and jet fuels (JP-3 and JP-4) 
for delivery to the Air Force, Navy, Coast Guard and 
Army activities during the fiscal year beginning July 1, 
1953. Bids—against tender No. IFB 52-66—will be 
opened in Washington at 10:00 am, on May 9. Require- 
ments of the three items for the first half of 1953 total 
11,560,000 bbis.; the second half, 13,648,100 bbls. The 
largest single item is Grade JP-4 jet fuel—21,676,600 
bbls. for the year’s period. 


Breakdown of requirements by delivery area and prod- 
uct for the first half of fiscal 1953 follow (figures in 
bbls.) ; 


4P-3 aP-4 
East Coast .... cee . . 51,200 1,367,500 
5 ree < . 380,900 3,746,800 
DE 6 bs 5 00 6cbcb bain weeduais > 200 991,000 
West Coast Te hea ‘ 4,000 3,728,000 


PR et) ee os BY y 436,300 9,834,100 


Breakdown for all of fiscal 1953 follows: 
Grade 
91/60 sP-3 aP-4 
Mast Coast ............. . 291,700 106,500 3,242,200 
oe Oa eee FS 763,900 8,693,600 
nD - 6eces ‘ 294,300 500 1.987 900 
West Coast .. 469,100 8,000 7,758,900 


Mite OS ee eae 875,900 21,676,600 


Large product requirements of countries cut off from 
supplies in Iran also persisted in U. S. markets, accord- 
ing to reports. Refiners at the Gulf reported that their 
offerings of all products ranging from “kerosine down to 
the bunker cut” found ready buyers in the export trade. 

In the Toledo, Ohio, refining district, Canadian buyers 
reportedly have taken up about 400,000 bbls. of No. 2 
fuel to be exported during the barging season. The 
price on a large portion of this quantity was said to be 
9.75c. For tank car lots, Toledo refiners and suppliers 
quoted prices for No. 2 fuel ranging from 10 to 10.1c. 

Crude oil markets were reported generally unchanged, 
and one major buyer declared that the supply situation 
was “mildly soft on the Texas Gulf.” 

Of the lubricating oils, Mid-Continent solvent bright 
stocks continued fairly tight, and prices firm, according 
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Summary of Daily Gasoline Prices (April 15 through April 21) 


Monday Friday Thursday Wednesday Tuesday 
Motor Gasoline 93 Oct. (Premium): April 21 April 18 April 17 April 16 April 15 
N, Tex, (Texas & New Mex. shpt.) .. 13. 2-13.25 13.2-13.25 13.2-13.25 13.2-13.25 13.2-13.25 
W. Tex. (Texas & ose Mex, ae.) fs 12.5 12.5 12.5 12.5 i2.a 
E, Tex. (Truck Tnsp 12 12 12 12 12 


Cent. W. Tex. (Truck Thsp. " 


Motor Gasoline 90 Oct, (Premium): 
N, Tex, (Texas & New Mex. shpt.) 

















oe 12.7512) 12. 754¢ 12.75(2) 12.7512) 12.7512) 
W. Tex. (Texas & New Mex. shpt.) 12.5-12.75 12.5-12.75 12.5-12.75 12.5-12.75 12.5-12.75 
E. Tex. (Truck Tnsp.) . ‘ se 11.75-12.75 11.75-12.75 11.75-12.75 11.75-12.75 11.75-12.75 
Cent, W. Tex. (Truck Tnsp.) es oes os ° ae 
Motor Gasoline 88 Oct. (Premium): 
Okla., Group 3 (Okla. shpt.) . ome 11.125-11.75 11.125-11.75 11.125-11.75 11.125-11.75 11.125-11.75 
Okla., Group 3 (Northern shpt.) . (4)11-11.75 (4)11-11.75 (4)11-11.75 (4)11-11.75 (4)11-11.75 
Midwestern (Group 3 basis) . e (2)11-1L.75 (2)11-11.75 (2)11-11.75 (2)11-11.75 (2)11-11.75 
N, Tex. (Texas & New Mex. shpt.) .. 11.625-12.75 11,.625-12.75 11.625-12.75 11.625-12.75 11.625-12.75 
W. Tex. (Texas & New Mex. shpt.) . 12(2) 12(2) 12(2) 12(2) 12(2) 
E. Tex, (Truck Tnsp.) . ‘ 11.75-12 11.75-12 11.75-12 11.75-12 11.75-12 
Cent. W. Tex, (Truck Tnsp.) 12 12 12 12 12 
Motor Gasoline 86 Oct, (Premium): 
N, Tex. (Texas & New Mex. shpt.) 11.625-12 11.625-12 11.625-12 11.625-12 11.625-12 
W. Tex. (Texas & New Mex. oe.) 12(2) 12(2) 12(2) 12(2) 12(2) 
E. Tex. (Truck Tnsp.) ° 4 11.5-11.75 11.5-11.75 11.5-11.75 11.5-11.75 11.5-11.75 
Motor Gasoline 34 Oct. (Regular): 
N, Tex. (Texas & New Mex. shpt.) 10.75-11.7 10.75-11.7 10.75-11.7 10.75-11.7 10.75-11.7 
W. Tex. (Texas & New Mex. shpt.) 10.75-11.25 10.75-11.25 10.75-11.25 10.75-11.25 10.75-11.25 
E. Tex. (Truck Tosp.) . ' os 10.75-11.25 10.75-11.25 10.75-11.25 10.75-11.25 10.75-11.25 
Cent. W. Tex. (Truck Tnsp.) . + sees cece eo 
Motor Gasoline 82 Oct, (Regular): 
Okla., Group 3 (Okla. shpt.) - 10.125-10.5(3) 10.125-10.5(3) 10.125-10.5(3) 10.125-10.5(3)x 10.125-10.625 
Okla., Group 3 (Northern shot.) bed (4)10-10.5(2) (4)10-10.5(2) (4)10-10. x3) (4)10-10.5(2) (4)10-10.5(2) 
Midwestern (Group 3 basis) ....... (3)10-10.5 (3)10-10.5 (3)10- 10.5 (3)10-10.5 (3)10-10.5 
N. Tex. (Texas & New Mex. shpt.) .. 10.625-10.75 10.625-10.75 10.625-10.75 10.625-10.75 10.625-10.75 
W. Tex. (Texas & New Mex. shpt.) .. 10.75-11 10.75-11 10.75-11 10.75-11 10.75-11 
Dem, Cees We} 2 obs te hiwese win 10.5-11 10.5-11 10.5-11 10.5-11 10.5-11 
Cent. W. Tex. (Truck Tnsp.) ........ 10.75 10.75 10.75 10.75 10.75 
Motor Gasoline 80 Oct. (Regular) : 
Okla., Group 3 (Okla. shpt.) 
Okla., Group 3 (Northern shpt. ) pies s oa6 idee 
Midwestern (Group 3 basis) wigns Slee er aaa oes cose 
N. Tex, (Texas & New Mex, ‘shpt.) ay 10.625-11 10.625-11 10.625-11 . 10.625-11 10.625-11 
W. Tex. (Texas & New Mex. shpt.) .. 10.75-11(2) 10.75-11(2) 10.75-11(2) 10.75-11(2) 10.75-11(2) 
Motor Gasoline 60 Oct. M & below: 
Okla., Group 3 (Okla. shpt.) ...... c 9.25-9.875 9.25-9.875 9.25-9.875 9.25-9.875 9.25-9.875 
Okla., Group 3 (Northern shpt.) ... 9-9.75(2 9-9.75(2) *-2. oe 9-9.75(2) 9-9.75(2 
Midwestern (Group 3 basis) ......... 9.375-9.75 9.375-9.75 9.375- zs 9.375-9.75 9.375-9.75 
N. Tex, (Texas & New Mex. shpt.) .. (2)9.75-10.8 (2)9.75-10.8 (2)9. 10 (2)9.75-10.8 (2)9.75-10.8 
W. Tex. (Texas & New Mex. shpt.) .. 10. et Rete) 10.375-10.5(3) 10. 375010. 5(3) 10.375-10.5(3) 10. 375-10.5(3) 
B. Tem, (Truck Tap.) ....cevsecsees 875- 9.875-10.5 9.875-10.5 9.875-10.5 875-10.5 
Cent. W. Tex. (Truck Tnsp.) ........ 10-10. 5 10-10.5 10-10.5 10-10.5 10-105 
Motor Gasoline 92 Oct, (Premium) : ‘ 
New York harbor .............. vb ee 13.85-15 13.85-15 13.85-15 13.85-15 13.85-15 
New York harbor, barges ............ 13.75-14.9 13.75-14.9 13.75-14.9 13.75-14.9 13.75-14.9 
Philadelphia .............. a cee ee 15.15-15.2 15. 15-15.2 15.15-15.2 15.15-15.2 15.15-15.2 
Philadelphia, barges ............ iste 15.05 15.05 15.05 15.05 15.05 
DEE cataaeececacs ee Rl Ai 12.9-15(2) 12.9-15(2) 12.9-15(2) 12.9-15(2) 12.9-15(2) 
Ee es ee ee 12.8 12.8 12.8 12.8 12.8 
Motor Gasoline 90 Oct. (Premium) : 
New York harbor be ‘ee 13.85-14.35 13.85-14.35 13.85-14.35 13.85-14.35 13.85-14.35 
New York harbor, ‘barges 7 abew wen 13.75-14.25 13.75-14.25 13.75-14.25 13.75-14.25 13.75-14.25 
Philadelphia aves <> witty 15.15 15.15 15.15 15.15 Ly 4 
Philadelphia, barges” aa RAE OS 15.05 15.05 15.05 15.0: 
Baltimore ANRC, es >: M4: 12.9-13.25 12.9-13.25 12.9-13.25 12.9-13.25 12: 1 13.25 
Baltimore, barges oie Vee 12.8-13 12.8-13 12.8-13 12.8-13 12.8-13 
Motor Gasoline 85 Oct. (Regular) : 
New York harbor ........ are (3)12.85-13.6 (3)12.85-13.6 (3)12.85-13.6 (3)12.85-13.6 (3)12.85-13.6 
New York harbor, barges os as .. (€2)12-13.4 (2)12-13.4 (2)12-13.4 (2)12-13.4 (2)12-13.4 
Philadelphia . tiede Hopewin as 13.7-13.9 13.7-13.9 13.7-13.9 13.7-13.9 13.7-13.9 
patscdphia, barges jaseaus piteareiy 13.7-13.8 13.7-13.8 13.7-13.8 13.7-13.8 13.7-13.8 
SN ia ey oe VN 11.9-13.5 11.9-13.5 11.9-13.5 11.9-13.5 11.9-13.5 
Baltimore, ‘barges | Sia tle wean 11.8-12 11.8-12 11.8-12 11.8-12 11.8-12 
Motor Gasoline: 
Western Penna., Seadiet-Weares: 
90 Oct. (Prem.) ° 5 13.75-14 13.75-14 13.75-14 13.75-14 13.75-14 
86 Oct. (Regular) ...... 12.75(2) 12.75(2) 12.75(2) 12.75(2) 12.75(2) 
Western Penna., Oil City: 
8 OS Re eer 13.75-13.9 5-13.9 13.75-13.9 13.75-13.9 13.75-13.9 
86 Oct. (Regular) ......... Say 12.75-12.9(2) 12. jez. 9(2) 12.75-12.9(2) 12.75-12.9(2) 12.75-12.9(2) 
Western Penna., Pittsburgh: 
90 Oct. (Prem.) ......... dear einen 13.9(2) 13.9(2) 13.9(2) 13.9(2) 13.9(2) 
ey Ce, MN iid hares bv vais cu oa 12.9(2) 12.9(2) 12.9(2) 12.9(2) 12.9(2) 
to reports. Some “shading” of prices was reported on called “normal retail” for regular-grade, price cutting 
South Texas pale and red oils. On the other hand, Penna.- started with dealers handling one major brand recently 
grade bright and cylinder oils still were especially hard reduced to 16.9c. These same dealers reportedly were 
to find. receiving 1.5c “voluntary allowance” (off tank wagon 
Some pick-up in inquiries for liquefied petroleum gases price) from their supplier. 
was indicated in the Mid-Continent, but offerings were Retail gasoline prices in Wilkes-Barre and suburbs gen- 
“more than ample” (see p, 38). erally ranged from 16.9c (ex taxes) for regular down 
At the retail level, prices for gasoline in Wilkes-Barre, to 15.9c. In order to combat “voluntary allowances” and 
Pa. and in 10 surrounding localities were lower in lower retail prices of competing brands, a number of 
amounts ranging up to 3.6c per gal. in an outbreak of companies have made 1.5c reduction in their tank wagon 
price cutting that has enveloped “half the gallonage in prices to dealers, from 14.3c (ex taxes) to 12.8c, some of 
Luzerne County,” according to reports to NPN. Com- the companies previously having reduced from 14.3 to 
pared with 19.5c (ex 7c state and federal taxes), the so- 13.4c. 
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Explanations of Price Tables 


The reader’s attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
36 and the price tables appearing on pages 39-44 
of this issue. 

The letter “X” indicates a change in prices; if 
the change is on the low of the price range, the 
“X” is adjacent to the low; if the change is on 
the high of the price change, the “X” is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X” 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X” 
to the right of new price. 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 42 all prices reported are shown. 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











ATLANTIC COAST 
Fuel Oil Offerings Begin to Appear 


Fuel oil offerings began to appear at a very slow pace 
at East Coast points during the past week. The quanti- 
ties generally were small, and some of them were held 
for “premium” prices, but at the same time buyers 
showed some reluctance to make commitments at higher 
than generally posted prices. 

Quotations of suppliers were reported unchanged at all 
points. At New York Harbor, where spot offerings of 
kerosine, No. 2 fuel, and bunker fuel occasionally were 
reported, trading was said to be quiet. There were con- 
tinued indications that barge sales to Canadian buyers 
from New York Harbor were being made in smaller 
quantities than in previous years. 

A few lots of No. 2 fuel were reported at 9.4c in barges 
at New York Harbor, but buyers generally refused to 
bid higher than 9.3c. However, at 9c, the generally quot- 
ed barge price, the demand was said to be still large. 
Similarly, a few offerings of kerosine in barge lots at 
10.1c were said to be available; most harbor suppliers 
quoted 10c at New York. 

Suppliers in New England, where many of the “volun- 
tary pool” shipments of No. 2 fuel recently were made, 
for the most part reported that “the season was over” 
as far as possible shortages were concerned. Neverthe- 
less, both terminal operators and resellers were said to 
be anxious to fill their storage, and keep it filled, against 
the possibility of an OPS-granted price increase. 

The result was trading at a slow pace in all districts. 
An indication of open market activity at New York was 
the free supply of barges for Toronto trips at rates below 
60c per bbl. In other years, barges for such voyages 
were hard to find at $1.00 at this season. 

Sales of 400,000 bbls. of No. 2 fuel to a Canadian buyer 
was said to have been made, FOB Toledo, another factor 
that reduced activity at New York. Part of this quantity 
was said to have been arranged for at 9.75c, Toledo. 

There were indications that many suppliers and poten- 
tial buyers alike were playing a waiting and watching 
game pending further developments in spot tanker rates. 
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GULF COAST 
Gasoline Easy, Distillates ‘Tight’ 


The cargo market at the Gulf was described as “ab- 
normal” by a number of refining and buying sources 
during the past week, their reason being given that sup- 
plies of gasoline were “easy” and distillates continued 
“tight.” A few offerings of heavy fuel also were dis- 
closed, and prices reported for all products generally 
were unchanged. 

The spring season to the contrary, offerings of gaso- 
line in “quantity” were appearing on the market, and 
buying interest appeared to be relatively light. The 
plentiful nature of gasoline supplies at this time was 
partly because barge buyers of gasoline in the Midwest, 
many of them already heavily stocked, were making few 
purchases. 

Offerings of gasoline generally were of ‘quality’ mate- 
rial—86 oct. regular-grade with 1.5 c.c.’s of lead quoted 
at llc, and minimum 92 oct. premium, also with less than 
maximum permitted lead quantities, at 12c. Grades of 
gasoline hardest to move were 85 oct. regular, quoted at 
lic, and 70-72 oct. leaded gasoline, offered at 12c. 

One major refiner-marketer, who said he himself was 
in a balanced position on gasoline, cited, however, that 
while material for the time being was “easy to buy,” in- 
ventories in the Gulf-East Coast area were “only about a 
million bbls. higher than a year ago.” 

The distillate fuel oils situation continued tight, also 
contrary to seasonal expectations. Countries cut off 
from supplies in Iran reportedly were buyers of large 
quantities of kerosine, No. 2 fuel, and high d.i. gas oils. 
There also were potential buyers of No. 2 fuel among 
the eastern seaboard terminal operators, many of whom 
anticipated a mid-summer price increase to be “granted” 
by the Office of Price Stabilization. 

Sale of one cargo lot of bunker fuel at $1.75 per bbl., 
the low quoted price of refiners for this product, was dis- 
closed. One other cargo of heavy fuel also was offered 
at the same price. In the Caribbean, it was reported 
that 12 cargos of bunker “C” fuel were made available 
to a South American buyer at “low Oilgram, date of lift- 
ing” for shipments beginning in May. 


CENTRAL MICHIGAN 
Gasoline Prices Range Lower 


Prices for premium and regular-grade gasoline ranged 
lower in Central Michigan last week—a period otherwise 
unmarked by any significant activity. Several refiners 
said residual fuels still could be “discounted” to certain 
large consumers but looked better for a number of rea- 
sons. 

Light fuel demand began tapering off as the weather 
turned mild, but some refiners said domestics still were 
getting a good play. 

Prices for min. 84 oct. regular-grade gasoline ranged 
from 12.25 to 13.125c, and premium-grade from 13.25 to 
14.25c, FOB Central Michigan, down 0.25c and 0.5c, re- 
spectively. 

Despite “discounts” in No. 6 fuel, refiners said prod- 
uct’s immediate future was brightened by lake tanker 
shipment of approximately 34,000 bbls. and fact that 
road oil and asphalt season soon would start. 





Crude Oil Prices 


No changes were reported in crude oil prices 
during week ended April 19. For complete crude 
price schedules see p. 44-45 of March 26, 1952 
NPN. 
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MIDWESTERN (Chicago-E. St. Louis Area) 
All Prices Soft; No. 6 Fuel Off 5c 


Prices for No. 6 fuel oil to the trade dropped 5c in 
Midwest last week, but refiners and open market traders 
said there was a general air of uneasiness about all prod- 
ucts. Tank car marketers disclosed sizeable sale of re- 
fined regular-grade gasoline at “0.5c off (published) 
Group 3 lows.” 

Several trade sources said No. 6 fuel oil prices were 
“shaky” even after several refiners reduced prices 5c to 
$1.35, Group 3. Open market traders said there were of- 
ferings available to resellers far below refiners’ quota- 
tions ranging from $1.35 to $1.40. 

Some suppliers declared rail rate hike of 6% would 
kill demand for residuals and cause suppliers to wait for 
summer discounts to make up for the advance in ship- 
ping charges. Other trade sources, however, looked at 
drop in Group 3-Gulf Coast rate as “saving” northern 
markets because it would help Mid-Continent suppliers 
meet Gulf competition. 

Gasoline demand showed gradual increase, but several 
sources said prices remained soft. Marketer disclosed 
sale of 20 cars of refined regular gasoline at 9.5c, Group 
3, for April shipment. Refiners’ quotations for regular 
gasoline ranged frpm 10 to 10.5c. 


CHICAGO DISTRICT 
Residuals Remain Soft, Prices Dip 


Rail rate hike and lake tanker movements failed to halt 
continued trend of residual fuels toward softness, and 
another cut occurred in prices in Chicago District last 
week. 

No special buying interest was shown in gasoline de- 
spite warm weather that slowed down demand for light 
fuels, One refiner, however, said he was in market as 
buyer “should there be any bargains” in gasoline. 

Low-sulfur No. 6 fuel prices were off 0.125c on the low 
and ranged from 6.75 to 6.9c; high sulfur No. 6 from 
6.35 to 6.45c, down 0.1c on the high. Despite sizeable 
movement of No. 6 fuel oil by lake tanker to eastern 
market and hike in rail rates of 6% from Mid-Continent 
to points north of the Ohio river and east of the Missis- 
sippi, Chicago’s large suppliers of heavy fuel said product 
prices still were uneasy. 

A few sales of light fuel were disclosed prior to sudden 
warm spell late in the week. Transport lots of No. 2 
fuel were reported at 10c, FOB Chicago District, and 
20,000 gals. of 42-44 kerosine at 11.5c. Quotations for 
No. 2 ranged from 9.85 to 10.375c and range oil from 
10.8 to 11.25c. 

Sources said cycled and blends of regular-grade gaso- 
line were available to the trade at 11.75c and 11.8c; quo- 
tations for refined regular ranged from 11.8 to 12.375c. 


MID-CONTINENT 
All Products Still Hard to Sell 


Refiners in the Mid-Continent continued to seek ways 
and means of stimulating the long-dormant northern 
market for their refined products the past week but from 
all reports, they had little success. Gasoline, distillate 
and residual fuel oil prices dropped in several areas, and 
resellers were offered material at still lower prices. 
Northern buyers generally, however, showed no interest 
“at any price.” No sales were disclosed during week. 

There was little change in the lubricating oil picture. 
Solvent bright stock continued fairly closely held, with 
prices firm, while solvent neutrals were plentiful with 
prices subject to “some shading,” according to reports. 
South Texas oils, both pale and red, were fairly tight, 
some sources said, while others indicated they were well 
supplied with lighter grades but somewhat short of the 
heavier, especially 2,000 vis. oil. Prices for South Texas 





NPN Gasoline Index 


Cents Per Gal. 


Dealer T.W. Tank Car 
a eer ee ye 15.27 11.54 
Se MD ccscceves¢esnwatee 15.26 11.504 
Year Ago ...... yer 15.47 11.65 


Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighted average of following wholesale 
markets for reguiar-grade gasoline, FOB refineries or ter- 
minals: Okla., Midwest, W. Penna., Calif.. N. Y¥. Harbor, 
Philadelphia, Jacksonville, Boston and Gulf Coast. 











lubes were shaded 0.5c to 1c in some instances on small 
quantities, both for domestic and export shipments, sev- 
eral refiners said. 

Refiners generally were “optimistic” over gasoline out- 
look for coming season, but at present, majority said 
there was little northern demand. 

Residual prices ranged upward from $1.35 in Oklahoma 
and $1.45 in Kansas, while some grades of burning oils 
and gasoline were priced lower in several Mid-Continent 
areas, following reductions reported by refiners. 

Resellers, meanwhile, said No. 6 was offered in Okla- 
homa at $1.00 to $1.15, depending on sulfur content, and 
burning oils at 0.625 to 0.75c “under published prices,” all 
for resale. Cycled gasoline was offered at 8.875c and re- 
fined regular-grade gasoline at 9.25 to 9.375c, FOB Group 
3 basis, for resale. 


WESTERN PENNA. 
Bright Scarce; Lubes Quiet 


Third week in April brought little or no change to de- 
mand and supply status of products in Western Penna. 
Majority of refinery management personnel were in 
Cleveland latter half of week for National Petroleum 
Assn. meeting. Early week reports, and later comments 
from buyers, indicated heavy lubricating oils were “tight 
as ever,” with open market trading negligible. Weakness 
persisted in scale wax prices to domestic buyers. Domes- 
tic demand for petrolatum continued good, but export 
calls for waxes and petrolatums universally were report- 
ed “very slow.” Refiners’ prices were unchanged. 

There was no variance in reports of unyielding tight- 
ness in bright stock and cylinder stocks, “limited avail- 
ability” of 200 vis. neutral. Only trading reported, as 
has generally been case in many weeks, was “swapping” 
of bright for cylinders oils. 

Demand for branded motor oils was picking up, and 
according to one refiner, was “far better’ than a few 
months ago. Another refiner, however, termed branded 
motor oil demand “only fair.” 

Scale wax, quoted upward from 4.25c in tank cars, 
was occasionally “shaded” to 4.15c, according to some 
reports. Several refiners, however, stated demand for 
scale wax continued at “better level” of past few weeks, 
and generally they reported “holding prices.” 

Sales of snow white petrolatum at 7.75c, FAS New 
York, were disclosed. Quotations at refineries ranged 
from 7.375 to 8c. Prices were ‘no weaker’ than a few 
weeks ago, refiners said. Foreign buyers were said to be 
“standing off” for lower prices. 

Gasoline and light fuel oils were reported in balance 
at most plants. Purchase of No. 2 fuel in the Pittsburgh 
district at 10c, for resale, was disclosed. Quotations in 
the district ranged from 10 to 10.375c. 


Mid-Continent LP-Gas Offerings Large 


NEW YORK—Some pick-up in inquiries for liquefied 
petroleum gases was indicated in Mid-Continent, but 
offerings were “more than ample,” according to reports 
April 16. 

Postings of principal producers were reported un- 
changed for Group 3 basis shipments—4c for propane, 

(Continued on p. 45) 
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Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT APRIL 21 


Prices herewith are reproduced from Platt’s OILGRAM Daily Oil) 
Price Service, associated with National Petroleum News, whose rep- 
resentatives in all NPN-OILGRAM offices devote their time exclusively 
to reporting oil industry prices everywhere. 

Prices shown in tables are sales prices or quotations or general offers 
or posted prices by refiners, by pipeline terminal operators, and by 
tanker termina] operators; for current sales and shipments; for the busi- 
ness day or period stated; except Tank Wagon prices, prices are for 
bulk lots such as tank car, truck transport, barge; prices applying to 
barges or cargoes ‘or truck transport lots only, so designated; FOB re- 
fineries or terminals; in cents per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per pound; ex all fees and taxes; 
for crude oil and its products lawfully produced and transported; re- 
ported as received by OILGRAM and National Petroleum News but not 
guaranteed; for subscribers’ private use only and not for resale or 


GASOLINE Bradford-Warren: 


Group 3 (Okla. shpt.) 90 Oct. Prem. 
. Prem. sbutawe eed esos 86 Oct. Reg. 

Prem. ee 11.125-11.75 Ou City: 
> — ES ee gees 90 Oct. Prem. 

Reg. ...........-- 10.125-10.5(3)x 0 Gn. one. 
Pc “sini deeb ap hives . 
. M & below .. Setepunens 
90 Oct. Prem 
86 Oct. Reg 


9.25-9.875 
Group 3 (Northern shpt.) 

. Prem. 

. Prem. eee Pre eee 

a, eocesese (4)11-11.75 


— o- CENTRAL MICHIGAN 
, A pratt pels 3 (FOB Central Michigan 


ME Ss disanwesed 10.5 

or papaedeve<edy trey 90 Oct. Prem. 
. b errs 86 Oct. Prem. 
~ cage 84 Oct. Reg. 


82 Oct. Reg. 


9-9.75(2) 
MIDWESTERN (Group 3 basis) 
| eee 4 
. Prem, 
. Prem. 
PE. Ane ke opaeee ds (3)10-10.5 
60 Oct. M & below .. 


Detroit shpt. .. 
(2)11-11.75 


—e Ohio points: 
9.375-9.75 83 Oct. Reg 
N. TEX. (Texas & New Mex, shpt.) 

93 Oct. Prem. 13.2-13.25 
90 Oct. Prem. .... P 12.75(2) 
es sone as 11.625—12.75 

. Prem, .... ; 11.625—12 

nL dbbeeesas sds 10.75-11.7 

SE \c spha% ‘ 10.625-10.75 

. Reg. Panola 10.625—11 

. M & below .. (2)9.75-10.8 


W. TEX. (Texas & New Mex. shpt.) 
5, aren eee 12.5 
. Prem, ae ee aay 12.5-12.75 
A ede toetgciets 12(2) 
Ty Saree 12(2) 
%~ Sek Saar 10.75-11.25 
nh ua ek eaeus 10. 75-11 


. Reg. vonabe 10.75-11(2) 
60 Oct. M & below ... 10.375—-10.5(3) 


CALIFORNIA 
Los Angeles dist.: 
90 Oct. Prem. 
80 Oct. Reg. 


San Fran. dist.: 


90 Oct. Prem. 
80 Oct. Reg. 


90 Oct. Prem 
80 Oct. Reg 


E, TEX. (Truck Transpt.) 
93 Oct. Prem. cab debebe 
90 Oct, Prem. 
88 Oct, Prem. 
86 Oct. Prem. 
84 Oct. Reg. 
82 Oct. Reg. 


12 
11.75-12.75 
11.75-12 

11,5-11.75 
10.75—11.25 
10.5-11 


60 Oct. M & below .. 9.875-10.5 one 


WESTERN PENNA. 


refineries 
es «13.25-14.25 


Str. run gasoline, exc). sa 


OHIO—Quotations of 8.0. Ohio for delivery to 


San Joaquin Valley dist.: 


LUBRICATING OILS 


WESTERN PENNA. 


Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 


CENT. 
93 Oct. 
90 Oct. 
88 Oct. 
84 Oct. 
82 Oct. 
80 Oct. 
60 Oct. 


W. TEX. (Truck Transpt.) 
Prem. xdbe 

Prem. 3 ‘a 0% 
Prem. P -_ 12 
Reg. ‘ = er 
Reg. eee os 10.75 
Reg. ae 


M & below .. 10-10.5 


ARK. (For shipment to Ark, & La.) 


88 Oct. 
86 Oct. 
80 Oct. 
60 Oct. 


Prem. a 11.625 
Prem. = 3 


M & below ...... 9.5 


KANSAS (For Kansas destinations only) 


90 Oct. 
88 Oct. 
86 Oct. 
82 Oct. 
80 Oct. 
60 Oct. 


APRIL 


Se o2en 
Prem. 11.38-11.8 
Prem. x11.2-12.625 
Reg. ree ‘ 5 des 
BER fd tae od de'6s.0 x10.2-11.625 
M & below .. . x9.2-10.875 


23, 1952 


15 p.t. 
25 p.t 


10 p.t. 
15 p.t. 


Por 


150 Vis. (143 at 100°) 400-405 fi. 
IE ono acces ie’ 


distribution or publication. During period of short supply, some sellers 
and at times all sellers, withhold quotations to new customers or the 
posting of firm prices but give OJILGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 
regular customers only, and such prices appear in the price tables. 
Gasoline ratings are by ASTM Research Method and are minimum 
ratings, except where letter M is used to indicate that octane rating is 
by ASTM Motor Method. For further details of price conditions apply 
to any NPN—OILGRAM office or see back of any OILGRAM Price 
Service invoice. 


For complete price service delivered daily from nearest OILGRAM 
publishing office, New York, Cleveland and Houston, address Piatt's 
Price Service, Inc., 1213 West 3rd St., Cleveland 13, Ohio. Annual! 
Subscription rate in U. 8.: $150 per year, payable in advance 


Bright Stocks 


145-155 vis. at 210°, 540-550 fl. No, 8 col 
10 p.t es sseees 32.5 
15 p.t o46 se etree 31.5 
25 p.t , . (2)30-33 


13.75-14 
12.7512) 


13.75-13.9 Cylinder Stocks 
12.75-12.9(2) 

600 s.r. filterb’l . 
650 s.r Serse 
600 fi 


13.9(2) 630 fi 


12.9(2) 


MIDCONTINENT LUBES 


FOB Tulsa basis. Bright Stocks, vis. at 210° 
Neutrals, vis. at 100°, 0-10 p.p 


Neutral Otls—Conventional 
Pale Oils Col, 
60-85 vis ° 
86-110 vis 
150 vis 
180 vis 
200 vis. 
250 vis 
280 vis 
14.0 300 vis 


13.25-13.75 
«12.25—13.125 
12.25(2) 


wwewwwnrn 


Bright Stock—C onventional 


200 vis. D: 
10-25 
13.3-16.5 150-160 
12-14(2) 0-10 
10-25 
120 vis. 
16.2517 0-10 

14.25-14.5 


Bright Stock—Solvent 


16.25-17 150-160 vis. 0-10 p.p., 95 v.i 


14.25-14.5 
Neutral Olls—Solvent 


170-180 vis., 98 v.i. 
200-210 vis., 90-95 v.i 
300 vis., 95 v.i. - 


Cylinder Stocks 


600 «s.r., olive green 


Viscous Neutrals—No. 3 col. Vis. at 70° F. 200 
80 Oct. Reg. wae Sa Vis. (180 - nepdichiped some fi. 


31.5 
30.5 


29.5 
(2)28-31 
30.5 
29.5 
28.5 
(2)27-30 


LUBRICATING OILS 


for 
Tank Car 
Buyers 


UNIFORM 
HIGH QUALITY 
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SOUTH TEXAS LUBES 


(Vis. at 100° F, FOB 8S. Tex., refineries for 
domestic and/or export shipment.) 


PALE OILS: 

Vis. yon, 

100 %-2% 2)12-12.5(4) 
3... : : 2)13-13.514) 
-3 : 14(6) 
%-3% : 15(6) 


200 2 
300 2 
500 2 
70 3 
1200 3 
2000 4 


-4 é 16(6) 
3-4 é 7-17.53) 
19(4) 


RED 

Vis. 

100 5 cmbre 2-12.54) 
200 ‘ th oan ~13.544) 
300 Pe exes 14(6) 
500 5 os P < 15(6) 
750 & : po bwe ae 16(6) 
1200 . (2)17-17.514) 
2000 5-6 53 owe (2)18-19(4) 


NATURAL GASOLINE 


(Group 3 & Breckenridge prices are to blend- 
ers on freight basis shown below. Shjpments 
may originate in any Mid-Continent manufac- 
turing district.) 


FOB GROUP 3 
Grade 26-70 5.5( Quotations) 
FOB BRECKENRIDGE 


Grade 26-70 5( Quotations) 


LPG PRICES 


(Of refiners. FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- Com- Indus- 
mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N. Y. Harbor 7-7.5 7-7.5 
Philadelphia .(2)7-7.5 (2)7-7.5 
Baltimore 
Hastings 
Toledo 


INDUSTRIAL 


FUEL OIL 


SPECIALISTS 


WATER 


| PHOENIX OIL CORPORATION 


Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT APRIL 21 


KEROSINE, GAS & FUEL OILS 


OKLA., Group 3 (Okla. shpt.) 


41-43 ww. . ° 8. 75-9. 25x 
42-44 w.w 8.75-9.5 
Range oil . —— 8.75-9.25 

58 & above D.I. Diesel (2)8.5-9.25 
No. 1 fuel 8.5-9(2)x 
No. 2 fuel 7.875-8.5(2) 
No. 3 fuel 7.875-Sx 

No. 6 fuel «x (2)$1.35-1.45(2)x 


OKLA., Group 3 (Northern shpt.) 


41-43 ww. «+++. (€4)8.75-9(2)y 
42-44 w.w (5)8.75-9.5 
Range oil Aas 0% 8.75-9.25 
& above D. I. Diesel (4)8.5-9.25 

1 fuel - (5)8.5-9 

2 fuel (5) 7. 875-8.5 

3 fuel «x7.625-—7.875x 

6 fuel =x (3)$1.35—-1.45(2)x 


MIDWESTERN (Group 3 basis) 


41-43 w.w. — (2)8. 75-9 
42-44 ww. : (4)8. 75-9 
Range oil atin : 
58 & above D.I Diesel 
No. 1 fuel 
No. 2 fuel 
No, 6 fuel 


(4)8.5-8. 75x 
(4)8.5-8.75 
(4)7.875-8.125 
«x (3)$1.35-1.40 


N. TEX. (Texas & New Mex. shpt.) 


41-43 w.w. 

42-44 wow. ns 

KS & above D.I, Diesel 
No. 2 fuel 

No. 6 fuel 


(2)8.75-9.5(2) 


g 
(2)$1.40- 1. 85 


W. TEX. (Texas & New Mex. shpt.) 


41-43 w.w ‘ 8.75 
42-44 ww. . . 9.25-10.5 
58 & above D.I. Diesel .. 9.5 
No. 1 fuel , , 8.75-9.25(2) 
No. 2 fuel . ; 8.5-9.25 
No. 6 fuel $1.40-1.80 


E. TEX. (Truck trnspt.) 


41-43 w.w é - 9—9.25(2) 
42-44 ww. aka’ os 9(3) 
58 & above D.I. Diesel -25-9.25 
No. 1 fuel Reb tedesete 9.125 
No, 2 fuel . ves sé eae 
No. 6 fuel ° ae : $1.50-1.85 


CENT. W. TEX, (Truck trnapt.) 


41-43 w.w athe 

58 & above D.1. Diesel 
gas oil 

4 fuel wee 

2 fuel 

5 fuel 

6 fuel 


KANSAS (For Kansas destinations only) 
42-44 ww. =a 
52 & below Diesel 9-9.625 
58 & above Diesel wal wli 9-9.875 
ke SS ree x8.7—10.25 
No. 2 fuel ... . ‘ x8.1-9.875 
No. 4 fuel ... a wal splat as 
No. 5 fuel pee ‘ x$1.85-2.40 
No, 6 fuel essa x$1.45-2.00(2) 


(2)9-10.5 


ARK. (For shipment to Ark. & La.) 
42-44 ww. . . 9.25 


“ow 
Tractor fuel 9.375 
Diesel fuel 52 & below 875 
Diesel fuel 58 & above 9.25 
No. 2 fuel ... .375 
No. 3 fuel 
No. 4 fuel ... «$2.15 
No. 5 fuel .... «$1.95 
No. 6 fuel ; ‘ x$1.80 


WESTERN PENNA. 
Bradford-Warren: 


Kerosine ... ; (3)11-11.3 
No. 1 fuel . 
No, 2 fuel (2)10.5-10 
No. 3 fuel ° 10.5-10.5 
36-40 gravity fuel 10 


Ol City: 


Kerosine , 11(3) 
No. 1 fuel (2)10.5—10.75 
No. 2 fuel (2)10.25-10.5 
No. 3 fuel 10.25(2) 
36-40 gravity. fuel 10.25(2) 


Pittsburgh: 


Kerosine , 10.75—11 
No. 1 fuel ° 10.75 
No, 2 fuel wee 10-10.375 
No. 3 fuel 


36-40 gravity fuel 10. 10 25 


CENTRAL MICHIGAN 


(FOB Central ere refineries. ) 

Range oil sre il 11,.55—-12.25 
46-49 w.w. kero. 11.55—-12.4 
P.W. distillate 11.4—12(2) 
No. 2 fuel (3)10.75-11.05(2) 
No. 3 fuel 10.5—11(2) 
U.G.I. gas oil 

No. 5 fuel 

No. 6 fuel 


OHIO—Quotations of S.O. Ohio for delivery to 
Ohio points: 


Kerosine pale te eo on 11.§ 
No, 1 fuel > ‘eeue 11. 
No, 2 fuel 10. 
Diesel (Light & Med.) 11. 


CALIFORNIA 


San Joaquin Valley: 


OD-48 WW. 050s os0 

Heavy fuel (PS 400) 
Light fuel (PS 300) 
Diesel fuel (PS 200) 
Stove dist, (PS 100) 


12.6-13 
$1.95-2.05 
$2.25(2) 
10.4—11.5 
11.9-13 


San Francisco: 


40-43 w.w 12.5-13 
Heavy fuel (PS 400) $1.95-2.05 
Light fuel (PS 300) ...... $2.25(2) 
Diesel fuel (PS 200) 10.4-11.5 
Stove dist. (PS 100) 11.9-13 


Los Angeles: 


40-43 w.w. (2)12-12.5 
Heavy fuel (PS 400) $1.75-2.00 
Light fuel (PS 300) $2.15-—2.20(4) 
Diesel fuel (PS 200) 8.25-11.4 
Stove dist. (PS 100) .. ‘ 9-12.9 





New Yerk 





Marketer of Petroleum Products 
NEW ENGLAND PETROLEUM iacteatarewed 





REPUBLIC OIL REFINING CO. 
Refiners of 
and R Petroleum 
Marketers Products 
Main Offices: Refinery, 
Pittsburgh, Pa. Texas City, Texas 
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CHICAGO DISTRICT PRICES 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 


pipe line terminals and inland waterway barge 
terminals, 


Motor Gasoline 
Oct. Prem =? oa 
Oct. Prem 12.55-13.375 
Oct. Reg yd ™ 
Oct. Reg (3)11.8-12.375 

Light Fuel Oils 

Range oil 


10.8~-11. 2542 
No. 2 fuel 25(2) 


9.85~10.375 


Heavy a Oils 
No. 5, low sulfur 7 
No. 5, high sulfur 
No. 6, low sulfur 
No. 6, high sulfur 


(2)7.35-7. 
x6.75-6.¢ 
(2)6.35—6 


WESTERN PENNA. (TLK., 
White Crude Scale: 


122-124 A.m.p 
124-126 A.m.p. 


in Bulk) 


SEABOARD 

Melting points are AMP, 3° 
EMP. Prices are for carload 
prices are FOB refinery; 
bbis.; fully refined, slabs loose. 
are FAS; scale in bags or bbls., 
in bags or cartons 


than 
Domestic 
in bags or 
Export prices 
fully refined 


higher 
lots. 
scale 


Crade Seale N 
124-126 white 


Fully Refined: 
123-5 

125-7 

128-30 

130-32 


-¥. Domestic 
6(2) 


N.Y. Export 
6(2) 


5(3) 
5(3) 


7.45 
7.4 
7.4 


7.5543) 
7.55(3) 
7.55(3) 
8.312) 


9.55 


NAPHTHAS & SOLVENTS 


(FOB Group 3) 
Stoddard solvent 
Cleaners naphtha 
V.M.&P. naphtha 
Mineral spirits 
Rubber solvent 
Lacquer diluent 
Benzol diluent 


11.375(3) 
11.875(2) 
11.8754) 
10,.875(4) 
11.875(3) 
12.625(2) 
13.625 


WESTERN PENNA. 
On City: 


Stoddard solvent 


Pittsburgh: 
Stoddard solvent 


OHIO—Quotations of 8.0 
Ohio points: 

V.M.&P,. Naphtha .. 
Mineral spirits & stoddard ‘solvent 
Rubber solvent 


Ohio for delivery to 


17.0 
16.0 
14.875 


E. TEXAS (Truck Trnspt.) 
Stoddard solvent 
CENT. W. TEX. 
Stoddard 


(Truck Trnspt.) 
solvent 


KANSAS (For Kans. 
Stoddard solvent ... 


Dest'n, only) 


ATLANTIC COAST 


V.M.&P. 
Naphtha 


Mineral 
Spirits 
New York 
Harbor ... 17(4) 

Philadelphia . (3)16.5-17 
Baltimore ..... 
Boston .. 
Providence 


1615) 
(4)15.5-16 
15.5(3) 
16.545) 
16.544) 


17.514) 


APRIL 23, 1952 


PRICES IN EFFECT APRIL 21 


Prices are of refiners, 
FOB their terminals 


District 
N. Y. Harbor 
do barges 
Albany . 
Baltimore 
do barges 
Baton Rouge 
do barges 
Boston .. 
Charleston 
Corpus Christi 
Houston .. 
do barges 
Jacksonville 
Miami 
Mobile 
New Haven 
New Orleans 
do barges 
Norfolk 
Pensacola 
Philadelphia 
do barges . 
Pt. Everglades 
Portiand 
Providence .. 
Savannah 
Tampa owe 
Wilmington, 
ee . Ee 


ie 


Ships’ 


92 Oct. 


Prem. Gasoline 


13.85-15 
13.75-14.9 
14.2-15.2(3) 
12.9-15(2) 
12.8 


14.95-15.7 
13.3-14.475 
12.5-13.5 
12.25-13.3 
12.25-13.3 
13.6(4) 


13.4(3) 
1543) 

12.6 

12.6 
12.9-14.6 
13.4 
15.15-15.2 
15.05 
13.6(3) 
15.05-15.3(3) 
14.95-15.2(3) 
13.613) 
13.4(3) 


13.05-14.55(2) 


Gras House 
Gas Oil 
9.2-9.6 


No. 2 Fuel 
Harb. (19)9.1-9.2 


do barges . (17)9-9.25 


Albany . 
Baltimore 
do barges 
Baton Rouge 
do barges 
Boston 
Charleston 
Houston 
do barges 
Jacksonville 
Miami 
Mobile .. 
New Haven 
New Orleans 
do barges 


Norfolk \....(5 


Pensacola ... 
Philadelphia . 
do barges 
Pt. Everglades 

Portland 
Providence 
Savannah 
Tampa .. 
Wilmington, 
NW. o,-s 


N.Y.Harb. 
Albany 
Baltimore . 
Baton Rouge 
Boston 
Charleston ° 
Corpus Christi 
Houston 
Jacksonville 
Miami 
Mobile 
New Haven 
New Orleans 
Norfolk 
Pensacola ... 
Philadelphia 
Pt. Evergiades 
Portiand ... 
Providence 
Savannah 
Tam é 
Wilmington, 
RS. 


9.4(12) 
9.2(10) 
9.1(5) 
8.4 


9.3(14) 
9.4(5) 
&.625-9 


(2)8-8.5 


10.1¢8) 
10.1 
9.5(2) 
9.3(10) 
8.5-8.7(: 
8.7 


)9,.2-9.4 


9.5 
9.2110) 
9.119) 
10.1(4) 
9.4(9) 
9.319) 
10.147) 
10(5) 


9.4(7) 


No. 6 Fuel 
No Sulfur 
Guarantee 
(13)$2.45- 


2.50 
2.80 
2.48(6) 
1.88 
2.51(9) 
2.34(2) 
1.88 


- (4)1.85-1.90 


2.31(6) 
2.25 
1.93 
2.47(3) 
1.88(3) 
2.43(3) 


2.48(8) 
2.2512) 
2.54(2) 
2.4715) 
2.3415) 
2.1915) 


Prem. ( 


(2) 


5 
9.8 
3 

8 


90 Oct. 


Refinery & Terminal Prices (Continued) 


ATLANTIC & GULF COASTS 


FOB their refineries & 


tanker terminals and of tanker termina! operators 


Oct. 





13.85-14.35 
13.75-14.25 
14.2-15.2 
12.9-13.25 
12.8-13 


14.95-15 
13.3 
12.5 
12.25-13.3 
12-12.25 
13.3-13.6(2) 
13.6 

~ 4 


2(2) 


15.05-15.3 
14.95-15.2 
13.3(2) 
13.3-13.4 


13.05-13.2 


Reg. G 


(3)12.85-13.6 


(2)12-1 
(3)12.7- 
11.9- 
11.8- 


3.4 

13.7 
13.5. 
12 


13.7(7) 
12.3-12.475 


11.5 


11.25-11.3 
11.25-11.3 


12.6(7) 


12.6 
12.4 
13.5 


(2) 
(2) 


12.3- 12.6(4) 


12.4 


(4) 


12.05-12.55 


(12)$3.23-3.56 


(12)3.20-3.46 
Tf 
3.23(3) 
3.2013) 


No. 6 Fuel 

Neo Sulfur 

Guarantee 
Barges 


$2 


“he 


NPE NE Pp eee 


45(13) 


4514) 
SS 
5115) 
31(3) 
SS 
85(7) 
2816) 
22(2) 
90 
47 
85(3) 
4014) 


No. 6 F 


Max. 1 


bunkers prices are exclusive of lighterage 


83 Oct. 
Reg. Gasoline 


12.3- 12 Pa 


12.4 
13.542) 
11.25-11.3 
11.2-11.25 
11.9-12.6 


13.7 
13.6 


12.05-12.55 


Diesel Oi! 


No.5 Fuel No.5 Fuel Shore Plants 
(0-10 p.t.) 


Kerosine 
No. 1 Fuel 
(18)10.1-10.2(2) 
10(19) 
10.4(9) 
10.3(10) 
10,2(4) 


a7 


10.3(14) 
10.4(5) 


9.25-10.25 
9-9.25 
11.1 
11.1(3) 
10,4(4) 
10.319) 
9. 7-10.15 
9.7-9.95 
10.5(7) 
10.4(2) 
10.2(10) 
10.1(10) 
11.15) 
10.4(9) 
10.319) 
11.1(7) 
10.9(7) 


10.5(7) 


Light Diesel 
Ships’ Bunkers 


(15-60 p.t.) (50 cet., 55 di.) (45 cet., 45 4.1.) 


$2.87 


2.84 


tower 


wor 


2.8212) 


uel 


e 


Sulfur 


$2.55-2. 


2.60 


63(2) 


1016) 


No. 6 Fuel 
Max. 1% 
Sulfur 
Barges 


2.60 


2.60/14) 


2.62 


(6)9.5-9.6(2) 


O.814) 
9.615) 


8.8 


9.7(5) 
9.5(2) 
8.5-9 


10.116) 
10.1(2) 
9.5 
9.75) 
8.7-9.1(2) 


10.145) 
9.814) 
9.7(4) 
10.1(5) 
1016) 


9.5(2) 


Fuel 


90 


NO bo to fo to bo 


Bunker ( 


Ships’ 
Bunkers 


$2.55-2.60(3) $2.45(11 


$3.90(5) 


3.9014) 


3.9013) 
3.90(5) 


242(4) 

03 
3.94-4.07 

24215) 


2015) 


3.9013) 


Heavy 
Diesel 
Ships’ 

Bunkers 

$3.57(3) 


4514) 3.5 
8512) 3.2 
5115) 
31(3) 
8513) 
85111 
28(6) 
2213) 


47(2) 
8514) 


2.4014) 


2.10 


2.4517) 


2.22(3) 


2.51 


2.47(3) 
2.31(5) 
2.1615) 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT APRIL 21 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8S. Gulf, minimum of 20,000 bblis., and are by refiners only to 
other refiners, export agents, or tanker terminal operators. The figure in parentheses after each 
price indicates the number of companies quoting that price. 


MEXICAN BUNKER PRICES 
U. S. DOLLARS PER BBL. OF 159 LITERS 


Bunker C Diesel 
(Ships Bunkers) 
Mexican Gulf 


Tampico ..... ee $1.95 $3.75 
Veracruz . i .95 rT 
Minatitlan ...... 95 3.75 


Aviation Gasoline (MIL-F-5572) 
Grade 115/145 ........ ‘ , Sevcnccces SSaue 
Grade 100/130 6h 06 6% a0 ‘ . 16-16 .75 
Grade 91/96 . Wesh ee besabe ; veaas -. 15.75 


Motor Gasoline 
92 Oct. (Premium) 
90 Oct. (Premium) 
85 Oct. (Regular) 11(3)-11.5 


83 Oct. (Regular) soa tsa kane clara aon 10.75-11-11. 25(2) 
Seepage i dhe le dal ODER ak Os 


70-72 Oct. M Leaded 10-10. 25-10. 75 


Pacific Coast 


12-12 .25(2) 


Guaymas ..... .50 $4. 
11.75-12-12.25 


4 
Manzanillo ...... .50 4. 
Salina Cruz ...... 50 4 


Kerosine & Light Fuels 


41-43 w.w. kerosine . ; . ei -»- 9(4) 
No, 2 Fuel ..... Races ‘ ‘ aa -.- 8(6) 


Diesel & Gas Oils 


43-47 Diesel index 
48-52 Diesel index 
53-57 Diesel index 


Heavy Fuels—Cargoes 
No. 5 Fuel, 0-10 p.t. 
Bunker C Fuel .... 





8-8 .125-8 .25 
8 .125-8 .25-8 .375 
8. 25-8 .375-8.5 


29 YEARS OF RELIABLE 
OIL PRICE REPORTING 


This, in just a few words, Is the story of 
Platt’s OILGRAM Price Service. 

Since 1923, it has been recognized 
throughout the industry as the foremost 
daily oll price reporting agency. It has 
constantly been top management's major 
source of oil price information, and with 
good reason. 

. « + » OILGRAM has the largest staff of 
oil price experts employed by any oll 
price reporting agency. 

. « «+ « ONGRAM is the most complete, 
most comprehensive price report available 
to the oil man. 

. « « « OILGRAM has the complete con- 
fidence of its subscribers. More than 
ninety out of every one hundred oil men 
who once subscribe renew their subscrip 
tions year after year. 


$2 .35(2)-$2.50 
$1.75(2)-$1 .85(3)-$1.90 


MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Overseas Supply Co. for Sale in Cargo Lots. 

(Prices are per bbl. of 42 U. S. gals., exclusive of local port or other governmental charges, 
sales taxes, etc., if any; FOB point indicated, for gravities shown; 2c per bbl. differential per 
degree of gravity applies for gravities below and above those shown.) 

Type of Price API 

Crude Per bbi. FOB Point Gravity 
Arabian $1.75 Ras Tanura, Saudi Arabia 36-36.9 Nov. 1, 1950 
Qatar $1.81 Umm Said, Qatar 39-39.9 Nov. 1, 1951 
Arabian $2.41 Sidon, Lebanon 36-36.9 April 1, 1951 
Iraq-Kirkuk $2.41 Tripoli, Lebanon 36-36.9 April 1, 1951 
Traq-Basrah $1.67 Fao, Iraq 32-32.9 Dec. 24, 1951 


Effective 
Date 


ot Mk a tN tea  ee Ne  F ac t t ne g 


AVIATION GASOLINE PRICES 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet specification 


MIL-F-5572, unless otherwise noted.) 


District 


New York, N. Y. 


Boston, Mass. 


Grade 100/130 
17.6-18.6 


Grade 91/96 Grade 30 


15.6-16.2 


Portland, Me. .. 

Philadelphia, Pa. 

Baltimore, Md. 

Norfolk, Va. ... 

Charleston, 8. C. ai 
New Orleans, La. (Baton Rouge) “ee 
Houston, Tex 


16.1-17.2 
18.2 16.7 


17.96 
17.85 

18 

17 

16 .5-17.25 


LAKE PORT TERMINALS 


Cleveland 


hw eee 16(2) 


86 Oct. (Reg.) 
Kerosine 
Diesel Fuels 
No. 1 Fuel 
No. 2 Fuel 
No. 5 Fuel 
No. 6 Fuel 


WESTERN PENNA. 

(Bbis., carloads; tank car, 1 to 1.5¢ less.) 
Snow White .... «see» (3)7.3T5-8 
SA WHGEED Os wrawesiess tue 
CRE WMD n Saidod da ness 
Light Amber .. 

Amber .... 

Red .... 


(3)6.875-7.5 


42 


10.8(4) 


14.5(3) 
11.8(5) 
11.3(3) 


10.35-10.95 
11.35-11.7 
10.35-10.95 
8 .65(4) 


9.53(2) $8 8.4(4) 


PACIFIC COAST 


(In Ships’ Bunkers, Diesel Fuel 
or Deep Tank Lots) (P.S. 200) 
San Pedro, Calif. $3.44(5) 
San Francisco .. 3.65(4) 
Portland, Ore. 3.86(4) 
Seattle, Wash... 3.86(4) 


(P.S. 400) 





If you are dependent upon daily oil prices 
in your marketing operation, you should 
be an OILGRAM Price Service subscriber. 


We invite you to accept a week's Trial 
Subscription with ovr compliments. There 
is no obligation on your part whatsoever. 


A letter of request on your compony 
letterhead is all that Is required. 


Write today to: 
Platt’s 
OILGRAM 
Price Service 
1213 W. 3rd St., Cleveland 13, Ohio 








Bunker C Fue 


$1.70(5) 
$1.75(4) 
$2.00(4) 
$2.00(4) 





HARTOL 


PETROLEUM CORPORATION 
INDEPENDENT MARKETER 


Maine to South Carolina 


FIFTH AVENUE, NEW YORK 2 NY 
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Tank Wagon Prices 


effect April 21, 1952, as posted by principal marketing companies at 
thetr headquarters o, tion. 


Prices for gasoline do not include tazes; they do, - ceenage —_ 


tmspection fees as shown in next column. Gasoline 








ts, if any, are shown in footnotes. These prices in 


—_ 
ite Flash 
(Regular —e Kero & 


Ne. 1 No.2 
Dir. — Fuel Fuel 
T.W. T.W. Taxes T.W. T.W. 
Allentown, Pa.. . 14.3 7.0 14.0 12.8 
Altoo: pa 14.55 13.15 
14.55 13.15 
14.55 13.15 
14.0 12.8 
13.4 12.2 
14.55 13.15 
14.0 12.8 
14.3 13.1 
14.3 13.1 
14.3 13.1 
13.7 12.5 


15.7 

15.6 

14.3 

J 14.0 

Pittsburgh .... ‘ 15.6 
Reading 14.3 
14.3 


— ee 
ao 
eo 


ee 
i 


14-14 
PRSEe er 


nt 
hall ad 


Binghamton 
Buffalo 
Elmira 


bt et eee ‘ 
Pmormonm Moog, ss. oe4 
OS: meonorwotmm +++. , © 


Od lk ek ho 
PAARAAP ws eer PP: Pt 
Bw FAO aR awDUDramOHKRSOBRe®e WO. Ww 


en a 8 1 ed hd eed a 
eka bck ak etk at mahal ad at kode 
CarmanunrtagalH Alen. woe 


~~ eee 
a aes 


id 
eS 
al 
cee 
od ak 


Jacksonville, 
eee 


© CLABQRMAAMAAFANSPSAPSAPaG@ay AN Aantantan, 
S SSOSDSSSSOOSSOOOMUNNWOSZOS SS: S5O500°0. 


15.2 


Mineral Spirits V.M.&P. 
T.W. T.W. 
16.5 18.0 
20.0 21.0 


Heavy Fuel Olls—T.W. 
No. 5 


Philadelphia, Pa. 
Pittsburgh 


No. 6 


Philadelphia, Pa. 6.90 


Kerosine—Thru Penna, & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time. Camden—Add ic for deliveries of 
100-209 gals., 2c for less than 100 gals. 

Mineral Spirits prices also apply to Stod- 
dard Solvent. 


(N. B. Prices are Continental's 
CONT’L tankwagon prices. Current selling 
OIL prices may vary from those 
because of local conditions.) 
Conoco 


. 
eeceese 


G0 00 G0 «© 0 G0 G0 2 Go Go Go GO Go G0 G0 G0 Ge 
unnounseooooooooo 
ee et et et et et ne “ee 
BSSSSSSebeaabS re 
erie © bv bo © ba HATES O Oe ad 


Gasoline tax column includes these city taxes: 
Albuquerque & Roswell, 0.5c; Santa Fe, ic; 
Cheyenne, 1c; Casper, ic. 


Salt Lake City and Twin Falls gasoline 
pang pe B mpage By ~ | for deliveries of less 

200 gals.; 200-399 gals., deduct 0.5c; 
oo oun and over, deduct ic. 


. 
: 


T.W. prices are to consumers and dealers. 


APRIL 23, 1952 


2/25c; Kans, 1/100c; La. 1/32c; 
Nev. 1/20c; N. C. i/4c 
1/40c; Tenn. 2/5¢c; and Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; lowa 1/50c; Mich. 1/5e. 


CHEVRON 
(Regular) Av. 80/87 Gaso- 
T.T. ?.T. 
400 Gals. & over 
14.5 
14.0 
15.7 


CALIFORNIA 


= 
0 
co 


ee 
a 
Fe) 
Go & Gm bo er to be 


SYeesesees 
wnwenuonwnooco 
et 
OS ONHRHSOMNOOOS 
couoouasmouceane 


8 
Tacoma 

Boise, Idaho 

Salt Lake, U. 
Honolulu, ‘Tv. HL. 
Fairbanks, ‘Alaska 
JUNEAU 2... .00006 


Taxes: 

Boise—Sc gas tax applies to motor fue 
only; avgas taxes are 2c federal, 2.5¢ state. 

Salt Lake—7c gas tax applies to motor 
fuel only; avgas taxes are 2c federal, 4c 
state. 

Honolulu—8.5¢ gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 4c terri- 
torial. Standard Diesel/furnace oi] price is 
ex ic territorial liquid fuels tax. All T.T. 
prices are ex Hawaiian gross income tax of 
1% to resellers, 2.5% to consumers. 


Notes: 

Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0c for 40-199 gals.; 
0.5¢ for 200-399 gals., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5¢ differential applies 
to 40-399 gal. delivery; for less than 40 gals. 
add 4.0c gal., except at Honolulu add 4.5¢ for 
less than 40 gals. to Marine trade and less 
than 100 gals. to Shoreside trade. Prices for 
Chevron Aviation 80/87 at Salt Lake City ap- 
ply to all quantities in excess of 40 gals. 


nessysresenes: 
Go G0 Go OF 3 Or Go CHE BD DOS 


J Regular 
quantity delivered, except at Salt Lake which 
is 1.5¢ gal. higher. For less than 40 gals. de- 
liveries, add 4.5¢ gal. to 400-gals.-and-over 
price, except at Honolulu, add 5.0c gal. for 
less than 40 gals. (Marine) and less yi P 
gals. (Shoreside). Add to Chevron 
80/87 quantity delivered prices, 2.0c x. ‘ee. 
5.0c for 100/130, and 8.0c for 115/145. 
Kerosine—T.T. prices, except at Salt _ 
City, apply to deliveries of 40-199 gals. 
other deliveries: less than 40 gals. 


minimum 40 gal. deliveries. 
Standard Diesel/Furnace Of] & Standard 
Stove Ofl—T.T. prices are for deliveries of 400 
. Or more, For other deliveries: 
gals., add ic; 
than 40 gals., 


Stele 
aaa 
ecco 


T.W. prices are to all classes of dealers 
consumers. 


E 


‘ma. 1/8c; Il, 3/100c; Ind. 
5/200c; Mo. —s Neb, 2/1000; 
N. D. 1/20c; Okla, 2/25¢; Cc. 1/8; 8. D. 


Regular Grade 
( ) 
STANDARD Gasoline 
T.w. T.W. 

Atlantic City, N. J. 14.6 14.6 
N 6 14.6 14.6 

“4.5 14.5 

15.7 

14.9 

15.4 

1 


¢ 


BVexreocoooocoooooooeoeSooooCSoOCoooog 


a 


CUwWOwOeDH~AwOE 


ee 
PPOGOHE KERR SSS COSS SII PSSPPSAAOm 


Er & bo bo go 


Little Rock, Ark. 


ee W. & Steel Bbis. 
Min. Spirite V.M.&P. 
Newark, N. J. 
3,600 gals. & over... 17. 
Steel bbis. 23 
Baltimore, Md. 
3,600 gals. & over... 15. 
Steel bbis, ma. 
—— dD. C. 
99 gals 


18.5 
2.5 


18. 


0 
0 
7 
5 
19.0 
0 
16.2 
25.0 


FUEL OILS—T.W. 
Ne.1 No. : Ne.4 Ne.6 
Atlantic cuy, N.J. 12.2 > 


B. 
3: 
: 
0. 
23: 


: BS; 
: se 


ow. aur 


vee Coanaczwan 


Taxes: Louisiana kerosine prices do not in- 
clude ic state tax. 
Notes: 


Kerosine No. 1 — Atlantic City prices are 
for deliveries of 300 gals. or more; add ic for 
100-299 gals. 2c for less than 100 gals. 

No. 6—Washington Price is for min. delivery 
of 1,050 gals.; for min, delivery of 2,500 gals. 
price is $2.83 per bbi. 


(Prices are per imperial gal.; te 
arrive at price per U. 8. 
subtract 1/6th.) 
Feso 
(Regular Grade) 
Dealer 


T.W. 
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Oil PRICE SECTION 
Tank Wagon Prices (Continued) 


Mobiigas Aircraft s/Vv 8/V 





SOCONY VACUUM 








Grade Grade Grade Mobilgas (Regular Grade) Mobilfuel MOBILHEAT Ne.4 No.6 
Gasoline 80 91 100 «6s Cons. Dir. Cons. Dir. Mobil Kerosine (No. 2 Fuel) Fuel 
Taxes T.W. T.W. T.W. T7.C. T.C. T.W.' T.W. T7.C. Yard T.W. T.C. T.W. 7.0. Yard T.W. T.W. T.W. 
New York City: 
BOM, cuccccceses 6.0 cevo esee secs eevee eece 14.7 14.7 van aaee BB.6 cece 12.8 oece sees 12.4 10.69 6.57 
Bronx . ee « G6 cece éec0 coco cece ecee 14.7 14.7 cate 10.8 13.8 .... 12.8 sees 9.6 12.5 10.69 6.57 
Kings . eoccess 6.0 ° eene eee eens cece 14.7 14.7 10.2 10.6 13.6 9.6 12.8 9.2 9.5 12.4 10.69 6.57 
GUOERS cccccscese 60 coe. cece eece eove cece 14.7 14.7 eeee ose 13.6  .uee 12.8 coos sees 12.4 10.69 6.57 
BS ccctnck OM cece osee eoee coos oses 14.7 14.7 10.1 10.4 13.4 cece 12.5 9.1 9.4 12.1 10.69 6.57 
Albany, N. Y. .. 6.0 21.5 22.5 .... 13.7 13.7 14.7 14.7 10.4 10.6 so. 9.8 12.6 9.4 9.6 12.2 9.42 7.19 
ROM ccccese 6.0 00. eves cece 14.7 14.7 15.8 1.8 11.8 12.0 14.9 11.2 14.0 10.7 10.9 13.5 eoee eeee 
TRAD cccceccccces 6.0 21.0 22.0 24.2 145 4.5 15.5 15.5 11.8 12.0 15.1 11.3 14.4 10.8 11.0 13.9 coos 
Jamestown ........ 6.0 eece eevee cose 14.7 14.7 15.8 15.8 11.8 12.0 15.3 ee 14.3 11.2 11.4 13.8 ccee oeee 
Mt. Vernon ...... 6.0 cece cece eeee eoes eee 15.0 15.0 sees 10.9 13.9 eoce 13.1 eeee 9.7 12.7 10.71 eens 
MEE necebsese GM «set evee cece ooo eeos 16.1 16.1 11.7 11.9 15.7 ove ovee 10.8 11.0 13.6 coos geee 
ec5e 6.0 20.9 21.9 23.9 14.4 14.4 15.5 15.5 11.9 12.1 15.2 ose 14.3 10.9 11.1 13.8 eens cage 
BYFRCUSO oo cc cccces 6.0 eeee ° ee 14.4 14.4 15.4 15.4 11.6 11.8 14.9 11.1 14.0 10.6 10.8 13.5 esos eses 
Bridgeport, Conn, .. 6.0 eace oe ese cove eove 14.8 14.8 10.3 10.3 coon eece eeee 9.3 9.3 12.3 eece sene 
SEAS eesoe 6.0 ese eee cece 13.8 13.8 15.1 14.8 10.7 10.7 ose 10.1 13.0 9.7 9.7 12.8 coee ooes 
New Haven . eee 6.0 20.5 cess ee 13.56 13.5 14.8 14.8 10.3 10.3 eee 9.7 12.7 9.3 9.3 12.3 cose cece 
iY OME: davicces 8.0 cece eee eee 14.5 14.5 16.2 16.2 11.1 oeee 15.1 10.5 13.6 10.1 cece 13.2 cove cece 
+. 8.0 22.4 23.4 Soe 13.8 13.8 15.0 15.0 10.4 oe 14.4 9.8 12.9 9.4 cose 12.5 eoee cee 
Boston, Mass. ..... 6.3 19.0 20.0 22.0 13.7 13.7 14.9 14.9 10.3 es 14.6 9.7 13.0 9.3 eoce 12.6 aces coe 
Concord, ee F Ree me mes pitee ss mee Te Ct sae ee odas coos BBB cece pece, mee ere eece 
BP cesses o BB ceo eee ee esee cove 17.4 17.4 ees se cose cose 14.8 oees oece 13.4 eoee eeve 
Manchester ........ Bee - oss es eee coco esos 5.8 16.8 eee oe 15.4 ones 3B.F cece cose WB.B cone coos 
Portamouth ........ 7.0 21.3 323.3 14.4 14.4 15.3 15.3 10.8 Meer a ee Xe eee Yee 
Providence, R, I 6.0 19.8 20.8 22.8 13.7 13.7 14.9 14.9 10.3 10.9 14.2 9.7 12.9 9.3 9.7 12.5 eoee cece 
Burlington, Vt. . =e: eas ose eee 14.6 14.6 15.6 15.6 11.6 11.6 15.0 121.1 13.7 10.7 10.7 13.3 osee eece 
Rutland .. i oe ees oces eeee 16.3 16.3 12.1 ceo eee MB cece Q.2 13.8 = aces eves 
Tank W Prices N. ¥. City Rochester Syracuse Bosten Hartford Providence 
Mineral Spirits ...... inseetbeies 18.5 17.0 20.0 21.0 18.0 19.0 18.5 
V.M.&aP. N MBB cccsee oc cecsessesscese 20.5 18.5 21.5 27.5 19.5 20.5 20.5 
Taxes: —— prices do not include 3% city sales tax applicable to price of gasoline (ex tax). 
Mobil Kerosine—Mt. Vernon T.W. less 0.5c for deliveries of 300 gals or more. 
Mobilfuel Diesel—All points, 0.5¢ for T.W. deliveries of 800 gals. or more. 
ps — Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more. 
Syracuse V.M.&P. price is in steel barrels. Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminals. 
OHIO STANDARD 
Sohio X-Tane Gasoline 
Aviation Gas.-Cons.T.W. (Regular-Grade) Naphthas & T.W. 
Sehio Schio Sehio Re- S.R. D.C. V.M.&P. 
Gasoline Avia. Avia. Avia. sumer sell- Sol- Wi Naph- Varnoe- Sol- Kerosine No.1 Ne. 2 
Taxes 80 91 100 T.W. ers 8.8. vent tha vent T.W. Sohic-) Sohbio- Heat 
BG x vice decal 6.0 22.0 23.0 26.0 18.2 14.7 18.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Canton ...... 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 13.9° 
Cincinnati 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Cleveland 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 13.9° 
Dayton 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 13.9 
Lima . 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Mansfield 6.0 22.0 23.0 26.® 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Marion 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Portsmouth ...... +. 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 13.9 
TONED: ctcsccastass 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 13.9 
Youngstown ....... 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Zanesville ...... eee 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Taxes: Hangar operators can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax Exemption Form 


its: Sohio Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 
Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gals. or more; less than 100 gals., 0.5c higher. Prices ai 
other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5c higher. 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., ic; 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or over 1.5c. 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations. 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of K 
Indiana bulk plants where the company’s prices are publicly posted. entucky 
Crown (Reg. Grade) Standard 











Red Cr’n. Red Cr’n. Stanolex Furnace 0i1—————— 
Cons. Se. Gasoline Meresine 1-99 100 gals. 100-174 175-999 1,000 gals., —— — Kere- 
Chicago, I, ... 17.0 15.0 6.0 15.8 eile ‘¥S ie Vee ede Dealer Taxes T.W. 
South Bend, Ind. 17.3 15.8 6.0 16.6 15.3 14.3 cone coee eeoe Covington, Ky. ....... 14.4 9.0 15.4 
Detroit, Mich... 16.3 14.8% 6.5 15.5 14.6 13.6 oe fons vant Lexington ............ 16.5 9.0 15.1 
alanine ee ee ee ee ae OE nee a BS ae 
* . . . . . . eeee coer sees iu Seer wees eeeee . . - 
St. Louis, . « 16.2 14.7 5.0 15.5 13.6 12.6 ooee eee coos Jackson, Miss. ........ 15.7 9.0 14.3 
Wichita, 4.4 14.0 7.0 14.0 12.2 11.2 eave eeee eeve Vicksburg .........++- 15.2 9.0 13.8 
Omaha, Neb. .. 17.0 15.5 7.0 15.5 13.9 12.9 eecs eete coos Birmingham, Ala. ..... 15.7 9.0 14.6 
Fargo, N. D. 18.3 15.0 7.0 17.3 15.6 14.6 Seee coee ecee BRIS ccccccccccceesce BO 7.8 14.3 
Huron, 8. +. 18.2 16.7 7.0 17.2 15.5 14.5 eave cove eos Montgomery .......... 15.8 10.0 14.7 
Milwaukee, Wisc, 17.1 15.6 6.0 16.5 15.0 14.0 ee osue ocee Atlanta, Ga. ..... 15.9 8.0 14.3 
AUGUSTA ...-.ceceeeees 16.4 8.0 15.5 
Fuel Otis—T.W.—Chicago, Ili. = oan ce se ndctseooe 15.9 ye ae 
WERMOR wcccccccccces 15.2 0 . 
Standard _Stanolex TEXAS ee ee minnie Jacksonville, Fla. ..... 15.2 9.0 14.6 
Heater Of1 Furnace Oi! (Regular Grade) M 14.6 
cies von “or co. Dealer Gasoline Dealer Minoad bE REI ER 15.2 9.0 38.6 
PB, ctieseesee a4 T.W. Taxes T.W. ensacola Cabsoe 15.0 10.0 r 
= -™. bes cod ee | ooee Dallas, Tex. ere eS 6.0 12.80 MA 4606650406 G0000 15.0 9.0 14. 
150-399 gals. ........ tone 13.8 Wichita Falls’... 14:0 $8 13:80 Taxes: 
400 gals. & over..... tee 13.3 Amarillo ........ 14.0 6.0 12.80 
Stanolex TIE cvevceccces MO 6.0 12.80 Gasoline tax column includes these city & 
ae —y; El Paso ........ 15.5 6.0 13.85 county taxes: Mobile, 2c city; Bumingnam, 30 
Angelo ... e 6.0 12.80 county; Montgomery, ic city & 1c county; 
1-749 pabeccecoe 10.65 9.5 6.0 12.80 sacola, ic city. Other taxes not included in 
50 . aces 9.9 8.75 6.0 12.80 prices: . Kerosine, ic; Montgomery, 
aity Ag ~ mgh esenen tnd diemese <0 ae} ' — = oe 
@il prices do not include 4c state tax. State 6.0 12.80 Notes: 
prvee occu} consumer & use taxes to be pply also to all 
adde where applicable. inimum delivery of Consumer t.w. prices are same as net dealer 
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DISPLAYED: Advertisements set in special type or with border— 


$13.50 per column inch 
UNDISPLAYED: “For Sale’’, 
“Business Opportunities’, 


charge $7.50 per insertion. 


“Wanted to Buy”, 
: Miscellaneous classifica- 
tions set in type this size without border—30 cents a word. Minimum 





CLASSIFIED 


“Help Wanted’, 


“Positions Wanted'’—IS cents a word. Minimum charge §3 per insertion 
Box number counts 2 words. 
preceding date of issue. 


All classified advertisements are payable in advance. 


Copy must reach us by Wednesday 


No agency commission or cash discounts on classified advertisements 





For Sale 


FOR SALE—Bulk Plant, South-western Michi- 
gan, consisting of five tanks, small heated 
warehhouse, pumps, etc. Price $15,000. Box 
645. 


FOR SALE: 3300 gallon Quaker City tank. 
eight compartments, fully skirted, manifolded 
and C 50 Autocar, factory reconditioned en- 
gine—mnever been run. Excellent condition 
and ready to operate. Price complete $1385. 
GEORGE A. ROSSI, 511 Paul Street, Vine- 
land, N. J., Phone 9-7856 or 9-9130 


FOR SALE: 4600 gallon Quaker City tank 
trailer. Three compartments, fully skirted, two 
2% Brody meters. Can be unloaded by sep- 
arate compartments or full load, First class 
condition and ready to operate. $1800 
GEORGE A. ROSSI, 511 Paul Street, Vine- 
land, N. J., Phone 9-7856 or 9-9130 


1952 FRAZIER, 6320 water gallon, propane 
and anhydrous ammonia tandem twin barrel 
transport, U69, 18,0002 Standard Forge axles, 
16% x 6” air brakes, 10.00 x 22 new tires, re- 
cessed side rotor gauges, bottom center dis- 
charge, manifolded, streamline skirting ex- 
cellent condition, sacrifice price, $9400.00 
SPRINGFIELD BODY & TRAILER CO. 
Springfield, Mo., Telephone 25526 





STEEL STORAGE TANKS 


Railroad Tank Car Tanks 
6,500 to 12,000-Gal. ‘ 
Coiled and Non-Coiled 
Cleaned—Painted—Tested 
Heavier—Safer—Cheaper 


For Sale 


FOR SALE: Several 5000, 6000, 7000 gallon 
tandems. Also 3000, 3500, 4250 gallon single 
axle units, good tanks. Prices from $1000 to 
$4250.00. BRUCE E, HACKETT CO., 621 
West 58th St., Kansas City, Mo., Hiland 1385. 


ONE BUTLER 1942, $4,000; One Fruehauf, 
1941, $5,000; double bottom (train) transports, 
immediate delivery, reconditioned so year mod- 
e] does not represent true age or condition. 
SPRINGFIELD BODY & TRAILER CO., 
Springfield, Missouri, Telephone 25526. 


4150 STAINLESS STEEL insulated tank, 
tandem axle, stainless cover, 4000 Stainless 
Steel insulated tank, tandem axle, stainless 
cover. 5950 Hi tensile steel 3 compartment 
tank, tandem axle. Above equipment brand 
new. BOX 637. 


7000 GALLON TANDEM GASOLINE trans- 
port, 1950 Frazier, 3 compartments, single 
bulkheads, ICC MC 303 Code, 18,000# Stand- 
ard Forge axles, 22” 10 hole Budd wheels, 
16% x6” air brakes, 10.00 x 22 tires, 
good condition, immediate delivery, $3500.00. 
SPRINGFIELD BODY & TRAILER COM- 
PANY, 1631 College Street, Phone 25526, 
Springfield, Missouri. 





FOR SALE 
Forty 60 gallon Highboys $23.00 each. 
Twenty 30 galion Highboys $19.00 each. 
All in good working order. Less than 
half present cost. 
DETROIT OIL COMPANY 
4165 Cabot Ave, Detroit 10, Mich. 


For Sale 


FOR SALE: 1 USED—10,000 Gal. Tank 5/16” 
Plate Riveted & Welded 8’ Diameter x 27’ 
Long $800.00. GLAZER BROS, Anderson, In- 
diana. 





FOR SALE 
Tank truck in perfect condition, 1255 
gallons in 4 compartments, 1947 Chev 
Heavy Duty only 37,000 miles, extra 
springs, dual 8:25 X 20 tires. Immedi- 
ate sales for $1,500.00. 
MOTOR FUEL SERVICE, INC. 

Canton, Ohie Phone 30181 











Position Open 





ENGINEER 


Large Canadian distributor covering 
four provinces requires engineer with 
experience installing large storage tanks, 
pipelines and loading facilities. Age 
30-35. Kindly give references and ad- 
vise salary expected. 

P.O. BOX 1421, SAINT JOHN, N. B. 


Canada 











Packaging 
STORING, DRUMMING AND WAREHOUSING 
of lubricating oils, cutting oils or solvents and 
chemicals. Call or phone HACKER 


Other Tanks Too 


— — Detroit 23, Michigan, Ver- 





Also—Complete Tank Cars 





8,000 and 10,000-Gal. 
Your Inquiries Solicit 
Ground. 


MARSHALL RAILWAY ment 


50 Church St., Suite 1976 
New York 7, N. Y. 











NEW STEEL TANKS 
Horizontal, Underwriter’s Label 
In stock for Immediate Ship- 


2—10’ x 18'2” 
EQUIPMENT CORP. 2—10’ x 20’ 


2—10'6" x 29'5” 
W. H. DYER Co. INC. 


Phone: COrtland 7-8090 waeteet ~*~ 





sbuwe PINTS, QUARTS AND GALLONS 
‘F’ style or round lubricating oils, cut- 
ting oils, solvents, alcohol, etc. Can 
process some items to your specifica- 
tions or our’s. Some can quota avail- 
able, also warehouse facilities. 


4. ©. WHITLAM MFG. ©O. 
Wadsworth Ohio 


10,600 gal. 
11,750 gal. 
19,000 gal. 




















LP-Gas Offerings Large 


(Continued from p. 38) 


4.5c for butane-propane mix, and 5c for butane. For spot 
quantities, however, trade sources said prompt material 
also was available at prices ranging upward from 2.5c for 
propane and 3.5c for butane. One buyer said isobutane was 
offered to him at 3c if he furnished tank car transporta- 
tion. 

A surplus of butane was evident in East and West 
Texas, according to several sources. In West Texas, both 
propane and butane were said to be available at 2.5c for 
truck transport lots. 


Peerless Low Bidder on Detroit Bus ‘Gas’ 


DETROIT—Peerless Distributing Co. was apparent low 
bidder April 18 on Detroit Street Railway 1952 gasoline 
requirements for its busses for six month period. On re- 
maining six months of one-year contract, Peerless’ pro- 
posal stipulated up or down adjustment with Mid Contin- 
ent crude posting as shown in NATIONAL PETROLEUM NEWS. 

Proposals on DSR’s 5, 10, or 20 million gal. require- 
ments of regular-grade gasoline for 3, 6, or 12 months 
were: 


Peerless, 20,000,000 gals. at 11.61c, discount 1% 20 days, but with 
escalator clause governing prices for last half 1952 stipulating 0.125c 
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adjustment, up or down, with each 5c change in Mid-Continent 40 
gravity crude as shown in NPN 

Leonard refineries, Alma, 5,000,000 gals. (3 months), 12.07c in tank 
cars, 12.13c in transports, terms 1% for 20 days 

Aurora Gasoline Co., 500,000 gals. per month for 6 months and 
1,000,000 gals. per month for ensuing 6 months, al! at 12.25¢ net 

Producers Refining Co., west branch, 450,000 gals. for 4 months at 
12.3c, terms 1% for 20 days. 

Standard Oil Co. (Indiana), 20,000,000 gals., 12.4c, terms 1% for 
20 days. Proposal had escalator clause tieing price to low Group 3 
quotation for regular-grade gasoline, northern shipment, as shown in 
Wall Street Journal, with price adjusting up or down in same cents 
per gal. amounts as Journal changes. 

Cities Service, 5,000,000 gals. 12.5c net. 

Shell Oi] Co., 5,000,000 gals., 12.65c, 1% for 20 days with price 
changes subject to 30 days written notice. 


Oil Price Index Unchanged 


WASHINGTON—Bureau of Labor Statistics’ wholesale 
oil price index was unchanged for week ended April 15 
from preceding week. Current index (also representing 
week ended April 8) is shown below in comparison with 
corresponding week a year ago (1947-49 equals 100): 


April 15 1952 April 17 1951 
— ge PN eorer e SY 110.4 
Crud ib ese6>s wits ee 199.0 
Refined ‘Petroleum ......... “r 110.0 110.9 
Gasoline o's a es 113.9 115.0 
Kerosine =e ve . 111.6 110. 
Distillate fuels .......... , : 111.9 ill 
Residual Fuels ..... ; ° . 95.6 97 
Lubricating oils as , 101.8 102 
Natural Gasoline , é ; 79.5 79. 
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IDEAL HOUSEKEEPER is how Shell describes Mr. Tognotti, whose station gets continual clean-up during working day 
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Station Housekeeping Bugaboo 


By FRANK BREESE 
NPN Staff Writer 


“Dear Sirs: 

While | have no complaint on 
the quality of your gasoline and oil, | was 
shocked, in fact mortified, at the condition 
and appecrance of your service stations. The 
restrooms, due to their filth, should be re- 
labeled filth rooms. My family refused to 
use them.” 


In San Francisco, the merchandising manager 
of a West Coast major laid the letter on his 
desk, swore bitterly in one-syllable expletives, 
then said grimly, “I've got a whole drawerful 
of letters complaining about restrooms. We've 
never had them like this before. Getting 
dealers to keep up their stations is our 
toughest problem. And | wish to hell we could 
find the answer quick.” 


In Eugene, Oreg., a tourist got out of his 
car at a service station, jogged to the rest- 
room, then turned away. A sign at the door 
read, “Out of order.” 


As he drove off, the tourist saw the atf- 





NEW UNIFORM adopted by Union Oil to replace the “whites” 
combined blue whipcord slacks, white shirt and blue cap. With 
attendant, Larry Kirby, is Caryl Reiman 
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tendant hand a key to another customer. 
He watched the customer unlock and enter 
the restroom from which he had just been 
tacitly barred by a sign. 

“So that’s the way ol’ Double-Knock does 
it,” muttered the tourist. “Hell with ‘em. 
Other companies are just as good. Probably 
better.” 


Inspecting the women's restroom of his sto- 
tion, a dealer looked first at a smear of 
lipstick on the wall, then at the paper-littered 
floor and puddles of water. 

“Women!” he exclaimed in disgust. “Some 
of them are dirtier than damn pigs.” 


Why Marketers Worry 


Out in the Far West where service 
station cleanliness has been the envy 
of other regions and where the ‘syn:- 
bol has been a de-odorized restroom, 
things aren’t quite the same as they 
used to be. 


There is still an abundance of well- 


ws be és: 


scrubbed stations and hygienic rest- 
rooms. But the number of ill-kept 
restrooms has mounted alarmingly 
since the end of World War II, and 
even more so since the Korean con- 
flict began in 1950. 


It’s the trend that is bothering the 
oil companies. In the seven western 
states, there are approximately 24,- 
000* retail outlets. There are no 
figures on the ratio of dirty stations 
to clean ones. Even though the per- 
centage may still be regarded small, 
a few strategically-located, seedy- 
looking stations can create a bad im- 
pression. The more stations that be- 
come lax, the worse is the impression; 
and the harder it is for the companies 
to overcome the impression. 


Said the retail sales manager of 
one major, “There has been serious 


* Arizona 1,126; California 14,297; Idaho 
2,070; Nevada 348; Oregon 2,411; Utah 1,070 
and Washington 3,550 (Bureau of Census 
figures for 1948). 
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COMPLETE AND THOROUGH cleaning of restrooms on every 
shift is a standing regulation at station run by Ralph Watkins, 
Union dealer, in Merced, Calif. 


Don Hudgeon makes it shine 


47 











STATION HOUSEKEEPING 





INSPECTION AND MAINTENANCE SCHEDULE SS-38 


Keeping Restrooms Clean and Well Supplied Is 


the Responsibility of Every Man on the Station 





: SUNDAY 

WAME MAIATEMANCE TO BE PERFORMED 
es meas ~Telean fountain and Soft Drink machine. 
eee ___| Clean office and arrange displays. 


TS } Clean driveways and pump islands. 
—__._., Clean and fill grease guns and oi! cans. 
Clean and oi! curb jack. 
| Remove al! air gauges. Slow off air lines and 
| hoses at full pressure for 15 seconds on first 
____| Sunday of aonth. If equipped with Eco Tire- 
\________| flator, open "Blaw of f* valve and drain water. 








MONDAY 





Wane | MAINTENANCE TO GE PERFORMED 


“| Clean office and arrange displays. 
~ Clean driveways and pump islands. 
Clean and fill grease guns and oi! cans. 
| Clean all tire tools and eqionent. 
ae | Clean and oi! battery tools. 
Clean and service al! batteries. 
Clean battery charger. Paint if necessary. 
Replace soda ash in trays on first and third 

8 of each month. 

™ Clean all light fixtures exce,t electroliers 
| on second Monday of each month. 


ee 
—__—____—_; 


__-—_——__ —_—_—_—+ 


“TUS Wantale od Bt We cae 





THURSDAY 


7 — 
WANE _ MAINTENANCE To BE PERFORMED vee 

Se i —*iean fountain and Soft Drink machine. 

SERRE + __, Clean office and arrange displays. 


___. Cheam driveways and pump islands. 

|, Clean and fill grease guns and oi! cans. 
STATION Check and correct oi! level in hoist. 

|__MANAGER Check control valves for leaks. 

‘pends Clean al! other lubrication tools. 

__. Check all lights. Replace if necessar, 

~~ Water shruss. Spade on second Ravehe “of each 


mon tn. 
Oi! fast charger fan motor ist Thursday of 
| January, May, and September. 

_.__—. See “Maintenance,” Operating Manual. 








[corer ee Mo 2 oA A 
NAME MAINTENANCE TO BE PERFORMED 
<a = = 
BRIA. Clean fountain and Soft Drink machine. 

Clean office and arrange displays. 

Clean driveways and pump islands. 

Clean and fill quns and oi! cans. 
wash station buildings on second Friday of 
__| month (if required). 

Fill of} reservoirs on all Aro air-operated 
grease guns. 
Wash oj! vottles on third Friday of eachmonthi 











TUESDAY 





HAME | MAINTENANCE TO BE PERFORMED 


| Clean fountain and Soft Drink machine, 
Clean office and arrange displays. 
_| Clean driveways and pump islands. 
“| Clean and fill guns and oi! cans. 
| Inspect A& W wells. Oi! rollers. 
STATION =- Inspect Foamite fire extinguishers. 
MANAGER | Recharge first Tuesday in May. 
station © Check oi! level in air compressor. 
MAAAGER | Sra. flush and refill first Tuesday in March 








| 





Toot hand fire extinguishers on second Tuesday 
month. 











SATURDAY 
NAME | MAINTENANCE TO BE PERFORMED 
____| Clean fountain and Soft Drink machine. 
Clean office and arrange displays. 
Clean driveways and pump is! ands. 
Clean and fill grease guns and oi! cans. 
Wash station windows. 
_| Clean storeroon, Rearrange al! supplies. 
~) Clean out grease reservoirs of gear oi! 
| ouckets, gun filler and power gun on first 
Saturday of April and October. 








= 


Hincedeneboal 














| of each 
}—- --- —_~. 
WEDNESD A Y 
WAME MAINTENANCE TO BE PERFORMED 
=e &) = = 





Clean | “fountain and Soft Drink machine. 

Clean office and arrange displays. 

Clean driveways and pump islands. 

Clean and fill grease guns and oi! cans. 

Ly gasoline pumps for accuracy, oi! _— 
& check for leaks on first Wednesday o 

month. 

Clean and polish gasoline pumps, 














STATION 
MANAGER 











Flush Soft Drink machine where necessary 
| and polish. 


Oi! compressor motor and unloader on first and 
semenre third wednesdays of each month. 








GENERAL 


eae 


INSTRUCTIONS 


a 
STATION MANAGER is RESPONSI BLE for dete ting duties 
each day and must check to see that al! tasks are 
properly executed, 

Restrooms aera? inspected on an hourly basis through- 
out the day 


Oi! spots must be removed from yard, drives and walks 
immediately after spillage occurs. 


See Operating Manual for detailed Maintenance work. 


Take tool & equipment inventory & prepare non-stock 
orders once each month as directed in Operating Manual. 











(TO BE USED WITH OPENING AND CLOSING PROCEDURES OM REVERSE SI 0E) 


DAY-TO-DAY TASKS are spelled out in maintenance schedules issued by most com- 
panies. Note emphasis on clean restrooms in top headline 


slippage in housekeeping at stations 
since the end of the war—with the 
exception of company-operated units. 
So, a serious problem is facing all 
companies today.” 

Another marketing executive com- 
mented, “Our company has had more 
trouble with cleanliness of stations 
and the appearance of dealers since 
World War II than during it.” 

A marketing official of another 
major was more philosophical: “Good 
housekeeping has been a problem for 
the 30 years I’ve been in the business. 
Some men are just naturally good 
housekeepers and lousy salesmen. 
Others are good salesmen and poor 
housekeepers.” 

Still another reported, “Weve got 
to keep hammering good housekeep- 
ing all year round. I'd say our sta- 
tions have been maintained about the 
same since the war.” 

The best-maintained stations are 


generally in smaller cities and towns, 
rather than in metropolitan areas, 
according to a major company tar- 
keting official who has been devoting 
months to the problem of housekeep- 
ing. The small-town stations are 
closer to their customers, who tend 
to be more critical. 


Los Angeles stations are pretty bad, 
especially on the East Side, this of- 
ficial reported. However, they vary 
with the neighborhoods. A unit at 
Santa Monica may be spic and span, 
while a similar station in Boyle 
Heights looks like a junk yard. 

Metropolitan Portland _ stations 
were rated best by this official. 
Spokane ranks high for clean sta- 
tions. 

How Multi-Pumps Fare—Multiple- 
pump stations, by their very size, 
constitute a large maintenance order. 
However, the problem is no greater 
than at conventionals, NPN was told 


by a marketing official of a major. 
The added manpower on a multi- -pump 
does not make maintenance any eas- 
ier, because the men are used up on 
the more extensive requirements of 
routine housekeeping, he said. 


Independent self-serve and part- 
serve multi-pumps have encountered 
numerous housekeeping problems due 
to short staffs and turnover. Some 
restrooms became so rundown that 
the Serve Yourself and Multi-Pump 
Assn. scolded the wayward members 
into cleansing their stations. At pres- 
ent, an association official checks 
them intermittently and reports on 
delinquent upkeep. 


Invariably, the successful multi- 
pumps present a well-groomed ap- 
pearance. But the uncared-for multi’s 
look like a club ballroom after an all- 
night party. 

What causes the problem? 

Reasons cited by marketers include: 

1. Caliber of dealers and at- 
tendants is not as high now as 
it was before the war. In the 

30’s, station jobs were at a prem- 

ium and were filled by top-notch 

men. With a tight labor market 
now, high-grade men are harder 
to attract, 


2. New types of business in- 
corporated in a station, such as 
TBA, have resulted in different 
types of personnel from the orth- 
odox gasoline jockeys. Stations 
with repair service, for example, 
have drawn mechanics. A repair 
service makes it more difficult 
to keep a station clean. 

3. Attitude of individuals is 
changing. With the dealers, there 
is more emphasis on fixed income 
and security than on building up 
business. A disdain for menial 
tasks of cleaning up has become 
pronounced. 


Attendants Don’t Care—Many em- 
ployes manifest the attitude that they 
are doing employers and customers 
a favor by working there. The help 
problem is aggravated by the fact 
that attendants’ response drops off 
even more when the boss is away, and 
efficiency is nil, one marketer com- 
mented. 

“Lack of a desire to work is over- 
taking more and more men every- 
day,”’ observed another marketer wry- 
ly. 

On the whole, the older dealers 
are better than the newer ones, one 
West Coast major reported, noting 
that the new men display little am- 
bition. Veteran dealers are willing 
to accept suggestions, but new men 
are inclined to disregard them. 

Some of the fault for employes’ 
indifferent attitude rests with the 
dealers. They may neglect basic 
training or think the men will quit 
if they exercise authority, explained 
a marketer. He said his company 
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dress your men up for bigger volume—added 
profits—in better-than-ever Lion-Bilt Uniforms! 


Watch more customers drive in your service stations! Attract them with smartly-dressed 
attendants! LION-BILT Uniforms give you greater value . 


wear longer! New Spring 1952 line of matching Shirts, Caps, Jackets and Trousers now 
ready. You'll like Lion’s simple-to-order system. Write TODAY for samples and prices. 


. . they cost less, look better, 


*Lion-Bilt Uniforms are officially endorsed 
by many of America’s major oil companies... 
Sinclair, Shell, Marathon, and others! 


44 Webb Street, Dayton 3, Ohio 


WAV GY . Nationally Known! 


DEXTONW 3,080 Nationally Worn! 
Nationally Advertised! 


APRIL 23, 1902 
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TIONS. INC. 


STANDARD STA 


HOUSEKEEPING INCENTIVE in West is fostered by Standard Stations, Inc., whose chain of 1,000 company-operated outlets has 


strict clean-up routine. 


points out that the dealers have a 
right to expect value for the $1.25, 
or so; per hour the men are paid. 

There has been some negligence on 
the part of company representatives 
in not helping dealers with these 
problems. 


The Clean-Up Attack 


What is being done to improve 
housekeeping ? 

All companies are hammering the 
need for smart maintenance, And 
they’re trying everything from brib- 
ery to artful suasion to elicit deal- 
er response. 

Some companies have offered ad- 
ditional allowances to keep restrooms 
clean. Others have sponsored con- 
tests which reward dealers for per- 
formance ratings. 

The Texas Co. has a year-round 
“sparkle campaign,” the object of 
which is to keep the stations and 
service sparkling. 

General Petroleum and Shell will 
launch special pre-summer programs 
which will place the burden of good 
maintenance on the dealers. GP 
dealers will participate in a nation- 
wide Mobilgas campaign. 

Dealers who want to take part 
will sign pledges signifying their in- 
tention. They will be furnished a 
set of “Clean Rest Rooms” signs to 
display near the brand-name shield. 
If the dealers fail to keep the rest- 
rooms clean, the signs will be re- 
moved. 

Associated has been stressing its 
“certified clean comfort stations” by 
posting decals at stations entitled to 
that rating. Several companies have 
used the certification approach to 
build up customer confidence. 

Union Oil has re-styled its uniform, 
replacing the “whites” with an en- 
semble of blue whipcord slacks, white 


shirt and blue cap. Being easier to 
keep clean, the uniform theoretically 
makes it easier for an attendant to 
keep up his appearance (see picture 
on p. 47). 


Shell has been giving citations for 
cleanliness as part of its national 
policy. Each dealer cited receives a 
$100 defense bond. 


Richfield has been stressing mainte- 
nance as an important part of the 
season’s dealer sales meetings. This 
is intended as a shot-in-the-arm to 
its 12-month. housekeeping program. 
No incentive plans are scheduled. 
Station-painting reached its peak just 
prior to the tourist season. 

Both Shell and Standard of Cali- 
fornia have a few stations with wall- 
papered restrooms. Surface is easier 
to keep clean than white plaster 
walls, some believe. Another thought 
is that the homey touch of an attrac- 
tive restroom may influence people 
to treat the station restroom with the 
same respect they would their bath- 
room. Standard, which began experi- 
menting with wall-papered interiors 


three or four years ago, has not 


adopted this type of surface for gen- 
eral use. Shell’s experiments started 
recently. 


A multi-color finish, sprayed on in 
one application, was introduced in 
Los Angeles last year. Several ma- 
jors have used it on a limited scale 
in some of their Southern California 
stations. 


Another company is experimenting 
with a rubbish container functioning 
on the garbage-disposal principle. 


Present-day practice is to design 
stations with ease-of-maintenance in 
mind. As a result, dust-catchers are 
avoided; round corners replace square 
ones for easier sweeping; and drains 
and sumps are installed to handle 
run-offs. 


Stations like this one in Mill Valley (San Francisco Bay area) set fast pace for dealers of other companies 


Maintenance manuals are being re- 
vised, spelling out housekeeping in 
great detail. 


Hourly inspection of restrooms is 
recommended by most companies as 
good station routine. Charts detail- 
ing shift assignments have been 
adopted by most companies. 


Standard of California has an “in- 
spection and maintenance schedule” 
which outlines the day-to-day chores 
and assigns each one to a specific 
shift number. It literally covers 
everything from _ take-key-out-of- 
pocket-to-open-station to put-out-the- 
cat-when-you-close. (For review of 
Standard’s “scientific” housekeeping, 
see p. 53.) 

Determination to achieve good 
housekeeping must radiate from top 
management, and top management 
must push it all the time. Know- 
ledge that top management is keenly 
interested will help keep men on 
their toes down through the ranks. 


Whenever Standard’s marketing 
executives, from T, S. Petersen, com- 





Reprints Available 


Reprints of the accompany- 
ing article on service station 
housekeeping are available at 
the following prices: 

1 to 25 copies $0.10 each 

26 to 200 copies.. 0.08 éach 

201 to 1000 copies 0.06 each 

1001 or more . 0.05 each 
(Ohio purchasers please add 3% 

sales tax) 

Address orders to: 

Reader’s Service Department 
National Petroleum News 
1218 West Srd St., 
Cleveland 13, Ohio 
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This Week Continental Oil Company Salutes... 


RUDOLPH DENNIS 


WINFIELD DENNIS 


Ocean to Ocean Oil Company, Newman, Illinois 


The pattern is the same, big city or small town. Time 
after time, year after year, all over the country, young 
men go to work for an organization and grow up to own 
the place. 


This is another of those heartening stories. 


In 1927, Rudolph Dennis, shortly out of high school, 
went to work for Dr. R. C. Gillagly, making himself 
useful in whatever way he was needed. 


The Doctor owned a small gasoline and oil business, 
the Ocean to Ocean Oil Company, and in a few years 
Rudolph became the tankwagon salesman. Rudolph 
continued in this capacity until he joined the Navy 
in 1944. 


In the meantime, his brother Winfield had been 
graduated from Ohio State University and was teaching 
in the Newman School. In 1941 he entered the Army, 
serving for four years, including a long period in the 
European Theater with the 12th Armored Division. 
Rudolph joined the Navy in 1944, and served in the 
Pacific Theater until his discharge in 1947. 


Shortly after Rudolph’s discharge, Dr. Gillagly died. 
The Dennis brothers bought the company from the 
estate. The young man who started at the bottom now 
owned the company. 


Almost at the same time that Rudolph had joined the 
company in 1927, Ocean to Ocean Oil Company changed 


to Conoco Products. It still sells them. The Dennises 
believe that many things about Conoco have kept their 
company growing in their town. Outstanding, perhaps, is 
the Conoco Touraide, the personalized travel service 
that brings so many tourists to their super station at the 
junction of Routes 36 and 49. 


They credit the Conoco farm paper advertising with 
helping them get and keep many rural customers in this 
fine farming community. They also depend on Conoco’s 
other advertising, including national magazines, news- 
papers, billboards, radio and television. And the popu- 
larity of Conoco Super Motor Oil has given their gallon- 
age a fresh boost. 


Continental Oil Company is proud to salute Rudolph 
and Winfield Dennis, two men who have proved that 
the pattern for success works anywhere. 


We’re happy that for so many years, we have been a 


part of the pattern of growth and prosperity of their 
fine company. 


And we’d like more jobbers like them! If you are 
interested in a jobbing contract with Continental, why 
not write to the Continental Oil Company office nearest 
you, or to Ponca City, Oklahoma. If you are not within 
reach of Continental’s gasoline supply, we would be 
happy to give you information about the possibilities of 
increasing your profits by selling the spectacular ‘‘50,000 
Miles—No Wear’ oil, Conoco Super, in any of the 48 
states. 


Advertisement 
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SUCCESSFUL MULTI-PUMPS invariably are well-groomed, like this Craig station in Los Angeles. 


Laxness of some operators 


in restroom maintenance caused Serve Yourself and Multi-Pump Assn. to prod wayward members into taking better care of com- 


pany president, on down, stop at a 
company station, their first duty is 
to check the restrooms. With that 
kind of awareness, the immaculate 
restroom has become a by-word at 
Standard, 


Sets Fast Pace—Operating its own 
stations, a company can compel its 
employes to abide by maintenance 
instructions. Standard is the only 
West Coast company with a large 
string of company-run stations. So 
it has set a high criterion for house- 
keeping. 


Consequently, this criterion is a 
spur to others to try to match Stand- 
ard’s cleanliness. Marketers general- 
ly agree that the reason West Coast 
stations are kept as well as they are 
is the incentive from the existence of 
competitive Standard stations. 


“We tell our dealers that Standard, 
Inc., is more competition than the 
multi-pumps,” stated the sales chief 
of a West Coast major. “They are 
the biggest competition there is to 
face, because of their slick operation 
and credit cards. We tell our dealers 
they should try to equal Standard’s 
standards. 

“If they do, they have the advant- 
age of being independent business- 
men which, psychologically, is be- 


LIMITED 
DISTRIBUTORSHIPS 
AVAILABLE 


fort stations 


lieved to appeal to most people. Con- 
ditions being the same, the average 
motorist will patronize an independ- 
ent businessman.” 

Said another marketer, “Standard’s 
criterion is an incentive for others. 
Dealers who can match Standard’s 
housekeeping can out-perform Stand- 
ard, Inc., units in sales.” 


Companies’ Hands Tied—-Suppliers 
can only go so far in getting their 
outlets kept neat and tidy. To their 
dealers, they can recommend but they 
are not permitted to dictate. The 
position was defined in a U. S. Dis- 
trict Court judgment against Stand- 
ard.of California upheld by the U. S. 
Supreme Court. The decision re- 
strains a supplier from telling a deal- 
er what to do. “Under the Yankwich 
decree*, we can’t compel dealers to 
maintain their stations,” declared a 
marketer. 


Another ruling by the same court 
against the Richfield Oil Corp. pro- 
hibits a supplier from imposing di- 
rectives on a lessee who operates a 
station owned by a supplier. 


Consequently, suppliers remon- 
strate, reason, plead, and explain to 
their dealers. But just as they 
reach the point of exclaiming, “Look, 
you silly idiot. You gotta do this 
to stay in business”, they stop. 

One major has been exhorting its 
dealers continually for eight months 
to keep the restrooms clean, empha- 
sizing that public complaints endan- 
ger business. Asked what the effect 
has been, the sales manager said it 
has kept them from getting worse, 
but he doesn’t think they have im- 
proved appreciably. 

Dealer merchandisers have the job 
of selling dealers on maintenance. 
They give dealers the tools needed, 
including toilet facilities. They ask 


* The decision against Standard is called the 
“*Yankwich Degree” after U. 8S. Judge Leon R. 
Yankwich who issued the judgment. 


the dealers to notify them when 
equipment breaks down so repairs can 
be made as quickly as possible. 


Restroom Locks Hurt—The fallacy 
of locking restroom doors is one that 
companies are trying to overcome be- 
cause it has posed a fairly serious 
problem. 


Dealers lock restrooms or hang 
“out of order” signs on them to re- 
strict restroom traffic. The object 
is to save on upkeep. Nine times out 
of 10 the “out of order” signs are 
falsifications, reported one major. 


However, major suppliers regard 
this fallacious reasoning and bad busi- 
ness. They look upon it as a source 
of ill-will. If a station is locked, it 
entails the embarrassment and nuis- 
ance of asking for a key. If a rest- 
room marked “out of order” really 
isn’t, an inconvenienced customer may 
see another customer use it. Such 
an irritant is poor public relations. 


Moreover, if an operator won't ac- 
commodate non-customers in his rest- 
rooms, he limits his potential to regu- 
lar customers. 


Exceptions are made in the case of 
stations located where bums and 
drunks abuse the restrooms. A 
Tracy, Calif., station near a hobo 
jungle discontinued its restroom hos- 
pitality when the tramps used it for 
showers, shaving, canned-heat parties 
and hang-overs. 

Women Are Problem — Restroom 
habits of many women cause a mean 
maintenance problem, a marketing 
official reported. They scatter face 
powder, smear lipstick on walls and 
mirrors, litter the floor with tissues 
and sanitary napkins, waste the soap 
and paper towels, slop water about 
and are frequently careless in other 
ways, he declared. 

“Women are 10 times dirtier than 
men in restrooms,” he commented. 

Worst offense is that of rubbing 
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lipstick on the wall, said another 
marketer. “The female mind seems 
to have a weakness for vandalism 
every now and then,” he commented. 


Some dealers subscribe to a toilet- 
cleaning service which facilitates 
keeping the restroom clean. Most 
dealers find it too expensive for their 
budget, a major company marketer 
commented. This is determined by 

* traffic, though. A station with heavy 
traffic and big business may need 
and be able to afford the service. A 
station with light traffic may not. 


For dealers, another problem is 
petty thefts. Any articles that can 
be removed or detached are subject 
to pilferage. 


An exception is Wendover, Nev., 
located in the middle of a desert. 
A Shell dealer there installed a hand- 
lotion dispenser which has been pop- 
ular because it helps weary tourists 
spruce up. And the travellers have 
not tried to swipe it. 


Dealer Shining Examples — Inde- 
pendent dealers who apply the princi- 
ples of meticulous housekeeping have 
turned in evidence to support the con- 
tention that they can outclass a 
salaried operator. 


In Sacramento, Calif., Al Tognotti, 
who runs a Shell station at 7th and 
L, is considered an ideal housekeep- 
er by the company. Mr. Tognotti 
does an outstanding lube job. After 
each car is serviced, the men re-do 
the tools completely before the next 
car is driven in. At the end of the 
day, the lube bay is as clean as it 
was when the station opened. Though 
most dealers adopt the brown uni- 
forms, Mr. Tognotti insists that his 
driveway men wear whites. 


In Bakersfield, Larry Lucas, opera- 
tor of a Norwalk gasoline station, 
maintains a scrupulously clean sta- 
tion with a shining lubritorium in 
which merchandise is neatly displayed 
to sales advantage. 

“Good appearance is the difference 
between making a sale and losing 
it,” said Mr. Lucas. 


In Merced, Calif., in the center of 
Yosemite National Park, Ralph Wat- 
kins, Union Oil dealer, recently won a 
salesman-of-the-month award. In- 
cluded in his operating plan is clean 
restrooms: Complete and thorough 
cleaning is required on each shift, 
with periodic checking in between. 


In Los Angeles, Gordon Wilson, 
who operates a gleaming, high-gal- 
lonage Mobilgas station in a down- 
town area has a staff headed by a 
former GP instructor. So house- 
keeping is under constant scrutiny. 
Mr. Wilson has his men dressed in 
uniforms as they would be at a 
company-station. The operation 
combines the advantages of an inde- 
pendent with those of a company-sta- 
tion. 
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SAMPLE OF BUL- 
LETINS sent to 
stations as part of 
Standard Stations, 
Inc.’s emphasis on 
its “C.S.C.”  pro- 
gram (courtesy, 
service, and clean- 
liness) 





Rest Rooms 
is Giving 
Good Service 


IS YOUR STATION... 


How to Make Housekeeping a Science 


Paragon of good-housekeeping is 
Standard Stations, Inc., with its me- 
thodically formulated practices and 
techniques, embodied in its “C. 8S. C. 
Program,” standing for “courtesy, 
service and cleanliness.” This pro- 
gram, developed by John Ashton, 
special assistant in merchandising, 
was introduced in 1945. Standard 
has been satisfied enough with its 
effects to keep the program going. 

Twofold Campaign—Main factors 
in Standard’s successful housekeeping 
are: 

1.—Daily inspection—Every morn- 
ing, the manager tours his station 
for five to 15 minutes placing him- 
self in the position of a critical custo- 
mer. He checks, in this order: rest 
rooms; station building, including 
drinking fountain; station yard and 
lubrication unit. He notes what 
should be done immediately and sees 
that it is done. 

2.—Continual tidying—-The mana- 
ger and his crew are taught to tidy 
up as they go along, so chores won't 
accumulate. 

This is supplemented with a major 
maintenance schedule which blue- 
prints every assignment. It calls 
for daily cleaning of restrooms, 


which are inspected hourly, and keep- 
ing the drinking fountain spotless. 

The scientific job sheet assigns 
the routine duties by number to avoid 
the personality element and job 
switches. The schedule covers a 
week, and makes allowances for Fri- 
day and Saturday as good lube days 
by assigning fewer duties. 

Behind the procedure is this philos- 
ophy: No one likes to do maintenance 
work or to clean restrooms. If you 
keep tidying up as you go along, the 
place will always be clean and neat. 
Such a routine takes little time and 
is painless, the men are taught. 

And underlying it, is this practical 
appeal: How to get out of main- 
tenance work. 

The company believes that mana 
gers and staff can minimize mainte- 
nance by following suggestions. Let 
orderly, clean-as-you-go activities be- 
come habit-forming, and it won't 
seem like work, the company believes. 

A work-saving habit is that of 
folding the arms during idle periods. 
That way, the attendant avoids the 
inclination to lean against a door or 
wall, dirtying it. 

Night Work—Standard takes ad- 
vantage of night men for mainte- 
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nance work. However, it recom- 
mends they do jobs that keep them 
in sight, so customers can see them. 
Psychologically, it assures the cus- 
tomer he will be waited on quickly. 
Another consideration is that it is 
dangerous to engage in hidden jobs 
that might leave the man vulnerable 
to attack. 


Definite precautions have been 
adopted for cleaning women’s rest- 
rooms, They require, first, that 
the attendant knock to make sure no 
one is inside; second, that he prop 
the door open, indicating someone 
is inside; and third, that the clean- 
ing container be left in sight out- 
side, as further warning that some- 
one is in the _ restroom. These 
precautions are taken to avoid pos- 
sible embarassment. 

Each station has inherent problems 
which are taken into account in main- 
tenance planning. One located at 
a windy corner may require frequent 
dusting. Another in an industrial 
area may be dirtied by oil smoke. It 
may be necessary to hose down a 
beach station three or four times 
weekly to prevent salt incrustation. 

Dead days are set aside for con- 


















centrated elbow-grease cleaning ses- 
sions. 

May is the deadline month to 
freshen up for summer traffic with 
paint touch-ups. 


Training Program—New men learn 
their stations “a-b-c’s” at training 
schools set up at stations and con- 
ducted by working managers. When 
the course is over, the instructor 
reverts to manager. This is con- 
sidered important because it holds 
the instructor close to fundamentals. 

Veteran managers take three-day 
refresher courses from time to time. 

Standard bangs away with a suc- 
cession of bulletins aimed at sta- 
tion personnel, reminding them of 
operational, sales and maintenance 
duties. During the travel months, 
the “C. S. C.” program is emphasized. 


Jobber Secretary Confers 
With Majors on Problems 


BOSTON—Donal M. Sullivan, ex- 
ecutive secretary of the Independent 
Oil Men’s Assn. of New England, re- 
ports “very cordial” discussions of 


supplier-distributor problems with the 
top marketing executives of Esso 


Rapidly becoming one of America’s 
fastest selling oils, HI-V-1 offers dealers extra 
protection in its versatility, refined as it is for use in any climate! 
In the Middle West . . . on the East and West Coasts . . . for Overseas 
exportation . . . HI-V-I fills the bill for better lubrication and it will fill 
the till for dealers and jobbers, with repeat sales from satisfied cus- 
tomers! Every dealer is assured of reliable, speedy delivery of orders 
because of the strategic location of Champlin warehouse stocks. Write, 
wire or phone today for information on a protected sales territory! 


Complete warehouse stocks of HI-V-I motor oil are available at: Enid and Oklahoma City, 
Oklahoma; Superior, Omaha, Grand Island and Lincoln, Nebraska; Hutchinson, Kansas; Mason 





Standard and Socony-Vacuum in their 
offices in New York, and he says he 
plans similar visits to other majors’ 
home offices. 

Mr. Sullivan says he seeks “imple- 
mentation of desire of IOMA and 
major company spokesmen to solve 
problems within the industry, rather 
than going outside.” 

He reports spending two hours with 
vice president L. E. Ulrope of Esso, 
an hour and a half with Herbert 
Willetts, director of domestic market- 
ing for Socony, and talking also with 
Leroy Fox, Socony’s fuel oil division 
manager. 


Esso Gets Hospital Plan 


NEW YORK—Esso Standard has 
offered all employes a plan under 
which it would pay part of cost of 
whatever hospital - surgical - medical 
protection program a local employe 
unit chooses. 

The company will contribute one- 
third of total monthly premium paid 
by employe, or amount equivalent to 
premium for individual employe, 
whichever is lower, maximum com- 
pany contribution to be $2.50 and 
minimum $1. 








City and Rock Rapids, lowa; Denver, Colorado, and Amarillo, Texas, 


A Product of CHAMPLIN REFINING COMPANY. Enid, Oklahoma 
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City Ordinances Spur Trend Toward 
Tight Fills on Gasoline Deliveries 


By HOLGER RIDDER 
Transportation Editor 


Closed or tight fill connections in 
delivery of gasoline to service sta- 
tions will be used universally in the 
not too distant future. That’s the 
prediction of many oil company op- 
erations men, according to a survey 
just made by NPN. 

Consideration or enactment of city 
ordinances to require this type of 
connection in station deliveries in a 
number of cities lends some support 
to the prediction. Many oil men in 
the areas affected contend that this 
is just the start, and that more and 
more legislation of this type can be 
expected. 

On June 22 this year, a Detroit 
ordinance (#459-E) becomes effective 
which reads in part: 

“SEC. 720.6 — When on prop- 
erty that is open to the public, fill 
pipes for underground tanks con- 
taining Class 1 and Class 2 liquids 
shall be of a type that will insure 
that a screw-type, liquid- and vapor- 
tight connection will be maintained 
between the fill pipe and the line 
through which the tank is filled. 
Other equally effective means of pro- 
viding a tight connection at the fill 
pipe may be approved by the fire 
marshal. 

“The provisions of this section shall 
be effective two years after the ef- 
fective date of the ordinance (June 
22, 1950), and shall then apply to 
such tanks in use prior to the effec- 
tive date of this ordinance as well as 
to new installations.” 


Station Conversions—A check in 
Detroit reveals that many oil com- 
panies delayed installing the proper 
equipment and are just now in the 
process of converting stations and 
tank truck equipment for tight fill 
connections. 

One company spokesman told NPN 
that the conversion cost at its out- 
lets was averaging about $20 per 
storage tank (costs individually rang- 
ing from $10 to $50 per tank, depend- 
ing on the amount of work required 
to make the conversion). On a per 
station basis, the spokesman said the 
cost would range from $50 to $75 
average per station. 

One oil man predicted that enact- 
ment of the Detroit ordinance might 
prompt adoption of a similar regu- 
lation for all of Michigan. 

Fire Marshal Edward W. Hall of 
Detroit told NPN that the ordinance 
was the outgrowth of a number of 
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overflow mishaps during station gaso- 
line deliveries. He said the ordinance 
was passed despite considerable op- 
position by many operators in the 
city. 

In Cleveland, a series of gasoline 
overflows, a few involving fires, 
prompted the drafting of a similar 
ordinance by the Fire Prevention 
Bureau. The proposed ordinance re- 
quires that: 

“Sec. 5.2110, paragraph (p)—De- 
livery shall be made by a continu- 
ous hose of a type which is approved 
by the Underwriters’ Laboratories. 
Only tight hose connections chall be 
permitted. Nozzles shall screw into 
the fill pipe or may be of the slip- 
joint type giving metal-to-metal con- 
tact with fill pipe.” 

The ordinance to date has passed 
on; reading in City Council and has 
met considerable industry opposition. 
Latest word is that certain sections 
of the ordinance may now be dropped 
and replaced by a general section 
which would give the Board of Build- 
ing Standards the authority to cet 
up various regulations governing such 
things as tight fill connections. 

It is reported, however, that much 
of the objection to the general ordi- 
nance was directed at other provi- 
sions of the proposal rather than 
just the one applying to tight fill 
connections. For example, one sec- 
tion of the ordinance reads: 

“All underground tanks must be 
provided with a visible indicating de- 
vice to show the amount of liquid in 
storage.” 

Oil men, for the most part, con- 
tend such a device is not necessary, 
nor practical. 


Other cities are reported to be giv- 
ing consideration to ordinance requir- 
ing tight fill connections. 


New York Ordinance—tTight fill 
connections are nothing new. New 
York City for years has had an ordi- 
nance requiring tight fill or closed 
connections. The ordinance there 
provides: 

“Each tank truck shall be in charge 
of a responsible person whoce duty 
will be to see that all safety de- 
vices are in place and in proper work- 
ing order; that the truck is properly 
grounded when filling or discharg- 
ing and that all pipe connections and 
fill cap covers are oil-tight. 

“No more than one length of hose, 
not exceeding 10 ft. in length shall 
be used at one time for the delivery 
of volatile inflammable oils from a 


tank truck to a buried storage sys- 
tem; tight connections only shall be 
used.” 

The practice in New York City is 
to use right hand threads on gasoline 
and left hand threads on fuel oil de- 
liveries—-the ordinance requiring tight 
connections for both types of prod- 
uct. 

An operations man for one oil com- 
pany told NPN that though the ordi- 
nance had been in effect for years, 
it was not being enforced and that 
many deliveries were being made 
without tight fill connections. He 
also pointed out there have been in- 
stances where drivers have made mis- 
deliveries in epite of the fact that 
gasoline and fuel oil fill pipes have 
different threads. In cases where 
gasoline has been dumped in fuel oil 
tanks, or vice versa, the driver ap- 
parently tried to thread the con- 
nections, but encountering difficulty, 
forced the connection and jammed 
the threads. 

The operations man said his com- 
pany used tight fill connections in all 
its operations, but no screw-type con- 
nections. He declared that tight fill 
connections have two principal advan- 
tages: (1) they provide safer de- 
livery of product, and (2) they speed 
unloading. 

Screw-Type Questioned — S. E. 
Drummond, manager, construction 
and maintenance division, Esso 
Standard Oil Co., writing in NPN 
(July 21, 1948, p. 31), points out that 
tight connections at that time were 
in use in both New York and Phila- 
delphia, with many using screw-type 
connections. Then he adds, “in prac- 
tice their (screw-type) effectiveness 
is questioned. This has resulted from 
wear and tear on the threads, care- 
lessness in attaching hose to fill pipe 
and the tendency of tank truck driv- 
ers to hurry operations. 

“Moreover, a connection cannot be 
said to be truly tight, which permits 
air to be drawn into the underground 
tank during loading. .. Esso Stand- 
ard has therefore specified that the 
tight connections under development 
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CHRISTENING HER NAMESAKE, the new motor-vessel Hortense B. Ingram at Paducah, Ky., recently was Mrs. O. H. Ingram, wife 


of the head of Ingram Products Co., St. Paul. Pictured with Mrs. Ingram, from left to right, are William D. Gee, port engineer in 
Nashville, Tenn., H. C. Kilgore, Jr., technical engineer; J. T. Granbery, Jr., and Capt. Noble L. Gordon of the marine department; 
Mr. Ingram; Capt. Joseph Holland, master pilot; and Capt. L. F. Petty, in command of vessel on delivery trip 


by them shall be designed so that 
they will not permit air to leak into 
the tank during loading and at the 
same time will not permit vapors or 
liquid gasoline to escape at the con- 
nection.” 


Faster Unloading—This same ar- 
ticle pointed up the gains in unload- 
ing speed from tight connections, say- 
ing that: 


“With an average delivery rate of 
74 g.p.m. for older type tank trucks, 
a vent of 4.5 inches of water is ex- 
perienced using a loose connection 
and a 1%-inch vent. With a tight 
connection and a vent of the same 
size, a vent pressure of only 3 inches 
of water is reached with an average 
delivery rate of 88 g.p.m. These de- 
livery rate differentials are increased 
significantly where larger tank trucks 
equipped with larger hoses and coup- 
lings are used.” 


A check of oil equipment manufac- 
turers indicates that they have de- 
veloped adaptor units to cover virtu- 
ally every type of installation which 
may be converted to tight fill con- 
nection. One company, for example, 
said it had five different types of 
adaptors. 


One other phase to consider in the 
current picture is a statement by a 
spokesman for National Fire Pro- 
tection Assn. to the effect that while 
tight fill connections have not been 
included in its list of recommended 
fire protection codes, it is quite pos- 
sible that the Committee on Flam- 
mable Liquids might give the sub- 
ject some study soon. 


Bid to Slap Toll on River Transport 
Threatens to ‘Scuttle’ Oil Barging 


By DOROTHY J. WARREN 
NPN Special Correspondent 


Enactment of several bills dealing 
with federal policy on inland water- 
ways transportation introduced in 
Congress would cripple the industry 
and make it no longer competitive 
with rail service. 


Public hearings on the bills have 
been held by the Senate Committee 
on Interstate and Foreign Commerce. 
It is having a record of the hearings 
printed, to be available some time in 
May, and plans no action on the bills 
before then. 


The bills propose user charges or 
tolls on inland waterways (excluding 
from such taxes the Great Lakes and 
the ocean harbor); abandonment of 
all inland waterways which, after a 
trial period, are not self-supporting 
through collection of user charges; 
and amendments to the Interstate 
Commerce Act which would level all 
freight rates at the cost (of rendering 
the service) of the least efficient 
transport. 


Appearing in opposition to bill 
S. 2743 or imposing user charges or 
tolls for the commercial use of im- 
proved inland waterways was the 
counsel for American Waterways Op- 
erators, Inc., representatives of the 
National Industrial Traffic League, 








individual members of the waterways’ 
association and shippers. 


Frazer A. Bailey, head of the Na- 
tional Federation of American Ship- 
ping, Inc., testifying before the com- 
mittee said that the bill S. 2743 would 
not be “practicable” and advocated 
shelving bill S. 2352 for the estab- 
lishment of fees for services rendered 
by the ICC. 


Gregory S. Prince, counsel for the 
Assn. of American railroads gave 
blasting testimony March 19, a week 
in advance of the hearing. 


Sponsors of the proposed legislation 
say the railroads, who were given 
one-third of the public domain for 
their right-of-way, now maintain 
their own right-of-way, while the gov- 
ernment maintains rights-of-ways for 
highway carriers, airlines and water 
carriers. 


Opposition testimony brought out 
the fact that literally hundreds of 
new plants and facilities have been 
and will be built at locations ac- 
cessible to inland water transporta- 
tion services. If tolls are imposed, 
those shippers will be denied the use 
of low-cost water freight services 
which they had contemplated. 


The bill was criticized as discrim- 
inatory for its exemption from tolls 
of the Great Lakes, seacoast harbors 
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PORT SECURITY CARDS are presented by Capt. Charles W. Thomas, left, comman- 

dant of Second Coast Guard District, to E. C. Rippie, president of Twin Cities Pro- 

peller Club chapter and vice president of Upper Mississippi Towing Corp., Minneapolis, 

and to G.'M. Chapman, chapter member and a vice president of the same firm. Cmdr. 

J. W. Leek of St. Louis Marine Inspection Office is at right. Affair was at recent dinner 
of Propeller Club in Minneapolis 


and connecting waterways, because 
the railroads themselves make profit- 
able use of these. It was pointed out 
that such a law could result in the 
changing of market areas for many 
products and commodities due to 
higher freight rates in many regions. 


Proposals for tolls on waterways 
are not new. They recur regularly 
every time testimony is heard in 
Congress on the St. Lawrence Sea- 
way. Imposition of tolls is one way to 
amortize the project. 


However, the precedent would re- 
sult in tolls on all inland waterways. 
And by the same logic tolls could be 
asked for highways and airlines gen- 
erally. 


* 7 * 


Defense Production Administration 
is expected to authorize enough steel 
for building 216 inland water vessels 
during the third quarter of this year. 
This total would include barges, tow- 
boats and tugboats. The number of 
oil barges to be built is uncertain, but 
construction to date has been in the 
ratio of 4.5 to 1 in favor of dry 
cargo over tank barges. 


Although vessel authorizations for 
the third quarter will be well below 
the 300 units asked by Defense Trans- 
port Administrator James K. Knud- 
son, the steel grant stili will be 100% 
greater than for the first quarter, and 
25% greater than for the second quar- 
ter of this year. 

A port security program of the 
U. S. Coast Guard became effec- 
tive April 1, when all crews on tow- 
boats and barges on Western rivers 
were required to have port security 
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cards, or evidence they have applied 
for them. 

National Coast Guard headquarters 
and the FBI in Washington screen all 
personnel. 


The cards are part of a preliminary 
program for protection of all water- 
front facilities and the movement of 
commercial shipping, including vital 
cargoes for national security. 

Permanent authorization of the 
Coast Guard for ice breaking opera- 
tions on the Illinois Waterway during 
the winter of each year, and the con- 
struction of an ice cutter by the serv- 
ice was framed in a resolution by 
the Chicago District Waterways Assn. 
at a recent meeting in Chicago. 


Receiving the resolution were the 
Coast Guard, Secretary of Commerce 
Sawyer, the Defense Transport Ad- 
ministrator and Petroleum Admin- 
istration for Defense. 


+ * * 


Re-elected president and chairman 
of the board the American Water- 
ways Operators, Inc., recently were 
Chester C. Thompson of Washington, 
D. C., and Munger T. Ball of Port 
Arthur, respectively. John H. Eisen- 
hart, Jr., Washington, D. C., attorney, 
was re-elected secretary-treasurer. 


Regional vice presidents are: Re- 
gion 1, David A. Wright, New York 
City, president of the Lake Tankers 
Corp.; Region 2, M. C. Dupree, Ash- 
land, Ky., transportation manager for 
Ashland Oil and Refining Co.; Region 
3, S. C. Trimble, Orange, Tex., gen- 
eral manager of the Higman Towing 
Co.; Region 4, C. G. Willis, Norfolk, 


Va., president of C. G. Willis, Inc.; 
Region 5, J. Frank Belford, New York 
City, Seaboard Shipping Corp.; Re- 
gion 6, A. Leppaluoto, Vancouver, 
Wash., president of the Inland Navi- 
gation Co.; and Region 7, D. P. Pen- 
hallow, San Francisco, president of 
Bay and River Navigation Co. 


Heavier Loads Considered 
For Great Lakes Tankers 


WASHINGTON—U. 8. Coast Guard 
has agreed to request of Defense 
Transport Administration that load- 
ing limits on oil tankers and dry car- 
go vessels on the Great Lakes be 
waived for the navigation season, as 
a defense-supporting measure. 

Some industry observers believe the 
waiver will permit an additional 3- 
4% movement of petroleum products 
over the season. 


The waiver will permit loading of 
vessels to summer load line marks 
from May 1 through May 15 and to 
emergency summer marks from May 
16 through Sept. 15. DTA said each 
vessel will be considered by the Coast 
Guard separately. 


A similar waiver was in effect dur- 
ing 1951 and 1952, plus the war years 
of 1942-45. 





MR. OIL DEALER 


Are you looking for a low price on 
quarts of motor oil? 


We have it for you! 


PIONEER 
MOTOR OIL 
AT AMAZINGLY LOW PRICES 


in quarts—2 galion—5 gallon 
end 55 gallon containers. Each con is 
beautifully lithographed. 


You con depend on Pioneer Quality te 
build satisfied, repeat customers. 


Pioneer Oils ore fast moving, profitable, 
good will building. 


WRITE TODAY FOR PRICES 


PIONEER OIL CO. 


1630 S. 51st St., Phila. 43, Pa. U.S.A. 
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BILLBOARD display of company name is possible on panel truck. Delivery hose can be unreeled from either side of the vehicle 


From Tank Truck to Panel Truck in One Hour 


/ eee 


REMOVABLE TANK—Truck is made dual purpose tank or burner service unit simply 
by removing the 1,500-gal. fuel oil tank. Conversion takes about one hour 





A versatile new vehicle has invaded 
the fuel’ oil tank truck fleet of Shot- 
meyer Bros. Petroleum Corp., Haw- 
thorne, N. J. 


An added attraction is its bottom 
loading feature. 


The vehicle consists of a 1,500-gal. 
tank installed in a panel truck along 
with necessary valves, meters, pumps 
and other equipment usually found 
on a regular tank truck. 


Like many Independents who often 
lead the field with a new idea, Shot- 
meyer felt that some method should 
be developed to make full use of fuel 
oil tank trucks in the summer 
months. The new unit—which com- 
pany has patented—is thought to be 
the answer by this jobber. In fact he 
is‘ so sure the plan is practical, not 
only for his own fuel oil operation 
but for other oil marketers, that he 
is making the truck available to 
others who may wish to purchase 
such a unit through Shotmeyer. 


The new truck, which has the ap- 
pearance of any ordinary panel de- 
livery unit, carries within it a fuel 
oil tank which is easily removed by 
loosening four bolts—an operation 
which requires about one hour. 


The tank is rolled.out of the truck 
(in which rollers are mounted) onto 
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© (Above) Colunbiod 9 280-gateee Lee 


Semi-Trailer. 


LOW-COST 
Maintenance 


cs 
More Profit 
per Mile! 


Take advantage of Col- 
umbian’s recognized engi- 
neering ability which as- 
sures weight distribution 
exactly as estimated on 
every unit built to specifi- 
cations—plus the many 
trouble-free principles of 
construction so distinctive 
of Columbian-built units. 
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The way you want it is the way you get it at Columbian. Every 
Columbian Semi-Trailer is, of course, skillfully engineered and ruggedly 
built to stand the gaff of continuous over-the-highway hauling at low 
operating cost. But these famous units are also designed to include 
individual ideas and exact specifications of purchasers. Thus has Columbian 
built a wider variety of semi-trailers than any other manufacturer—and 
we're ready to deliver the semi-trailer you want the way you want it. 

Columbian has for years been building these giant streamlined Frame- 
less Semi-Trailer profit-producers for more and more oil marketers and for- 
hire carriers, How well Columbian units serve users is evidenced by the 
fact that old customers continve to specify Columbian again and again. 
Get what YOU want—get Columbian! 
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Internationally Famous 


This fleet of 4,800-gal. Columbian 
Semi-Trailers is performing a money- 
saving transport job over the high- 
ways of Mexico. In many foreign 
countries, as well as in every section 
of the U. S., Columbian-built units 
continve to assure more profit per 

’ mile for users, WRITE now for com- 
plete information. 
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DELIVERY end of new truck contains hose reel, meter and allied equipment. This 
can be removed when vehicle becomes a burner service truck 


a couple of steel horses. Then the 
truck is ready for use as a burner 
cleaning and service unit during the 
summer. The hose reel and meter also 
are removable. 


Company believes the unit will be 
attractive to the public eye not only 
as a billboard but also because it 
will be easily kept clean since the 
tank is protected from weather and 
there is no spillage at any time over 
the top of the tank. 


The panel truck, equipped with 
1,500-gal. tank and other accessories 
costs about 20% less than the same 
capacity conventional tank truck com- 
pletely equipped, company says, due 
to lighter gage steel used. Shotmeyer 
says an ordinary panel truck for 
service work runs from $3,500 to 
$4,000. 


A 1,500-gal. truck was found to 
be best suited to the company’s do- 
mestic heating oil deliveries, since 
most of the city deliveries are con- 
fined to a radius of 10 miles of a 
bulk plant, of which the company 
has two. 

However, the company is studying 
a change in the shape of the tank 
so it will hold more oil and still fit 
the same size truck. 


As to other advantages of the new 
vehicle, the company says it speeds 
deliveries and negotiates narrow 
driveways better and permits the hose 
to be reeled out from either side of 
the truck. 


The truck is designed for handling 
light fuel oils and is considered im- 
practical for heavy fuel. It is not for 
use in hauling gasoline. Company 


says the vehicle complies with New 
Jersey safety regulations. 

Although the new style truck is 
not regarded as an experimental rig, 
it is company’s first. Over the next 
three or four years, Shotmeyer ex- 
pects to change over all its domestic 
delivery to the panel type. Company’s 
fleet is made up of 15 trucks. 

The new truck is equipped for bot- 
tom loading and company expects to 
convert all its equipment to this 
style of loading eventually. 


Home Owner ‘Insulted’ 


By Fuel Oil Contract 


Oil companies preparing fuel oil 
contracts for the coming contract- 
year have a warning from a highly- 
dissatisfied customer. He is George 
Morris, manager of publicity for the 
“New York News.” His article ap- 
pearing in “Printer’s Ink” Aug. 31 
last year is reprinted here in partial 
text form as an indication of how 
some customers may react to con- 
tracts this year. 


By GEORGE MORRIS 

My “contract” for next winter’s 
household fuel oil has just come in 
the mail. I don’t know how many 
other oil companies have similar 
forms. My company is one of the 
biggest. They have a fine knack for 
activating my ulcers. 

It seems inconceivable that a large 
corporation with advertising agencies 
and public relations outfits to guide 
it could so directly and persistently 
alienate customer good-will. 

The gist of this fuel oil agreement 


is that if you sign up the oil company 
will sell you oil, if they have it, at 
whatever price they care to sell it 
for, with deliveries at whatever time 
is convenient, for cash on delivery un- 
less credit is established, without lia- 
bility except et cetera, and subject 
to change only in writing. A double- 
talk document worthy of the Wash- 
ington experts. 


It reads like this: 


We offer to sell and deliver for your 
use in the operation of the heating 
plant at the address shown on the at- 
tached acceptance, your requirements 
of (fuel oil) in the grade(s) specified, 
subject to any regulations, requests, 
or requisitions of any governmental 
authority, from the date hereof to 
May 31, 1952, under the following 
terms: 


The price per gallon shall be our 
prevailing market price, plus all 
taxes, at time and place for quan- 
tity delivered through tank truck hose 
connections. 

Terms: Unless credit is established 
with us, cash on delivery is required. 


You are to provide and maintain 
suitable storage with outside connec- 
tions and unimpaired access thereto 
by tank truck at all times at your 
entire cost and risk. We shall not be 
liable for damage of any kind, other 
than as a result of our own negli- 
gence. 


No liability shall be incurred for 
failure to deliver or accept delivery, 
in whole or in part, by reason of any 
cause or condition beyond the control 
of the party failing. 

This offer, and its acceptance as 
evidenced by your signature on the 
attached self-addressed card, will, 
when received by us, constitute the 
entire contract between us and shall 
be considered personal, and subject 
only to written modification or 
change. 

This offer expires September 30, 
1951. 

The genius who added “This offer 
expires” is really good. 

For a couple of years I ignored the 
offer and didn’t sign. Then one early 
autumn Saturday an oil truck drove 
up. <A rough looking truck driver, 
in overalls and with oil stained hands, 
stepped out. In language that was 
simple, informal, and courteous, he 
explained that the company liked to 
be able to plan for the winter, that it 
helped when they knew who their 
customers would be, that if a cus- 
tomer was signed up, he would be 
sure the company would never let his 
tank run dry. 


Naturally, he got the signature. 
The guy who was hired for his dex- 
terity with a twelve-ton truck and his 
light touch on an oil hose also knew 
something about public relations, 
even if he didn’t get paid for it. Why 
can’t the high-paid help do as well? 
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Louisville Desk and Derrick Club 


tin ct 5 


CHARTER MEMBERS of the Louisville, Ky., Desk and Derrick Club. Left to right, seated; Vera Warren, K 


¥ 


Bae 


entucky Standard; Mrs. 


Mel Thornberry, Ash Petroleum Co.; Dorothy Edsall, Aetna Oil; Alice Murphy, Gulf Refining; Virginia Rassinier, Kentucky Standard. 
Standing are: Lois Magruder, Ben F. Offutt & Co.; Mrs. Jean Miller, Ashland; Murrel Straley, Kentucky Standard; Evelyn Vogel, 
Kentucky Petroleum Marketers Assn.; Dorothy Parr, Gasoline Transport Co.; Bonnie Bond, Louisville Refining Co.; and Mrs. Mar- 


The popularity ; 


of the oil wo- 
men’s 
Desk and Derrick 
Club is evidenced 
by the new chap- 
ters that are 
springing up in 
many cities 
throughout the 
country. 

A typical chap- 
ter is the Louis- 
ville, Ky., Desk 
and Derrick Club, 
organized in January of this year. It 
now has over 75 members. 

Meetings are held once a month, 
and a guest speaker, usually an oil 
company executive, addresses the 
group. Some of the club members 
recently helped out at the recent Ken- 
tucky Petroleum Marketers conven- 
tion by attending the Kentucky PIC 
booth. 

Club president is Miss Murrel 
Straley, Kentucky Standard. Other 
officers include: Miss Dorothy Edsall, 
Aetna Oil Co., vice president; Miss 
Bonnie Bond, Louisville Refining Co., 


Miss Straley 
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garet Hounchell, Aetna Oil 


recording secretary; Mrs. Jean Miller, 
Ashland Oil, treasurer and Miss Lois 
Magruder, Ben F. Offutt Co., corre- 
sponding secretary. 

Directors are: Miss Virginia Ras- 
singer, Kentucky Standard; Mrs. Mel 


Thornberry, Ash Petroleum Co.; Mrs. 
Mildred Newhouse, Supreme Oil Co.; 
Mrs. Mary Huff, Direct Transport 
Co.; Miss Flo Lally, Gulf Refining; 
and Miss Evelyn Vogel, Kentucky 
Petroleum Marketers Assn. 


TWO NEW OFFICERS of Missouri LP-Gas Assn. get together with association's execu- 

tive secretary after a recent Kansas City meeting. Left to right are: President Melvin 

Hall, Tri-State Gas., Inc., Noel, Mo., and president of Missouri Petroleum Assn.; Vice 

President L. T. Fritts, Economy Gas Co., Springfield; and D. M. Orcutt of Springfield, 
executive secretary 
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“since installing ov 
our lubrication business has i 

















“In 1951 we modernized with nine Lincoln Overhead Reels, placing six units 
(two chassis, two motor oil, one gear oil, one air) in our Lube Department, 
and one chassis reel in each of three mechanics’ stalls. 


“Our lubrication business has jumped from 225 chassis jobs per month in 
1945 to over 1000 per month in 1951, and we sell over 1000 gallons 
of oil per month through your oil dispensing and metering system. 


“Most important to us, however, is the fact that this increase in lubrication 
has been directly responsible for corresponding increases in sales of 
our other services, parts and accessories. 


“We wish to compliment you on the excellent merchandising value 
of your lubricating equipment.” 


Wm. Graham, Service Supt. 
Hodges Auto Sales, Inc. 
Ferndale, Michigan 


INSPECTIONS THAT BUILD SERVICE AND PARTS PROFIT WITH EVERY LUBRICATION JO 
Ly 
@ modern mcofn 


Gling 
LUBRICATION 
DEPARTMENT 
INCREASES YOUR VOLUME AND PROFITS IN EVERY DEPARTMENT 


*Tradenome Registered 


* @ @ PIONEER BUILDERS 
For more information on Lincoln ce At 42@a fr A 


Business Building Lubricating tive. we 
Equipment, write 
LUBRICATING EQUIPMENT @ e - 


LINCOLN ENGINEERING COMPANY,5 
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COMING MEETINGS 


APRIL 
Independent Petroleum Assn. of A America, mid- 
year meeting, Deshler-Wallick Hotel, Colum- 
bus, Ohio, April 28-29. 
Indiana Independent Petroleum Assn., Inc., 
spring convention, Van Orman Hotel, Fort 
Wayne, Ind., April 30-May 1. 


MAY 


Fuel Oil Distributors Assn. of New Jersey, 
annual convention, Berkley-Carteret Hotel, 
Asbury Park, N. J., May 1-2. 

Pennsylvania Petroleum Assn., Bedford Springs 
Hotel, Bedford, Pa.. May 1-3. 

Natural Gasoline Assn. of America, annual 
convention, Houston, Tex., May 2. 

National Dixie Distributors, Inc., Majestic 
Hotel, Hot Springs, Ark., May 2-3. 

Interstate Oil Compact Commission, spring 
meeting, We:tward Ho Hotel, Phoenix, Ariz., 
May 9-10. 

Empire State Petroleum Assn., annual con- 
vention and trade exhibit, Hotel Roosevelt, 
New York, May 12-13. 

Liquefied Petroleum Gas Assn., annual con- 
vention and trade show, Palmer House, 
Chicago, May 12-14. 

American Petroleum Institute, Division of Re- 
fining, St. Francis Hotel, San Francisco, 
May 12-15. 

National Tank Truck Carriers, Inc., Hotel del 
Coronado, Coronado, Calif., May 14-19. 

Florida Petroleum Marketers Assn., Angebilt 
Hotel, Orlando, Fla., May 16. 

American Petroleum Institute, Divicion of Mar- 
keting, mid-year meeting, Sheraton Plaza, 
Boston, May 19-20 

Oil Industry TBA Group, Midwest Section, 
Peabody Hotel, Memphis, Tenn., May 19-20. 

Wyoming Oil Jobbers Assn., Townsend Hotel, 
Casper, Wyo., May 20. 

Amerigan Assn. of Battery Manufacturers, 
Roosevelt Hotel, New Orleans, May 21-23. 
Oil Industry Information Committee, St. Fran- 
cis Hotel, San Franci-co, Calif., May 21-23. 
Virginia Petroleum Jobbers Assn., John Mar- 

shall Hotel, Richmond, Va. May 22. 

Virginia Of1 Men’s Assn., John Marshall Hotel, 
Richmond, Va., May 23. 

North Carolina Oil Jobbers Assn., spring con- 
vention, Carolina Hotel, Pinehurst, N. C., 
May 25-27. 

Tennessee Ol] Men’s Assn., Hermitage Hotel, 
Nashville, Tenn., May 25-27. 

American Petroleum Institute, Division of Mar- 
keting, Lubrication Committee, Mayo Hotel, 
Tulsa, May 27-28. 

JUNE 

Society of Automotive Engineers, summer 
meeting, The Ambassador and Ritz-Carlton, 
Atlantic City, June 1-6. 
ndependent Ol] Men’s Assn. of New England, 
28th annual convention, Hotel Statler, Bos- 
ton, June 4. 

Pennsylvania Grade Crude Oil Assn., 
meeting, Hotel William Penn, 
June 5-6. 

Western Petroleum Refiners Assn., 
meeting, Wichita, Kansas, June 5-6. 
ational Fire Protection Assn., annual meet- 


annual 
Pittsburgh, 


regional! 


ing, Hotel Statler, New York, June 9-13. 
American Petroleum Institute, Division of Pro- 
duetion, midyear standardization conference, 


Brown Palace Hotel, 
9-14. 

Northwest Petroleum Assn., annual summer 
business conference, Duluth Hotel, Duluth, 
Minn,, June 16-17. 

American Society for Testing Materials, annua! 
meeting, ‘New York, June 22-27. 

Wisconsin roleum Assn., annual golf tourna- 
ment and stag party, Del View Hotel, Lake 
Delton, Wis., June 24. 


JULY 
South Carolina Oil Jobbers Assn,., Ocean Forest 
_ Hotel, Myrtle Beach, 8. C., July 22-23. 
"s Assn., mid-year 
convention : and poten golf tournament, The 
General Oglethorpe Hotel, Savannah, Ga., 
July 25-26. 


Denver, Colo., June 





AUGUST 

National Oil Jobbers Council, Park Place Hotel, 
Traverse City, Mich., July 31-Aug. 2. 

Society of Automotive Engineers, national West 
Coast meeting, Fairmont Hotel, San Fran- 
cisco, Aug, 11-13. 

P Marketers Assn, of Texas, an- 
nual convention, Baker Hotel, Mineral Wells, 
Texas, Aug. 17-19. 

National Congress of Petroleum Retailers, six 
annual session, Carter Hotel, Cleveland, O., 
Aug. 19-22. 

Kentucky Petroleum Marketers Assn., fall out- 
ing and annual golf tournament, Kenlake 
Hotel, Kentucky Lake, Ky., Aug. 20-21. 
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NEBRASKA OIIC state meeting took place in Omaha recently, where plans were for- 
mulated for expansion of OIIC’s educational program. Left to right, are: Herb H. Hahn, 


Lincoln, executive secretary, Nebraska Petroleum Marketers Assn.; 


Petroleum Co., 


E. H. Lohr, Lohr 


Columbus, president Nebraska Petroleum Marketers Assn.; E. Dale 


Smart, division manager, Skelly Oil, Omaha; and Manley F. Ousley, division manager, 
Phillips Petroleum, Omaha 


Frank Del Vecchio, managing di- 
rector and partner, Frank Brothers 
Coal Co., Brightwaters, N. Y., has in- 
Stalled a new 250,000-gal. storage 
tank, raising the company’s total 
storage facilities to one half million 
gals. 

The company also recently opened 
an oil burner service department. 


a = 7 


Frederick B. Scott, F. B. Scott Oil 
Co., Lake, Mich., expects to move into 
his new office, now under construc- 
tion, within a few weeks. 

Mr. Scott is a director of the Michi- 
gan Pctroleum Assn. 


T. L. Apjohn is now manager of 
the wholesale division of Socony- 
Vacuum’s lubricating department, 
succeeding H. L. Moore, who has been 
appointed assistant manager of the 
national accounts department. 

Mr. Apjohn was formerly super- 
visor of the products division of So- 
cony’s research and development de- 
partment, Faulsboro, N. J. He served 
with the Petroleum Administration 
for Defense during 1951 as assistant 
director of refining, and director of 
the aviation fuels program. 

. * > 


L. M. Broadway, formerly director 
and secretary of C. C. Wakefield and 
Co., Ltd., London, England, has been 
appointed assistant managing di- 
rector. 

Succeeding Mr. Broadway as secre- 
tary is S. G. Jarvis, who has been 
assistant secretary at Wakefield since 
1947. 

> o * 

Paul Ogle recently joined Oil Mer- 
chants Co., Lemont (Chicago), Il, as 
president, with financial interest in 


the firm. Company operates a termi- 
nal and markets light and heavy fuels 
in the Chicago metropolitan area. 

Mr. Ogle previously was with Ar- 
row Fetroleum for three years, and 
before that was with Cascade Refin- 
ing Co., Salem, Ill. He entered the 
oil business in 1939 with Ashland Oil 
& Refining Co. 


os . 7 


Clark N. Barton, Lion Oil Co.'s vice 
president, has been elected a director 
of the First National Bank of El Do- 
rado, Ark. 


. > . 

John W. Menzies, of Fluor Corp., 
is replacing Rolland P. Wood, of Pure 
Oil, as chief of Petroleum Adminis- 
tration for Defense’s Industrial 
Equipment Branch, Materials Divi- 
sion, effective April 24. 
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THE RIGHT GUESS on the amount of state gasoline tax col- 
lected in Vermont during 1951 wins $25 for Bruce A. Ranney, 
left, of Rutland. Handing out check is William L. McKee, right, 
Montpelier, executive secretary of Vermont Petroleum Indus- 
tries Committee. Watching proceedings is James S. Boggs, 
center, Vermont manager for Tide Water and a member of 
Vermont PIC, which sponsored contest. Answer to question 


NEWLY ELECTED CHAIRMAN of the Virginia Petroleum 

Industries Committee C. N. Warren, left, Shell Oil, Richmond, 

receives gavel from retiring chairman, Ben Dennis, right, a Rich- 

mond jobber. Looking on is C. W. Hopkins, center, American 
Oil, Richmond, newly elected vice chairman 


was $5,014,094. Mr. Ranney guessed $5,012,123 


Lawson D. Stapleton is back in the 
oil business, after more than two 
years’ absence. A Pure Oil jobber 
at Athens, Tenn. for over 20 years, 
Mr. Stapleton retired in July, 1949 
and sold his company to Pure. 

He is now in the process of build- 
ing up a chain of Independent serv- 
ice stations in South Georgia and is 
making his home in Americus, Ga. 


* * * 


Tennessee Petroleum Industries 
Committee has moved its headquar- 
ters to Room 101, Hermitage Hotel 
Office Building, 228 Capitol Blvd., 
Nashville. Oharles C. Gilbert, Jr., is 
executive secretary-attorney of the 
Tennessee PIC. 


Ralph P. Smith, Jr., is the new dis- 
trict manager pf Sun Oil’s Johnstown, 
Pa., marketing district. 

Mr. Smith was formerly merchan- 
dising manager of the New England 
region, with headquarters in Boston. 

He joined the company’s Boston 
district in 1936, worked as a service 
station salesman for two years, and 
later became a motor products dealer 
salesman. 

~ ” * 

Le Roy H. Hines, San Francisco, 
formerly assistant to the vice presi- 
dent of Standard Oil of California, 
has joined the Northern Pacific rail- 
way, St. Paul, where he will be in 
charge of oil development. Mr. Hines 
joined Standard in 1935. 


M. E. Grant, formerly manager of 
transportation and supplies for Shell 
Oil, has been elected executive vice 
president of Plantation Pipe Line Co., 
Atlanta, Ga., and will take over his 
new duties July 1. 

Mr. Grant has been with Shell since 
1930, and has served various assign- 
ments in the public relations, and 
legal departments and as an execu- 
tive assistant to the vice president 
in charge of transportation and sup- 
plies. 

* * * 

Duffie Monroe, Duffie Monroe and 
Sons, Rosenberg, Tex., plans to mod- 
ernize his service stations by instal- 
ling new lighting systems and gaso- 
line dispensing equipment. 


OHIO OIIC OFFICERS, state and regional, shown at March meeting in Columbus to plan 1952 activities. Left to right are: John 
Haslam, Pure Oil; Ray Fenner, Pure Oil; Glenn Douglass, Champion Service Co.; Marc Baur, Socony-Vacuum; J. W. Lenon, OIC 
district representative; Vince Nightingale, Shell; and Dave Blackham, Sun Oil 
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SIGN OF 
FRIENDLY SERVICE 





FOR EVERVONE — EVERYWHERE / 
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and Affiliates: 
MAGNOLIA PETROLEUM COMPANY ¢ GENERAL PETROLEUM CORPORATION 


NEW YORK 4, N. Y.—26 Broadway ¢ CHICAGO 5, ILLINOIS—59 E. Van Buren Avenue ¢« KANSAS CITY 13, MISSOURI—925 Grand Ave « DETROIT 32, 
St. « BALTIMORE 18, MARYLAND—1914 North Charles St. © MILWAUKEE MICHIGAN-—903 West Grand Bivd. ¢ ST. LOUIS & MISSOURI—4140 Lindell 
1, WISCONSIN—907 South First St e CLEVELAND 15, OHIO—1422 Euclid Blvd . DALLAS 1, TEXAS Magnolia Petroleum Co Magnolia Building 

Socony-Vacuum maintains many other conveniently located service offices to give you close and fast cooperation 





You can cut glass with the steel pumping unit shaft in 
Gilbarco Calco-Meters, because its mirror-finished 
surface is almost diamond-hard. The metal is costly 
Nitralloy — ammonia-treated to form one of the 
world's most wear-resistant surfaces. That's why the 
shafts of Gilbarco pumping units withstand years of 
wear the way they do. 


This is an example of the more-for-your-money 
quality which is built into every part of every Gilbarco 
Calco-Meter. It’s the reason why these pumps are your 
first choice to last. 


Gilbert & Barker Manufacturing Company 
West Springfield, Mass., Toronto, Canada 





